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What's Learned In Youth Will 
Be Remembered In Maturity 


. 
3 
i t 
ot 
* 4 
{ 
4 : 
; “f 
ee  - 
a 
4 
i 
iJ ‘ 
ZF 
ay H ; 


FULLY EQUIPPED WORKSHOP OF 4-H BOY BUILDERS CLUB, EUGENE, ORE. 


Young Hands Readily Acquire 
and Retain Woodworking Skill 
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WHITE PINE MILLS: Winton Lumber Co., Gibbs, 
Idaho. 

SPRUCE MILLS: The Pas Lamber Co., Ltd., The 
Pas, Manitoba, and Reserve, Sask. 


PONDEROSA PINE MILIS: Somers Lamber Oo., 
Semers, Montana.—Craig Mountain Lamber Co., 
Winchester, Idaho. 


Your first Winton order will bring 
you convincing evidence of the super- 
fine quality of this famous softwood 
lumber. You'll learn WHY it is the 
PREFERRED stock of so many deal- 
ers. millwork manufacturers and in- 
dustrial buyers in all parts of the 
country. This Winton lumber, cut 
from selected timber, is given extra 
quality and value through scrupu- 
lously careful seasoning, precision 


Good Lumber For Over 
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53 Years 


manufacturing, watchful attention in 
every process of production. Let us 
take care of your needs in Idaho 
White Pine, Ponderosa Pine, Sugar 
Pine, Western White Spruce, Douglas 
Fir, Western Hemlock, Red Cedar 
Siding and Shingles. Winton has the 
choice lumber, the up-to-date mills 
and a _ working organization that 
knows how to meet the needs of buy- 
ers. Your inquiries and orders will 
have careful attention. 








LUMBER SALES LU. 


FOSHAY TOWER* MINNEAPOLIS 




















Even Kleenex rer water -- 


When Treated with PAR-TOX WR 


Just a stunt to illustrate the remarkable 
water-repellent qualities of PAR-TOX WR 
—so don’t let it obscure the fact that first 
and foremost, PAR-TOX is a TOXIC that 
preserves wood against attack by ROT 
and TERMITES. That is its first job; sec- 
ond it does reduce moisture absorption— 
and thus makes millwork resistant to 
swelling, shrinking and warping. Why 
not specify that your next order be treated 
with PAR-TOX WR? 


PARIOK 


REG. US. PAT. OFF. 


IRA PARKER & SONS C0. 


Serving the Sash and 
Door Industry for 75 
years. 


OSHKOSH, WISCONSIN 








treet, Chicago, Ill. 








These Fine New 
Homes Are Malta 
“Topco” Frame Equipped | 









And here are some of the 
Exclusive, Patented Fea- 





ture-Reasons Why: 








1—Overhead Housed Pulley. 
(See illustration below.) 


2—Three-Point Jamb Clamp 
—for water-tight sills. 


3—Mull Center Clamp. 
4—Three Width Jamb. 







Summed up: Malta Frames, 
either “TOPCO” or “SU- 
PREME.” cost less per year 
of service. And that’s the 
“pay-off” reason why Malta [y 
Line Dealers are leading the | 
field in their communities. 


Write TODAY 






for Catalog 





A-1 and all the reasons why 
Malta is your BEST BUY. 












The MALTA MFG. CO. 
MALTA, OHIO 
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Paul Bunyan, so the story goes, lost his watch and 
that is why he logged off North Dakota and why he did 
the job in such a hurry. This clears up a point that has 
bothered historians, why did Paul cut so many logs at 
one time when he had no market for them? Paul's 
watch was built for him by Big Ole, the blacksmith, out 
of parts salvaged from the Down Cutter (the unsuc- 
cessful machine for harvesting logs). The watch was 
lost while Paul was cruising. He knew just about where 
he dropped it and he could hear it tick. It would be 
somewhere in the area now covered by North Dakota. 
He had to find the watch before it ran down for there 
was no other timepiece in the outfit and it was only 
10 days till winding day. So Paul turned out the crew, 
cut the timber, cleaned up the slashings and so found 
his watch. Anyway, that's the way we heard it. 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mills, Factories, General Sales, WESTWOOD, CALIFORNIA 


REGIONAL SALES OFFICES: 
360 N. Michigan Ave. 
CHICAGO 


1048 Grand Central Terminal NEW YORK CIrry 


DISTRIBUTING VARDS CHICAGO MINNEAPOLIS 


807 Hennepin Avenue Western Pacific Bidg. 
MINNEAPOLIS 1031 So. Broadway 
LOS ANGELES 
908 Financial Center Bldg. OAKLAND 


UNITED STATES PLYWOOD COMPANY, 616 West 46th Street, NEW YORK CITY 
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“Paul Bunyan’s’ 


CALIFORNIA PINES 


Soft Ponderosa & Sugar Pine 
LUMBER MOULDING CUT STOCK 
PATTERN STOCK BOX SHOOK 
PLYWOOD and WALLBOARD 


Incense Cedar Venetian Blind Slats 
and Pencil Stock 


In Straight Cars or Mixed Cars. Annual plant 
capacity 240 million feet. Dry Kiln capacity 
600-650 thousand feet daily. Continuous year 
round production. 


MEMBER WESTERN PINE ASSOCIATION 


TRADEMARK 


315 Monadnock Building 
SAN FRANCISCO 





LOS ANGELES RENO 
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This Country of Ours 


why this is the time to sell new 

house construction. Yes, we know; 
it’s always a good time to do that. But 
certain times are better than others. 

The special reason we’ve been hearing 
these recent days may seem at first glance 
to be a thought loopy ; but give it a second 
glance. It’s building to prevent building! 

The reader, being notably bright, as all 
readers of this journal are, has already 
guessed the answer. If we can get houses 
built this late summer and fall to meet 
local needs, notably in those industrial 
places due to be invaded by workers in 
the preparedness program, we may be 
able to take some of the blitz out of the 
less carefully considered public housing 
efforts. 

In the light, or the sound, of the state- 
ments blowing about, this may appear im- 
probable. We are told that industrial 
cities are tragically short of workers’ 
houses. Your present broadcaster wouldn’t 
know about that; and it is doubtful if 
anybody really knows. The shortage 
claim is based upon undoubted figures of 
less than normal building for ten years 
or more. But so far as specific cities are 
concerned, we can’t discover how exact 
the surveys have been. In certain places, 
we are told, the surveyors have seated 
themselves hurriedly at tables and have 
made the best guesses they could. We 
give them credit for doing their consci- 
entious best. They probably have used 
the old real-estate formulas; vacancies 
listed by. rental agents and the like. But 
these men do not know and can not know 
how many workers are to be shifted or 
just where they are going or what kind 
of housing they are going to need. Are 
skilled workmen who own homes in their 
present towns going to move their fami- 
lies when they take what may well be tem- 
porary jobs in distant places? 


SG wiy. this retailers give us reasons 


xk * x 


No doubt there will be shifts of work- 
ing populations. These men of course 
must have places to live. Provision will 
have to be made for them before many 
can be shifted. 

But lumbermen located in some of 
these industrial areas are troubled by the 
fact that the published estimates of hous- 
ing needs seem to be excessive. The grand 
totals have the appearance of asking for 
ten in the hope of getting two. Maybe 
the method was borrowed from private 
housing promoters. The promoter an- 
nounces, loud and long, that he’s going to 
put up fifty houses and eventually weighs 
in with six or eight. 


But the public agencies are a little 
more apt to weigh in with the whole num- 
ber in the prospectus. Suppose they do 
it, and the number based upon these hur- 
ried guesses proves to be three or four 
times too many. Suppose, when the hous- 
ing in a given area is well on toward com- 
pletion, Congress decides the plant is vul- 
nerable to attack and moves it to a more 
easily defended place. And, while we’re 
making these gloomy guesses, suppose the 
emergency slackens and the workers are 
no longer needed. Manufacturers are 
troubled about plant expansion, wonder- 
ing what they’ll do with the surplus fac- 
tory space when the emergency is over. 
Well, what is the community going to do 





PERHAPS BOTH! 


Grand Rapids, Mich., Aug. 16, 1940 
AMERICAN LUMBERMAN, 

Chicago, Ill. 
Gentlemen: 


Just something to think about! 

It took the Good Lord 83 years 
by ring count to grow a piece of 
timber from which we could make 
a 10x10 Oak Heart timber, and 
then we have got to sell it for less 
than $5.00. 

It looks like somebody is getting 
cheated. Is it us, or the Lord? 

Yours very truly, 
VaN KeuLEN & WINCHESTER 


LuMBER Co. 
By A. Van Keulen 





with these surplus houses when the 
emergency is over? 

Yes, of course; there’s the factor of 
patriotism, and lumbermen and real es- 
tate men give it full weight. We don’t 
want to hamper the preparedness pro- 
gram by guessing too small about any- 
thing. Guessing too small is the second 
thing the American temperament is prone 
to do. Guess too large is the first. It’s 
an old American habit. In the Indian 
days, a scare would send every family, 
with the cows, chickens, kettles and bed- 
spreads, clattering to the blockhouse; 
calling heaven to witness that if they 
escaped just this one time they'd never 
take a chance again. But if nothing hap- 
pened for a couple of days, they were 
equally hot for going back home; quarrel- 
ing with the militia officers who tried to 
hold them until the scouts reported back. 


® and proven methods. 


Certainly we’re willing to do what is 
necessary in the housing field; and to do 
it by any means that is necessary. Better 
too many workers’ houses than to take 
any risk of choking the program. Every 
sign indicates the need of war materials. 
The war games now going on reveal that 
even the regulars are lacking in trucks, 
tanks, artillery, planes and modern rifles. 

But how much is necessary in indus- 
trial housing? Can’t we find out more 
exactly before we shoot the works? Will 
a little planning bring the great army of 
housing experts, the retailers, into the 
picture? This Page doesn’t believe re- 
tailers really want in unless they can more 
than pull their weight. Does any one 
who knows them and their record believe 
that they can’t pull their weight in this 
field that is peculiarly their own? 


* * Xx 


And if we can help it, let’s don’t seri- 
ously over-guess the amount of this spe- 
cial housing that is needed. 

A house is a house, and it keeps on be- 
ing a house after the emergency that cre- 
ated it is over. After the first occupant, 
who we'll say has been moved in to make 
precision instruments for the artillery, has 
completed that job and has gone back to 
his old job of making cameras or watches 
or drafting instruments, the house is go- 
ing to stay right there. It’ll be destroy- 
ing real estate values in the community 
when the emergency is a memory. 


* *« & 


We want to repeat once more that if 
this is a necessary price of defense, well 
and good. We'll pay it. But let’s really 
know it’s necessary. Post-emergency life 
is going to have plenty of burdens with- 
out carrying those that might be avoided. 


* * * 


Since we do know that a certain num- 
ber, and doubtless a big number, of ad- 
ditional houses will be needed, let’s build 
as many as we can this fall; using known 
If this doesn’t meet 
the full need, from the point of view of in- 
dustrial preparedness, it may help to keep 
public mass production within realistic 
limits. 

There are plausible selling arguments 
that can be employed honestly in persuad- 
ing a family that needs a house to build 
it now. Rising prices and priority in ship- 
ments are fairly certain to change the pic- 
ture. If a family doesn’t need a house, it 
would be silly to build one because of 
these reasons. If it does need a house, 
these factors are of much importance in 
making a decision. Dealers can protect 
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themselves as well as their customers by 
getting houses built now. 

The traveling editors of this journal 
hear a good many shouts and murmurs 
about house promotion and house con- 
struction that are not so good. As the 
late lamented Chinese sage might have 
said but probably didn’t, what paint brush 
and finish cover up don’t smite buyer in 
eye of caution. How extensive this less 
than adequate construction may be is not 
known exactly; but several dealers are 
worried. 

* ok Ox 


This skinning out of value where it 
doesn’t show is an old device, practiced 
by jerry builders ever since time came up 
out of the sea. It has a good many phases, 
none of which seems to have been lost or 
forgotten. 

Every dealer knows about the _ local 
joiner whose chief tool is low price ; who 
is so short on persuasive powers that to 
get a job he must cut under all competi- 
tors, after which he has the sorry busi- 
ness in hand of making something that 
will look like a house and still come with- 
in the bid. That’s old stuff. The value- 
cutting methods used are more or less 
improvised after the job is taken. This 
explains why some dealers have gone into 
contracting, at least far enough to protect 
themselves and their customers. It ex- 
plains why a great many more dealers are 
considering such a move. 


* * * 


But the methods that are giving us the 
new pinch are somewhat different. May- 
be they’re not so new, after all; for basic- 
ally they are the ones used by the old 
roofing applicators. 

Usually this promotion is done by a 
plausible outsider who comes in with a 
publicity campaign, his own gang of 
workmen, a handsome line of de- 
signs and a method of partial prefabri- 
cation. He makes use of the sound 
method of monthly payments. He takes 
advantage of the idea, honestly used by 
motor manufacturers ; the idea that funda- 
mental engineering can be taken for 
granted and that sales are made on de- 
tails of appearance. The new houses have 
pastel bathrooms and kitchens so attrac- 
tive that canning a bushel of tomatoes be- 
comes a pastime. 

The promoter makes much of his pre- 
fabrication as a reducer of cost. He makes 
use of some new materials; using them in 
construction in ways never intended by 
the manufacturer. He manages to con- 
vey the idea that local dealers and build- 
ers are so mentally ossified they don’t 
know about these new things or refuse to 
use them. 

* * * 


These materials in themselves are good 
stuff ; well tested, well manufactured, well 
suited to certain purposes. But they can 
be used in ways that are not good. You 
don’t haul an elephant in a flivver or 
build a bridge out of billiard cues; and 
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you can get into equal trouble if you use 
these new building materials for purposes 
they’re not suited to serve or in ways not 
approved by the maker. 

The promoter puts on his loud cam- 
paign, sells as many houses as he can 
right now, drives his workmen to speed 
at the cost of good construction, bam- 
boozles the city fathers into relaxing cer- 
tain items of the building code in the 
name of progress, manages to discount the 
paper and fades into the twilight. He’s 
not around for the payoff. When the 
houses begin to fail, there they are; repre- 
senting too much investment to be 
wrecked, practically defying basic repair 
to make them good. Frame construction 
gets a black mark, and local lumbermen 
who had nothing to do with the project 
and who protested against it find their 
business suspected and hurt. 


* XK 


How serious this is going to be is not 
certain. Probably it will never become a 
major catastrophe. We once feared, 
twenty years or so back, that catalog sale 
of lumber would drive us out of business. 
It didn’t. We thought the same about 
roofing applicators ; and while they’re still 








So it’s home again, home again, 
America for me; 

My heart is turning home again, 
And there I long to be, 

In the land of youth and freedom, 
Beyond the ocean bars, 

Where the air is full of sunlight, 
And the flag is full of stars. 


—Henry VAN Dyke. 




















with us they appear not to be taking the 
citadel of overhead covering. Trucker- 
peddlers of low-grade lumber are damag- 
ing trade in some areas; but they can't 
supply the normal needs of a community, 
don’t make enough money to build a last- 
ing organization and probably will see 
either an end to their supplies or will see 
those inferior logs put into pulp instead of 
boards. 
* * 


But these minor inroads are more than 


annoying. They disturb local markets 
and divert retailer attention from working 
on sound new methods to the old and de- 
stroying necessity of fighting invaders. 
One thing that makes these inroads 
possible is the strange lack of public in- 
formation about sound building. A promi- 
nent dealer remarked to us yesterday that 
building continues to be an unplumbed 
mystery to the average man; something 
that seems strange since building is one 
of the universal crafts. Everybody lives 
in a house; everybody sees houses built. 
It’s a long way around, but it’s the 
shortest way home; this information to 
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the public about sound construction and 
the way to get a dollar’s value for a dol- 
lar spent. 


* * * 


Lumbermen can’t afford not to do it. 
A retailer can and should use part of his 
advertising, not all but more than an in- 
cidental part, telling his local public why 
the materials and methods he uses fit lo- 
cal conditions of temperature and climate ; 
what makes for local values; what the 
new materials will do best; why the 
tested old methods are good. Manufac- 
turers need to help in this effort; for saw- 
mill operators depend upon this informed 
public opinion for the sale of their prod- 
uct. Your announcer has seen, this week, 
a development in which a score or more 
houses are going up; houses costing up 
to $4,000 each. Each house uses less than 
half a truck load of lumber, counting 
everything. We don’t think they’re good 
houses, and we're fairly sure that within 
five years the owners will be sadly disil- 
lusioned. But the fact is they’re being 
built and sold. 


ok * * 


Everybody, dealing analytically with 
consumer business, talks about that won- 
der boy of modern industry, the motor 
car. But whether we like it or not, we 
need for our own protection to realize that 
there’s one pronounced difference be- 
tween motor cars and houses. The engi- 
neering of any motor car, in any price 
field, can be accepted as good. But the 
engineering of a house does not depend 
upon the highly cherished reputation of 
half a dozen great corporations; a repu- 
tation which must be defended as jeal- 
ously as the financial structure of the cor- 
poration itself. The engineering of a house 
depends upon the work of scores of thou- 
sands of builders and dealers. A house 
is a manufacturing job; made not in a fac- 
tory but upon location. Customers will 
accept inferior house engineering unless 
they know better. Informing them may 
be chiefly the business of retailers, since 
retailers are in direct contact with them. 
But every part of the industry, from the 
tree to the paint job, has a stake in this 
informational publicity. 





ET US NOT forget that there is 2 
| new fact in the world. It is the 

extraordinary increase in the tech- 
nical ability of men to produce wealth. 
The very power of a mechanized age to 
slay and destroy implies an equivalent 
power to rebuild. In just seven years the 
German war machine has been built from 
almost nothing to its present frightful 
proportions, comparable only to an earth- 
quake or a cyclone in capacity to demolislt 
and kill. We should have faith that in 
material things modern technology cat 
restore rapidly what it has destroyed. It 
is not the machine that is evil, but the 
latent beast that exists in man. 
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As a part of its remodeling program, 
and as a gesture of civic pride, C. J. Har- 
ris Lumber Company of Ferguson, Mo., 
included the addition of a ladies lounge 
in its program of yard remodeling at 
Boonville, Mo. As Mr. Harris explains 
it: “Our yard is located on the main street 
of Boonville at one end of the business 
district, and because of its prominent loca- 
tion and due to a complete lack of com- 
fort facilities for rural shoppers in Boon- 
ville (as in most small towns) the thought 
came to us that a ladies lounge would be 
appreciated if we would provide it. 

“Boonville, we might add, is a county 
seat, and like most county seat towns, en- 
joys a brisk county business on Saturday, 
although we find this lounge is proving 
very popular throughout the week as well. 
The lounge consists of a waiting room 
witht comfortable chairs, a reading table 
on which are current magazines. color 
cards, building and remodeling literature 
of interest to women, Adjoining this is a 





Below is an interior view of the lounge 
which also serves to display materials 





Shown above, at the top of the page, is 
the C. J. Harris Lumber Co. before remod- 
eling, and below, after remodeling 





powder room with a large mirror and 
wash stand, and adjoining the powder 
room are two commodious toilet rooms.” 

The ladies lounge, as can be seen from 
the photograph showing the exterior of 
the building, has its own entrance from 
the street and is entirely separate from 
the rest of the yard. However, in view of 
the fact that the housewife is becoming a 
more important factor in the purchase of 
materials handled by lumber yards, get- 
ting her on the premises, where she may 
be waiting to meet someone and has the 
time to read the sales literature that has 
been left in the lounge, is a major sales 
achievement. 

Too, the lounge also serves as a display 
for certain materials and makes the ob- 
server conscious of the fact that she is in 
a place where such materials are sold. 
The walls are half paneled in wood and 
half in wallboard. The floor is bare and 
highly polished, venetian blinds are used : 
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Ladies Lounge Is Unusual 
Feature In Dealer’s Yard 


and the cabinets and mirrors used in the 
lavatory call attention to such items. In 
providing this lounge C. J. Harris Lum- 
ber Company gave boonville facilities 
that were lacking, and succeeded in get- 
ting the all-important buyer, the house- 
wife, into the yard. 


Other changes that were made in the 
yard can be noted from the “before” and 
“after’’ pictures. The yard was built in 
1902, before stake trucks were in use, and 
therefore the two entrances to the old 
building were completely inadequate inso- 
far as stake trucks were concerned, and 
it was necessary for trucks to use a side 
entrance in order to get into the yard. 
With the new single entrance, trucks leav- 
ing and entering the yard no longer pre- 
sent a problem. 

The picture of the paint display indi- 
cates the size and variety of stock that is 
carried. Not shown in the picture is a 
paint mixer which has served to promote 
the sale of paint as well as give the cus- 
tomer a better mixed paint. 


Incidentally, it may be interesting to 
note that when C. J. Harris was contem- 
plating this remodeling, many of the mer- 
chants in the town counseled strongly 
against the construction of the ladies 
lounge, believing that it would be littered 
up and unappreciated. However, when 
one of the leading merchants of Boonville 
agreed with Mr. Harris that it would be 
a good thing, the lounge was included in 
the remodeling plans, and arrangements 
were made to have a woman clean it sev- 
eral times a day and frequently on Satur- 
day. 





Shown here is part of the display room 
in this remodeled yard 
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Industry-Wide Defense Committee 
and Executive Group Are Selected 


WasuHincton, D. C., Aug. 20—A Lumber 
and Timber Products Defense Committee rep- 
resenting the entire industry was organized, 
and a five-man executive committee selected to 
facilitate efficient procurement of lumber and 
forest products needed by the Government for 
defense purposes, by representatives of nearly 
fifty organizations of manufacturers and dis- 
tributors of lumber and timber products meet- 
ing here today. M. L. Fleishel, president Na- 
tional Lumber Manufacturers Association, 





called the organizing meeting at the request of 
the National Defense Commission. 


To the executive committee were appointed 
three lumber manufacturers, one representative 
of the lumber products groups, and one rep- 
resentative of the wholesale distributors. For 
the manufacturers of lumber—M. L. Fleishel, 
National Lumber Manufacturers’ Association; 
Walter J. Neils, Western Pine Association; 
Corydon Wagner, West Coast Lumbermen’s 
Association. For manufacturers of timber 
products—Harry Steidle, Douglas Fir Plywood 
Association. For the wholesale distributors— 
J. A. Currey, of the National-American Whole- 
sale Lumber Association. This committee will 
act in a liaison capacity between the Timber 
Products Committee on National Defense, and 
the Defense Advisory Commission. 


MEMBERSHIP OF INDUSTRY 
COMMITTEE 


Membership so far selected for the general 
committee was: 


Harry Steidle, Douglas Fir Plywood Asso- 
ciation, Fir Door Institute; J. J. Linehan, 
National Hardwood Lumber Association; 
Ralph Hill, National Oak Flooring Manufac- 
turers Association; J. A. Currey, National- 
American Wholesale Lumber Association; H. 
A. Crane, National Association of Commis- 
sion Lumber Salesmen; S. O. Hall, National 
Door Manufacturers’ Association; Roger S. 
Finkbine, National Retail Lumber Dealers 
Association; Adrian Van Keulen, National 
Association of Hardwood Wholesalers; D. C. 
MacLea, National Wholesale Lumber Yard 
Distributors Association; W. D. Richardson, 
Red Cedar Shingle Bureau; R. E. Myers, 
American Wood Preservers Association; Louis 
J. Bosse, Hardwood Dimension Manufacturers 
Association; Leonard Perez, Railway Tie As- 
sociation; W. M. Steinbauer, National Asso- 
ciation of Woodwork Jobbers; T. V. Hart, 
Plywood Manufacturers’ Institute; Harry 
Martin, Intercoastal Lumber Distributors As- 
sociation; M. L. Fleishel, National Lumber 
Manufacturers Association; Edmund Hayes, 


West Coast Lumbermen’s Association; W. M. 
Ritter, National Lumber Manufacturers’ As- 
sociation; Swift Berry, Western Pine Asso- 
ciation; P. A. Bloomer, Southern Pine Asso- 
ciation; H. M. Seaman, Southern Hardwood 
Producers (Inc.); R. E. Hollowell, American 
Walnut Manufacturers Association; L. q 
Griffith, Appalachian Hardwood Manufac- 
turers (Inc.); Otis R. Johnson, California 
Redwood Association; Emmett Ford, Mahog- 
any Association (Inc.); A. C. Wells, Maple 
Flooring Manufacturers Association; J. J. 
Farrell, Northeastern Lumber Manufacturers 


Left to right: Earl McGowin, Defense Commission; M. L. Fleishel and John Watzek 


Association; W. A. Holt, Northern Hemlock 
& Hardwood Manufacturers Association; R. 
Cc. Winton, Northern Pine Manufacturers As- 
sociation; C. R. Macpherson, Southern Cypress 
Manufacturers Association; Harry T. Dayton, 
The Veneer Association; Corydon Wagner, 
West Coast Lumbermen’s Association; Walter 
Neils, Western Pine Association; James G. 
McNary, National Lumber Manufacturers As- 
sociation; I. N. Tate, National Lumber Manu- 
facturers Association. 


Principal staff members of the Lumber Di- 
vision of the Defense Commission participated 


ee ae —€ -~ ws 


DIVISION CHIEF OUTLINES ITS 
FUNCTIONS 


John W. Watzek, Jr., chief of the Lumbe: 
& Forest Products Division of the Defense 
Commission, presented the record of lumber 
consumption by the Government during the 
World War, and listed three suggested func- 
tions for the new Lumber Defense Committee. 
Mr. Watzek stated that he believed the most 
important work to be done by this committee 
would be: (1) To present a united lumber 
front in dealing with agencies requiring ma- 
terial in large quantities for defense purposes; 
(2) To furnish accurate information on stocks; 
and (3) To transmit to the industry informa- 
tion on potential demand. He also stated that 
the Defense Commission viewed the establish- 
ment of the industry committee as insurance 
against future emergencies; and that the com- 
mittee was not being organized because of any 
present difficulty in lumber procurement, but 
rather as part of a general preparedness pro- 
gram. 


THOSE WHO ATTENDED THE CON- 
FERENCE 


Sixty-two lumbermen and timbermen at- 
tended the conference. The record of attend- 
ance for groups invited to participate was 100 
percent. Lumbermen attending were: 

M. L. Fleishel, Wilson Compton, R. G. Kim- 
bell, Henry Bahr, National Lumber Manufac- 
turers Association; S. V. Fullaway, Jr., J. F. 
Coleman, P. M. Crapo, Western Pine Associa- 
tion; Robert W. Davis, American Veneer 
Package Association; S. C. Craven, Plywood 
Manufacturers Institute; Emmett Ford, Ma- 
hogany Association; Paul E. Manring, W. M. 
Steinbauer, National Association of Wood- 
work Jobbers; Morgan Davies, S. O. Hall, R. 
J. Lillibridge, National Door Manufacturers 
Association; W. R. Morris, Kenneth Smith, 
California Redwood Association; Hal B. Al- 
ston, Durable Woods Institute; Corydon Wag- 
ner, W. B. Greeley, A. A. Kayser, C. J. Hogue, 
West Coast Lumbermen’s Association; Marvin 
Johnston, Harry L. Martin, Intercoastal Lum- 
ber Distributors Association; Jos. J. Linehan, 





Edward R. Stettinius, Jr., head of the National Defense Advisory Commission's Industrial 
Materials Division at meeting of Lumber & Timber Products Defense Committee 


in the meeting. Edward R. Stettinius, Jr., mem- 
ber of the commission and head of the Indus- 
trial Materials Division of the Advisory De- 
fense Commission, addressed the lumbermen, 
outlining the progress of the Defense Commis- 
sion to date, and the type of industry co-opera- 
tion hoped for by the Government. He spoke 
earnestly and was warmly applauded. 


John W. McClure, National Hardwood Lum- 
ber Association; D. C. MacLea, J. Jackson 
Kidd, Jr., National Wholesale Lumber Yard 
Distributors Assn.; H. A. Crane, National 
Association of Commission Lumber Salesmen; 
Cc. R. Macpherson, B. R. Ellis, Southern 
Cypress Manufacturers Association; A. S. 
Boisfontaine, Southern Pine Inspection Bu- 
reau; J. A. Currey, Sid L. Darling, National- 
American Wholesale Lumber Association; J. 
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P. Boyd, Weyerhaeuser Sales Co.; H. R. 
Northup, National Retail Lumber Dealers 
Association; Leonard Perez, Railway Tie As- 
sociation; W. A. Penrose, American Wood 
Preservers’ Association; Harry Steidle, Doug- 
las Fir Plywood Association and Fir Door 
institute; Louis J. Bosse, Hardwood Dimen- 
sion Manufacturers Association; R. E. Brod- 
erick, Northeastern Lumber Manufacturers’ 
Association; L. O. Griffith, J. W. Damron, Ap- 
palachian Hardwood Manufacturers (Inc.); 
H. M. Seaman, Ed R. Linn, Southern Hard- 


Amemecan fiunbherman 


wood Producers (Inc.); O. T. Swan, Northern 
Hemlock & Hardwood Manufacturers Asso- 
ciation; I. N. Tate, Veneer Association; P. A. 
Bloomer, P. C. Gaffney, Southern Pine Asso- 
ciation; Ralph Hill, Wm. H. Bryan, National 
Oak Flooring Manufacturers Association; A. 
Van Keulen, National Association of Hard- 
wood Wholesalers; G. Carlberg, James L. 
Magner, Guy E. Smith, National Wooden Box 
Association; W. D. Richardson, Red Cedar 
Shingle Bureau; R. C. Winton, Northern Pine 
Association. 


Estimate of Army and Navy 


Needs Presented 


Wasuincton, D. C., Aug. 20.—The Army 
and Navy in troop housing and related projects, 
on which construction either has already been 
started or for which plans are complete, will 
require approximately 650 million feet of lum- 
ber, according to an announcement today by 
John W. Watzek, Jr., in charge of the lumber 
section of the National Defense Advisory Com- 
mission’s Industrial Materials Division, of 
which Edward R. Stettinius, Jr., is head. The 
figures covering Army and Navy requirements 
were presented by Mr. Watzek to the execu- 
tive committee of the National Lumber Manu- 
facturers Association at a meeting this after- 
noon. He explained that current lumber 
production in both softwoods and hardwoods, 
is on a basis of approximately 28 billion feet 
a year, which is roughly 75 percent of present 
industry capacity. 

Of present requirements, approximately 257% 
million feet of lumber, 75,000 doors, and 195,000 
windows have been authorized for troop hous- 
ing by the War Department. A large part of 
this material has already been purchased, and 
it is estimated that orders for the remainder 
will have been placed by Sept. 15. 

The lumber to be used for this troop housing 
consists of 37 percent sheathing, 10 percent 
siding, 15 percent flooring and wainscoting, and 
38 percent dimension and framing. This ma- 
terial is for use at.the following points in the 
quantities listed: 


Amount 
Location Feet 

Se PONTE, OUI. 6 one a biases ere: eleieiere 27,000,000 
POC MI, Fes Meni 6 vie oie cheese 23,000,000 
WORE CP, Wien cos be cinccteciegiocen 850,000 
Camp Custer, BiIGi... ...ccccic viaccess 12,000,000 
WORe DVO, BORO. . oii occiccawcss 1,600,000 
4 Se Se ee 31,000,000 
i ae ES a 1,850,000 
ee eS >) 30,000,000 
ce ee > ee reer 22,000,000 
Port Leavenworth, Kan............ 800,000 
OCU DWI, WM 6.6566 os cin ec cieees 20,000,000 
mort MeClelien, iAIR. «6 occ cccceuss 1,750,000 
a ee 1,600,000 


MENUS “CUE, RIOD oo 6.6 0:9 6. dies coe sise vice 18,500,000 
Fort Sam Houston, Tex............ 6,000,000 
Wort Sheridan. TH. «oo ces.c. 0s sccswae 1,600,000 
ret, ee Ig clang o a's aie @ orelw o austere 18,000,000 


Port Snemme, Minn......5.666626000% 800,000 
MPOGMS WISI, TOR oioss:cieciecbsececes 1,400,000 
moontwomery, AlQ. . 2.0.6 cccccbeeecs 2,300,000 
IN tee oii Se Gala le hi vale aCe aiaek 3,500,000 
we eS SS. er a ae ee 2,400,000 
MUN UMN oA. sg. 6 said.o: Se SS ew cw arb 2,000,000 
ee ae | i 2,400,000 
Fllington Field, Tex... ..........6 6.600. 6,000,000 
ND We circicwinc!. tases ascaces 850,000 
Massachusetts Military Reserve, 

SONNE aera din a vustoi aire tormmwia nse 410i 2,000,000 
Virginia State Camp, Virginia 

SON dash afiae kien ds 5 olay srelern avait gre «Rela he 1,500,000 
OU ING og 5.5 ac sick Gas a biel c eis 1,500,000 
mae RR ee eae 1,900,000 
Long Island Sound, Conn......... 1,500,000 
Narragansett Bay, BR. I... .. 000s 1,500,000 
OMY MECC Us oo sori wine vale cw ace 1,900,000 
Chesapenite TAY, VO<..... <2 06 osccsess 1,500,000 
Camp MeQuatde, Calif. ........ 2.0.6. 1,500,000 
GPR AIR nic 6 bose os bake wee Coes 1,500,000 
Puget Bound, Waesh:... 06s siecccss 1,000,000 
WOUMMIOIA: TOPS. oo dos ae 6 sas Son kad. 1,000,000 

TOO 55 Sadan hie eee 257,500,000 


Navy estimates cover approximately 395,000,- 
000 feet at various projects in the following 


locations : 


Alaska 

San Diego, Calif. 
San Francisco, Calif. 
San Pedro, Calif. 
Canal Zone 

New London, Conn. 
Guantanamo, Cuba 
Washington, D. C. 
Banana River, Fla. 
Key West, Fla. 
Miami, Fla. 
Pensacola, Fla. 
Guam - 

Pearl Harbor, Hawaii 
Great Lakes, . 
New Orleans, La. 
Annapolis, Md. 
Boston, Mass. 
Midway 

Portsmouth, N. H. 
Lakehurst, N. J. 
Lake Denmark, N. J. 


New York, N. Y. 
Portland, Ore. 
Tongue Point, Ore. 
Pacific Islands 
Philadelphia, Penn. 
San Juan, Puerto Rico 
Newport, R. I. 
Quonset Point, R. I. 
Samoa 
Charleston, S. C. 
Parris Island, S..c. 
Corpus Christi, Tex. 
Dahlgren, Va. 
Norfolk, Va. 
Quantico, Va. 
Yorktown, Va. 
Charl. Amalie, Virgin 
Islands 
Puget Sound, Wash. 
Seattle, Wash. 
Jacksonville, Fla. 





SPA INSPECTION IS INCREASINGLY 
IMPORTANT TO DEFENSE 


New Oreans, La., Aug. 19.—The increas- 
ing importance of the services of the Southern 
Pine Inspection Bureau wtnder the defense 
program was indicated in a statement issued 
today by A. S. Boisfontaine, secretary-manager 
of the Bureau. Without the efficient system of 
industry certification provided by the Bureau, 
he said, including grade-marking by qualified 
mills and the certification of lumber by Bu- 
reau inspectors, unusual difficulties would be 
experienced by Government and other agencies 
in getting properly dried and correctly graded 
southern pine lumber for the many projects 
that are now under way as a part of the de- 
fense preparations of the nation. Said Mr. 
Boisfontaine, “It must be remembered that the 
industry has a responsibility of delivering the 
grades and qualities needed on these various 
projects. It is only because of the protection 
afforded against the receipt of below grade 
lumber that consumers specify grade-marking.” 
Mr. Boisfontaine pointed out that it is recog- 
nized that the supervision of grade-marking 
mills should include not only the examination 
of mill graders and of manufacturing and sea- 
soning practices by Bureau inspectors, but the 
spot checking of deliveries of grade-marked 
lumber at consuming points. There are now 
480 mills, representing an annual production of 
about four and one-quarter billion feet of 
southern pine, that are subscribers to the 
Southern Pine Inspection Bureau, according to 
Mr. Boisfontaine. In addition to the shipments 
of grade-marked lumber by these mills, a large 
volume of lumber is certified by Bureau in- 
spectors every month. 





Fire Discovery TIME IN THE LONGLEAF- 
StasH Pine TyPE is an occasional paper by 
C. A. Bickford and David Bruce, of the South- 
ern Forest Experiment Station, New Orleans, 
La. End-product of their analysis is an aline- 
ment chart that provides estimate of size fire 
will be when crew arrives. 
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DEFENSE HOUSING CO-ORDINATOR 
GIVEN WIDE AUTHORITY 


WasuinctTon, D. C., Aug. 20.—According to 
information secured from the National Defense 
Advisory Commission, Charles F. Palmer, re- 
cently appointed Defense Housing Coordinator, 
has been given authority which places him in 
complete control over all branches of the build- 
ing and construction industry insofar as De- 
fense activites are concerned. 

He will have complete responsibility for plan- 
ning the entire Defense housing program. This 
will mean that he also must follow through 
with such private or Federal agencies as will 
be concerned with the planning, construction 
and financing of such housing. 

It also will be among the functions of the 


‘Co-ordinator to foresee housing requirements 


as the Defense program is developed, and take 
such steps as may be necessary to avoid any 
housing shortages for Defense workers. He 
will decide whether such housing should be de- 
veloped by Federal agencies or private indus- 
try. After his determination, it will be his 
duty to assist these public and private agencies 
in working out appropriate plans. 

The Co-ordinator also will be expected to 
pass on all plans for plant erection or expansion, 
where such activities have to do with the De- 
fense program. 





FSA PLANS TO COMPLETE SUBSIS- 
TENCE FARM PROJECTS 


WasHinoctTon, D. C., Aug. 19.—The Federal 
Farm Security Administration is endeavoring 
to work out plans which will round out low- 
cost housing projects which were started by 
the Roosevelt Administration some time ago, 
but which were partly abandoned because Con- 
gress failed to appropriate sufficient funds to 
complete them. These projects are as follows: 

Greenbelt, at Washington, which now has 885 
dwellings, can be expanded to about 3,000 
homes; Greenhills, at Cincinnati, with 676 
homes, can be expanded to about 2,000; and 
Greendale, at Milwaukee, with 572 homes, can 
be expanded to 750. 

All of the homes constructed by the Gov- 
ernment have been occupied for some time, and 
there is a long waiting list at each of the 
communities. 

The Farm Security Administration is now 
inviting proposals from private builders and 
other individuals or organizations interested in 
home construction for the development of areas 
available for expansion in each community. 
Such proposals should meet the following gen- 
eral requirements : 

1. Land will be leased for 99 years to build- 
ers who agree to erect a group of at least 200 
homes. 

2. Individual residents may lease or pur- 
chase the houses from the builder. 

3. There will be no income restrictions on 
residents, and they may dispose of their homes 
at any time. 

4. In order to protect the general plan of 
the communities, the Farm Security Admin- 
istration reserves the right to pass upon the 
plans and specifications of the new buildings. 

5. In general, the new homes should be one 
or two-story buildings, with two or three bed- 
rooms, and should range in cost from about 
$4,500 to $5,500. 





HARDWOOD STAIR TREADS AND 
RISERS STANDARDIZED 


Wasuincton, D. C., Aug. 19.—Under date 
of May 15, a Recommended Commercial Stand- 
ard for Hardwood Stair Treads and Risers was 
circulated. Signed acceptances from manufac- 
turers, distributors and users are estimated to 
represent a satisfactory majority; therefore, 
CS89-40, may be considered effective for new 
production from Oct. 10. As printed copies be- 
come available, they will be mailed to non- 
acceptors on specific request. 
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“It would seem,” admitted J. H. Patrick of the Stamping 
Ground Lumber Co., Stamping Ground, Ky., “that a lumber 
yard carrying a perpetual inventory in a town of 400 is carry- 
ing excess baggage. But over a period of five years it pays for 
itself about ten times. 

“The yard is small, we don’t have many employees and we 
don’t order often. But for the very reason that we don’t order 
often, the perpetual inventory means more to us when we do. 
We carry over a thousand items here. By spending an average 
of not more than fifteen minutes a day with the inventory sys- 
tem I always know exactly what to buy because a glance at the 
inventory tells me when I’m low on any item, where I bought 
the item, its cost, sales per day per item, and the balance on 
hand. 

“If I didn’t have a perpetual inventory I couldn’t possibly re- 
member to keep a perpetual stock of everything on hand. To 
be sure I had a stock I might even be tempted to overload on 
some items. As it is I can always order in time to replenish 
stocks, and when a salesman comes in the items I wish to order 
from him are visibly marked with a colored tab on the card.” 

For example on the cards photographed, shown in the illus- 
tration on this page, the upper card shows the dates on which 
yellow pine, S4S, 2 by 4’s, 12-foot long were ordered, also the 
quantity, the seller (vendor), date received, quantity received. 
The last entry shows that vendor 4, (Wyatt and Bishop) were 
given an order for 200, at a price of $25.50, and that 250 were 
delivered on May 1. On the lower card you'll find at the left an 
entry of 250 put in stock May 1, which brought the total on 
hand up to 368. In the month of May, 96 pieces were sold and 
three returned for a net sale of 93 pieces, which agrees with 
the May total shown on the upper card under monthly sales. 

Nothing goes in or out of the Stamping Ground Lumber 
Co. yard without some written record of it. 

For example: if a customer comes in and wants to build, or 
thinks he wants to build or repair anything, a complete bill of 
materials and prices is made out for him on a company esti- 
mating sheet. That is all the writing that is done on that order. 
The original copy is given the customer and the carbon copy 
is filed alphabetically under the customer’s name in a ring 
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Perpetual Inventory 
Saves Time an Money 


binder. If the customer calls in a day or two and says, “I’ll take 
that stuff we were talking about the other day,” the estimating 
sheet is taken out of the ring binder and filed in the order book 
alphabetically. As items are delivered, they are checked off the 
estimating sheet and also checked off the perpetual inventory. 
When everything has been delivered, if the bill is charged, the 
bill of goods and prices are charged on a bill in a lump sum and 
filed in the accounts receivable register. If paid for, and when 
paid for, the estimating sheet is filed in an alphabetical paid file. 

Equipment used in operating Mr. Patrick’s lumber yard of- 
fice is: an advertising catalog file, letter and invoice file, after- 
payment file for customer invoices, accounts receivable register, 
autographic cash register, safe, an adding machine, a comp- 
tometer and a typewriter, and of course, the perpetual inventory 
card file. 

Any time a customer says, “I want to order the same ma- 
terials I ordered last year, I’ve got a similar job,” Mr. Patrick 
can go to his file of estimate sheets and copy off the exact 
specifications and prices. He also knows how the customer 
paid. And when the material was delivered to the customer. 
And where he bought the material that was sold. 
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CORN 
CRIBS 
FOR 
1940 





Capacity, 3000 bu. ear corn and 1800 bu. grain. Can be built as single crib with capacity of 1500 
bu. ear corn, with second crib provided later, eleven feet away, and space between roofed and 
floored for grain storage. Plan No. C-3441-l, University of Illinois, Urbana, Ill. 
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Capacity, 3600 bu. ear corn and 2000 bu. grain. Studs anchored to foundation with railroad fish plates embedded in 
concrete. Stud sockets '/xI'/ bent tire irons. Plan No. C-72-1, University of Illinois, Urbana, Ill. 
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grain. 








Corn crib and granary with elevator. 

Driveway and crib floors concrete. Siding 

beveled 45 degrees top and bottom edges 
to shed rain 


front to door lintel. 











Capacity, 900 bu. ear corn and 2000 bu. 
Uses portable elevator for filling. 
Diagonal cribbing used on sides and on 
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Capacity, 4000 bu. ear corn. Each of two 
cribs 32 ft. long, 8 ft. wide, 14 ft. to plate. 
Roof cupola 6 ft. by 14 ft. and 16 ft. high 


houses mechanical equipment 














hardware. Plan No. 5533, 








ton, D. C. 


at iia Zs _— 
Capacity, 700 bu. ear corn. Size, 32 ft. by 6 ft. Materials, 5 yds. 
concrete; 2384 ft., B.M., lumber; 2!/ sqs. roofing; rat band; 
U. S. Dept. of Agriculture, Washing- 
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Old Retail Concern 


Moves to New and 
Modern Quarters 


For over thirty years The Smith Lum- 
ber Co., Emporia, Kans., had done busi- 
ness at one location, and for almost 
thirty years A. H. Smith has been in 
charge of that particular yard. The 
Smith Lumber Co. is still in Emporia, 
and Mr. Smith is still manager, but he 
is particularly proud of his new yard 
near the eastern city limits. “We have 
enough faith in Emporia to construct a 
modern, new yard,” said Mr. Smith. And 
several thousand people in Emporia had 


Amemcanfiumberman 


with stucco, and one feature of the front 
is a large electric clock which is illumi- 
nated at night. This clock is directly 
over the driveway entrance. 

Back of the office is a warehouse 144 
by 20 feet, which houses doors, special 
wallboards and veneers, shingles, cement 
and many other related items. Across 
the driveway and east of the warehouse, 
is the main lumber shed. Stairways at 
the end lead to the upper deck of the 
shed. The facilities of the yard also in- 





Exterior view of the new yard of the Smith Lumber Co. at Emporia, Kans. Smith Lum- 
ber Co. has been at another location in Emporia for over thirty years 


enough faith in The Smith Lumber Co. 
to visit the yard during the opening, 
which was held on July 26 and 27. 

In the new yard, the office occupies 
the northwest corner of the building. The 
office, 24 by 32 feet, is attractively finished 
with clear yellow pine beaded paneling, 
with a ceiling of wallboard tile. Electric 


lighting is indirect with modernistic fix- 
tures. 


The front of the yard is finished 


This view shows a closeup of the double driveway. The clock 
below the sign is for the convenience of passersby 





clude a room for moulding, stored up- 
right, a sawing room, a carpenters’ shop, 
storage rooms and a garage. Scales are 
installed along the side of the driveway. 
Coal and sand bins will be built by a 
nearby railway, and that particular busi- 
ness will be handled from that building. 

Typical of the spirit of cooperation 
and goodwill existing between The Smith 
Lumber Co. and other yards in Emporia 















Interior view showing a part of the office, 
which is finished with clear yellow pine 
beaded paneling 





were the quarter page ads which the other 
companies placed in a local paper—all ex- 
tending their congratulations to Mr. 
Smith in his new quarters. 





General Sales Manager 
Appointed 


New York, N. Y., Aug. 16.—Appointment 
of Russell R. Galloway as General Sales Man- 
ager of Certain-teed Products Corporation has 
been announced by C. E. Stedman, vice-presi- 
dent in charge of merchandising. Mr. Gallo- 
way, who has been district sales manager in 
the Chicago office of Certain-teed since 1931, 
will take over his duties immediately at the 
New York offices of the company, 100 East 
42nd street. 

Mr. Galloway became associated with the 
Certain-teed company in 1923 as a credit clerk 
in the Chicago offices, after previous work for 
the National Biscuit Company. In 1925 he 
advanced to the post of salesman and was sta- 
tioned in Minneapolis. Four years later he 
was made assistant sales manager in Chicago, 
then sales manager in 1931 of the Indianapolis 
branch, where he served until his return to 
head the Chicago office. 

Mr. Galloway assumes his new post at a 
time when Certain-teed is in the midst of its 
greatest advertising and sales campaign in ten 
years. Launched by its “Look Homeward, 
America,” theme, the program has concentrated 
on stressing the underlying benefits of home 
ownership. The new sales manager has an- 
nounced that he will gear the efforts of his 
department to this campaign, with salesmen 
aiding in carrying the message of home owner- 
ship to the nation. 


Here may be seen an exterior view of part of the lumber stock. 
Not shown in this picture are the stairways to the upper deck 





The Wilson & Greene Lumber Co. 
(Inc.), with head offices at Syracuse, has 
rebuilt its Cortland (N. Y.) yard. The 
company has done an outstanding piece 
of work; both in planning and in execu- 
tion. Cortland citizens mention the plant 
in telling strangers about the show spots 
of the city. 

This is a remodeling job; but it has 
been so extensive and thorough that the 
result is practically a new yard. The plan 
included the extension and improvement 
of storage and handling facilities; but 
even more important was the purpose of 
bringing the full force of sales displays to 
bear upon the yard’s merchandising. 


WINDOWS ATTRACT TO INTERIOR 
FLOOR DISPLAYS 


The new display room measures 20 by 
60 feet and has six large show windows. 
Since this building fronts upon one of the 
city’s principal streets, it happens that, 
during any comparatively short period, all 
the people in Cortland will see these win- 
dow pictures. The displays are intended 
to serve several purposes; and the first 
is to reach the people who are passing by, 
either on foot or in cars. Perhaps you can 





Paint gets a good showing on this 
"island," while a card reminds that 
"Sure We Sell Ladders," and wood 


siding easel is in rear at left 


.# 





Attractive remodeled front of the 

Wilson & Greene Lumber Co., Cort- 

land, N. Y., provides for striking 
displays 





tell from the pictures something about 
the design of the yard front. The display 
wing extends out in front of the yard; 
and this allows a window to be placed in 
either end. A person approaching from 
either direction is confronted with a win- 
dow picture; and the chances are several 
to one that, having seen the end window, 
he will look first with curiosity and next 
with fascinated interest at the other win- 
dows as he passes by. 

But these displays do more than signal 
to the passer-by. The floor displays are 
so arranged that they are effective 
whether seen through the windows or 
from within the building. Seen from the 
latter point of view, they serve at least 
two purposes. In the first place they call 
the attention of the casual visitor to a 
great many details and items of equipment 
for the house. This silent salesmanship 
adds no small amount to the monthly vol- 
ume. In the second place, of course, these 
things are there to illustrate what the 
salesman is telling the prospect about the 
details of the house or remodeling project 
under consideration. 

A large amount of items and materials 
can be displayed on the floor without cre- 
ating the impression of crowding or of 
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haphazard placing. Such displays of 
course take skill and planning. Edwin 
O’Hara, the assistant manager, tells us 
that the displays are changed, or at least 
rearranged to give the impression of a 
new display, once a week. 

Mr. O’Hara mentioned a proof of the 
pulling power of display advertising. At 
either side of the display wing, located on 
the front of the warehouse, are two big 
advertising panels. These are so arranged 
that they can be lifted off and other panels 
substituted. At the time of our visit the 
panels being shown were of roofing. 
Others have to do with deferred pay- 
ments. Mr. O’Hara told us that the 
change in these displays was always 
matched by a distinct change in the kind 
of inquiries made in the office; roofing 
panels, roofing inquiries; deferred pay- 
ments, questions about the monthly cost 
of new construction or remodeling. 

Incidentally, in front of these outside 
display panels there are paved parking 
spaces for customers’ cars. 


WOOD SIDING INCLUDED IN 
THE EXHIBITS 


The inside displays include paint, hard- 
ware, ladders, mantels and other mill- 
work, kitchen cabinets and even a display 
of wood siding. Some lumbermen think 





Rear of Wilson & Greene order coun- 

ter provides a convenient storage for 

hardware; and its front, shown on 
next page, displays the items 
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Modernized New York Yard Increases 
Sales Volume by Using Displays That 
Help Customer See What He Wants 


that lumber can’t be displayed. But it is 
displayed in this yard. 

The long order counter is a three-in- 
one arrangement. Top side, it is an order 
counter; front side, it is a display case 
with sliding glass panels and indirect 
lighting; rear side, it is a storage space 
for package hardware and the like. 

This matter of displays does not come 
to an end in the display room. To the left 
of the display wing, as one faces the plant, 
is an inclosed alley. Along the side of 
this alley are racks containing a number 
of items that are frequently sold to farm- 
ers or to people who come to get their 





Front of the order 
counter effectively 
displays hardware 
items behind sliding 
glass panels; the 
back, shown on 
preceding page, is 
used for storage 





own purchases. “There is much business 
done right here in the alley,’”” Mr. O’Hara 
said. “A rather surprising number of our 
customers, especially those making rela- 
tively small or incidental purchases, never 
come in to the office at all. These dis- 
plays are for their benefit; and we’re sat- 
isfied that they are effectively doing 
much silent selling for us.” 


PAYMENT PLAN HELPS SELL 
THE EXTRAS 


_ This yard handles everything that goes 
into new construction; but it sublets the 
contracts for such things as plumbing and 
wiring. The yard draws most of its own 
plans and takes a justifiable pride in the 
fact that these plans are always accepted 
by the FHA. Deferred payments on a 
monthly basis do much more than to 
bring building or remodeling within the 
teach of people who otherwise couldn’t 
manage it. Those extra accessories that 
complete the job and make the house com- 
fortable and satisfactory to the owner can 


be included; and the extra amount, on a 
monthly-payment basis, is hardly noticed. 
This is distinctly not a matter of tricking 
a customer into buying more than he can 
afford. Quite the contrary. Sold in this 





EDWIN O'HARA, Assistant Man- 


ager, in paneled private office 





way, he can afford these extras; things 
that complete his house and round out his 
satisfaction. 

The office has a handsome toilet and 
lavatory ; both for the convenience of cus- 





tomers and also to show tile board in 
place. The furnace has a blower to force 
air through the pipes; and while this is 
not technically an air-conditioning plant 
it does send the cool basement air through 
the building. This is a much appreciated 
arrangement in the hot part of summer. 
The basement is water proofed and is 
used for storing insulation materials and 
paint stock. 

C. P. Reniff, the manager, was away 
on vacation at the time of our call. Much 
of the planning of the yard must be cred- 
ited to him; although he brought every- 
body into the job. One device which he 
worked out has to do with saving some 
storage space in the section where the 12- 
foot panel stock is carried. The bin space 
was some 18 feet deep, which would mean 
a vacancy at the back. So these panels 
are stored, flat of course, at the front of 
the bins and lengthwise of the alley. A 





Here is the Wilson & Greene display 
of Curtis Kitchen Units 
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narrow alley, probably about three feet 
wide and extending back between the 
bins, leads to this otherwise vacant space. 
Here is a room twelve feet wide or a little 
more, with flat storage spaces at either 
end for the panel stock. It can be pulled 
out of storage, turned on edge in this 
room and taken out through the passage. 
It still leaves the turning room vacant, but 
the arrangement does salvage a large 
amount of storage space. 


GOOD PLANT IS NO SUBSTITUTE 
FOR MANAGEMENT 


It must be clear that in rebuilding the 
plant the company had several things in 
mind, and that these things in practice 
were intended to add up to high volume 
and low operating cost. A well located 
and attractive yard that is equipped to 
help a customer see what he wants, is 
certain to open the way for additionai 
sales. Efficiency of storage saves labor. 
These things help in reaching the goal of 
reasonable net profits; but it must be ad- 
mitted that they are helps and not guar- 
anties. Actually making the sale, as well 
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as setting the prices at the right level, 
must be the job of management. Yard 
design is an aid in management but never 
a substitute for it. 

And while we're mentioning these 
things it’s as well to remember that many 
a yard looking like something Noah re- 
fused to save in the Ark, is the scene of 
extensive sales and the assembly point of 
gratifying net profits. A yard isn’t a good 
yard, no matter what it,looks like, unless 
it makes profitable sales on a basis that 
is satisfactory to its own trade. 

This department has seen a good many 
yards of late that by no stretch of the 
imagination could be called modern. 
Often they are in such obscure places that 
a stranger needs a map or a guide to find 
them. Except for repairs and replace- 
ments, they haven’t been changed for 40 
years. They have no displays ; and usu- 
ally there are no signs of any technical 
service or guidance to help a customer 
through the business of building a house. 
It is clear at a glance that a customer ask- 
ing for plan service will be sent to an 
architect. If he asks for financing, he'll 
be sent to a banker. If he asks for an 
estimate on a dog house, he’ll be sent to 
a contractor or a carpenter. He can 
hardly buy lumber there; since the yard 
prefers to sell it to a building mechanic 
who acts as the customer’s purchasing 
agent. 

And yet these yards make money. They 
fit their own kind of trade and the habits 
of local construction. 

But when you see a company paying 
careful attention to location, appearance 
and displays, you will know that this com- 
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WOOD SI DINGS. 
CLAP BOARDS 
COVE SIDINGS 
BUNGALOW SIDINGS 








pany follows a different set of sales poli- 
cies. It may, like Wilson & Greene, work 
in harmony with contractors and in gen- 
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eral make its package sales through them. 
But no matter who signs as general con- 
tractor, a company that goes to town on 
sales rooms and sales helps is not depend- 
ing on any outside agency to make its 
sales for it. 

This department believes that in gen- 
eral the business of making the sale is 
the bottle neck that must be cleared if 
net profits are to appear in habit-forming 





‘Just lumber" is included in the com- 

prehensive Wilson & Greene mer- 

chandising displays; this easel, of 

which there is a glimpse in photo- 

graph on preceding page, being de- 
voted to sidings 





quantities. We admit that in practice 
some yards get along beautifully by rely- 
ing upon carpenters and contractors to 
act as their agents. It saves some invest- 
ment and some wages. but it involves 
considerable risk. Orville H. Greene 
came to the lumber business from a de- 
partment-store executive’s desk, and he 
brought with him and still has a high 
opinion of selling as a part of sound mer- 
chandising.. 


New One-Stop Service Yard Created 


Kurtz Lumber Co., Akron, Ohio, has 
just completed its new display room and 
offices as a vital step in promoting “pack- 
age selling” in its territory. The com- 
pany carries a complete line of builders 


Left: The old office 


Below (left): The new 
office and display 
room exterior 


Below (right): The in- 
terior of the display 
room with offices 
shown at left, display 
island in center, paint 
and hardware depart- 
ment at right 
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hardware, paint, builders supplies, lum- 
ber and millwork, as well as maintaining 
a complete planing mill and cabinet shop. 

To display materials for maximum 
consumer appeal, Kurtz Lumber Co. has 
arranged its eight individual offices on 
one side of the room in such a way as to 
display the “exteriors” of three different 
model “homes,” showing three types of 
wall, and roof window and _ entrance 
treatment. The interiors of the eight of- 
fices have different floors, walls, ceil- 
ings and doors. 

The hardware and paint department 
takes up the other side of the room, leav- 
ing the center for display islands. The 
office in the rear is the bookkeeping de- 
partment and is faced with South Ameri- 
can mahogany, with a wainscoting of 
marble-figured fibre-board. Wood panel- 
ing was used in four of the offices with 
effective results. 
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A complete building job by L. 1. Coombs & Son, Gary, Ind. 
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All plans, material and labor by Coombs for this home-to-be 


Package Homes Pull Prospects 


Gary, Ind., steel center of the United States, is in the midst 
of a home-building boom of sufficient proportion to cause local 
lumber merchants to declare “Business is fine.” All of these 
representative dealers attributed their business upswing to in- 
creased production at the steel mills. One yard manager stated 
that his market rose and fell in direct proportion to orders re- 
ceived and filled by Gary’s great steel producers. Other deal- 
ers expressed, in substance, similar views. 

While it is difficult to show exact figures as to the degree to 
which the U. S. re-armament program is aiding Gary lumber 
dealers, it is evident that much of the prosperity at the steel 
mills is traceable to government orders. 

Gary has experienced a very definite housing problem. 
Workmen imported by the mills have found it difficult to se- 
cure dwelling places for themselves and their families. The 
present building program is in every respect appropriate. There 
is no reason why it should result in a disastrous building trades 
slump in the near future. So far, Gary is not being overbuilt. 

The L. I. Coombs and Son organization, located at 522 


Right: Knotty pine 
basement recreation 
room. Left: in the 
same home, the liv- 
ing room in red 
cypress. The home 
is a package job by 
the Coombs com- 
pany 


Broadway Avenue, has, by modern and industrious methods, 
secured a nice amount of the current building business. The 
company is organized to serve all the needs of a home builder. 
A large share of its recent home building has been done on 
its own real estate development. The price it quotes a pros- 
pective customer in this section includes the lot, designing 
and complete construction of the home, the installation of suit- 
able sidewalks and a supply of black dirt to cover Gary’s sandy 
soil. Naturally the Coombs organization furnishes all building 
materials and hardware used in the construction work. It 
also makes all arrangements for F.H.A. financing. The price 
range on a large share of its homes built on this plan is be- 
tween $5,000 and $7,000. During the Spring of this year it 
has built 37 homes which have varied in price from $4,500 
to $15,000. 

Al Coombs, son of the proprietor does all the designing for 
the organization. Most popular has been the colonial style 
houses in which he specializes. The elder Mr. Coombs has 


been in the construction business in Gary for many years. 
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Lumber Yard Has Social Attractions, Too! 


Don’t be surprised if some day a book 
should be written on the subject “Social 
Life in the Lumber Yard,” or something 
similar. A few years ago such an idea 
would have sounded. rather funny, as 
about the only lumber-yard society, out- 
side of the regular personnel, usually con- 
sisted of three or four of the town loafers 
sitting around the stove in winter, or on 
a bench out in front in summer, discus- 





sing the political situation and the condi- 


tion of the world in general. All this is 
changed and now, frequently, the local 
lumber yard does become a real social 
center for an afternoon or evening ; some- 
times several days in succession. The oc- 
casions that draw the community elite, as 
well as the “common folks” to the lumber 
yard, vary in their nature. They com- 
prise public openings of new or remodeled 
yards ; building shows and demonstrations 
arranged by dealers in co-operation with 
manufacturers; good-will and _ get-to- 
gether parties, at which local contractors 
and carpenters are the invited guests ; and 
meetings arranged by women’s clubs and 
other organizations, which often are glad 
to take advantage of the spacious quar- 
ters, and also welcome the opportunity to 
view the interesting displays of building 
materials and accessories to be found in 
every uptodate yard.. If we should ever 
decide to write such a book ourselves, the 
files of the AMERICAN LUMBERMAN will 
afford plenty of material, and _ illustra- 
tions, as we have printed in the aggregate 
scores of stories and photographs along 
the above lines. 


We are moved to these reflections by 
discovering in our “unused material” files 
some photographs which we borrowed 
several months ago from the Kuntz- 
Sternenberg Lumber Co., of Austin, Tex. 
Among them are the two pictures repro- 
duced on this page, which have never be- 
fore been printed in this journal, and 
which admirably illustrate the theme un- 
der discussion. In fact, the whole story 


Left 


Contractors and 

architects enjoy a 

party given by 

Kuntz - Sternenberg 

Lumber Co., Austin, 
Texas 


Right 


Home Economics 
group entertained 
in yard of Kuntz- 
Sternenberg Lum- 
ber Co., Austin, Tex. 


is given in a letter written us by F. W. 
Sternenberg, who in reply to certain ques- 
tions which we asked concerning the pic- 
tures, said: 

“Answering that paragraph of your 
letter with reference to the meeting of 
contractors and architects held in our 
shed driveway, both alleys, by the way, 
being of concrete from end to end, I 
might state that from time to time when 
some product is put on the market, and 
which is demonstrated by the factory, we 
usually invite all of the architects as well 
as all of our contractor friends to meet 
with us while the product is being demon- 


strated ; after which we usually serve re- 
freshments, in other words making it 
what might be called an indoor barbecue. 
As you will note from the picture, these 
events are evidently very much enjoyed 
by all those present. These meetings usu- 
ally last from two to three hours, depend- 
ing upon the entertainment and the stories 
that are told after the main issue of the 
meeting has been disposed of. 

“Another of the photographs concern- 
ing which you asked refers to the local 
Home Economics group, meeting in our 
yard (note the background of lumber) on 
a Saturday afternoon. Like most yards 
throughout the country, we close at noon 
on Saturday, therefore selected the after- 
noon of that day for holding this meet- 
ing, so it would not interfere with the 
carrying on of business, while at the same 
time giving all members of the Home 
Economics group opportunity to be pres- 
ent and enjoy the proceedings. At the 


particular meeting shown in the photo- 





graph, we were fortunate in securing the 
services of a lady well versed in the vari- 
ous uses of all kinds of lacquers, floor fin- 
ishes and quick-drying varnishes. She 
gave demonstrations, showing how easy it 
was to use these products without any 
technical knowledge, and imparted a lot of 
valuable and interesting information both 
to grown-ups and the youngsters present 
with their parents. She showed various 
kinds of wallpaper, told where each should 
be used, how the colors should harmon- 
ize, and gave much other useful informa- 
tion. All in attendance were very much 
impressed by the meeting, expressing 
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themselves as having gained many good 
ideas along household lines. After the 
regular meeting, including demonstra- 
tions, was completed, there was a short 
program of music and the ladies and 
youngsters present were served light re- 
freshments.”’ 





Efficient Warehouse for Floor- 
ing and Wall Boards 


The storage warehouse shown in the 
accompanying photograph is in the yard 
of the Middendorf Lumber Co., Quincy, 
Ill. Walls, floors and roof are thor- 





Insulated warehouse of Middendorf 
Lumber Co., Quincy, Ill. 


oughly insulated against the passage of 
heat, and the structure was carefully de- 
signed for the storage of oak flooring and 
four-foot wide plywood and insulation 
board in a manner that permits no waste 
space. Plywood and insulation board 
bins are built with just enough clearance 
to permit sliding the boards in and out. 
The capacity in plywood and insulation 
board is 486,000 feet, and the stock of 
these items seldom gets far below that 
figure. 

The oak flooring section has all bins 
marked for length. Doors insulated in 
the same manner as the walls are kept 
closed at all times against the passage 
of moist air. Temperature on a hot sum- 
mer day is about 15 to 20 degrees cooler 
inside the building than outside. 

“All we have to do is keep the doors 
closed,” said Frank Middendorf, “and 
we do that. We never have complaints 
on moist oak flooring.” 





Summer-Time and Outdoor Dis- 
plays Attract New Business 


Mt. Pleasant Lumber Co., located on 
one of the main avenues traveled by 
tarmers and townsfolk on their way down 
to the Mt. Pleasant, Mich., shopping area, 
utilize their position to attract passers-by 
to seasonal items on sale. Mid-summer 
found the company’s plaza displaying 
window and door screens, with emphasis 
on full-length window screens, and 
Painted trellises. As the illustration 
shows, the fact that the company was in 
a position to screen any type of window 
was brought out by displaying four dif- 
ferent shapes of windows and screens. 
Prices were plainly visible. Wherever 
eye-appeal can be used through the dis- 
play of timely items at points readily 
seen, new business can be attracted. 
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Dealers’ Ads That Pack a Punch 


Pointing out that “good investments 
are exceedingly rare these days, and that 
a good home to be occupied by your own 
family is about the only ‘sure thing’ left,”’ 
the Doyon & Rayne Lumber Co., Lake 
Mills, Wis., directed a recent newspaper 
advertisement (measuring two columns 
wide, five inches deep), to the prospective 
and potential home owners of its com- 
munity, appealing to the natural and uni- 
versal desire for security and satisfaction 
in return for money paid out or invested. 
The curiosity-stimulating caption of the 
ad is: “The Only ‘Sure Thing’ Left.” 

The text proceeds to argue that hous- 
ing is a necessity in both good and bad 
times; that no general economic distress, 
which may greatly impair the value of 
most other forms of investment, can de- 
tract from the year-in and year-out serv- 
ice of a good home; and that the resale 
value of a well-built residence, on the 
open market, at any particular time, is 
subject to less violent fluctuation than in- 
vestments which depend upon the state of 
business profits for their value; in other 
words, that a home definitely is not a 
speculative investment. 

This advertisement of a retail lumber 
dealer is worth noticing because it is 
based upon sound economic truths, and 
also because it bases its appeal upon the 
customer’s interest, and not upon a mere 
desire to sell the public something. Home 


ownership is always a good theme for ma- 
terial dealers’ advertising, and it is inter- 
esting to observe from how many differ- 
ent angles the subject may be approached. 
This advertisement well illustrates one of 
them. 

i. 2 i- 

While on this subject of dealers’ news- 
paper advertising, attention is called to a 
recent display ad of the Whitewater 
( Wis.) yard of the Doyon-Rayne Lumber 
Co., which in display space of three col- 
umns, by ten inches depth, combats an old 
grievance of lumber dealers—that of the 
itinerant roofer, whose activities usually 
are acute during the summer months. 

This particular advertisement is logic- 
ally written, starting out with a strong 
appeal to local interests, establishing the 
thesis that, “It is a slap in the face to lo- 
cal labor. Many carpenters maintain 
homes and support families in our com- 
munity. Employment has been scarce 
enough when divided among our local 
carpenters. Why give your work to 
strangers ?” 

This advertisement proceeds to demon- 
strate that local dealers and local car- 
penters are not afraid of fair competition, 
but ask only that they be given a chance 
to figure local jobs before contracts with 
outsiders are signed. 

Another concern that is warning its 
communities against the unfair practices 





Roy’s salesmen faced before even 
assuming someone wanted to buy a 
picket fence, was to sit down and 
figure how many pickets, how many 
2x4’s, how long, how many fence 
posts and how many nails make a 
picket fence. But Mr. Roy solved 
all that one day when he sat down 
and figured No. 1 red cedar posts, 
pickets, 2x4’s, and 3-inch nails, and 
came up with a price for materials 
for a fence, 3-feet, 6-inches high, of 
30c per lineal foot. and 35c per lin- 
eal foot for a fence 4-foot high. Not 
only that, but Mr. Roy then built 
a couple of feet of fence and put it 
on display so that customers could 
know fence was sold at the lumber 
yard and exactly how much it cost. 
As a result, during the first half of 
this year, the Tolleston Lumber & 
Coal Co. has handled 11,000 pickets 
for fence. 


Timely Tia for Dealers 


Making it easy for the customer to buy picket fence and even easier 
for the office force to sell it, resulted in increased sales for H. A. Roy, 
manager, Tolleston Lumber & Coal Co., Gary, Ind. The problem Mr. 
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of some itinerant roofers is the O & N 
Lumber Co., whose yards at Stetsonville 
and Medford, Wis., joined in sponsoring 
a large advertisement designed to save its 
customers from loss, and to put them 
wise to practices of some of these gentry. 
Text of this “ad” runs as follows: 


Warning to Property Owners: Traveling 
salesmen for out-of-town applicators of roofing 
and siding products may solicit you for work 
on your property. Many of these firms are unre- 
liable, selling at a price that is much higher 
than the worth of their products and services, 
offering a guarantee that is worthless because 
of the fact that they frequently change the 
names of their firms every year or two, and 
cannot be located when you want to collect on 
their guarantee. If solicited by these traveling 
applicators, for your own protection, check up 
first. Call a local contractor, or local dealer 
in building materials, and get their prices on 
the same material and same service, backed by 
a guarantee from a reliable firm in your own 
home town. This advertisement is run to pro- 
tect the interests of local property owners and 
local workmen. 

a od 


Another angle of the itinerant roofing 
and siding game is exposed in a local 
newspaper advertisement sponsored 
jointly by the Walker Lumber Co. and 
Mair & Caldwell, both of Columbus, Wis. 
The ad is captioned “Don’t Sign Up for 
That New Roof or Sidewall Before You 
See Your Local Dealer,’”’ and outlines the 
setup recently practiced in their commu- 
nity. While each story had its own elab- 
orations, the general pattern was much 
the same, as follows: 


Two salesmen call on a home owning couple 
after supper and propose to put imitation brick 
siding on their house. They say it would be 
the first such house in the city or neighborhood, 
and they want it to be a model home. The 
couple needn’t worry about paying for it be- 
cause they will get a lot of commissions—$5 to 
$25 for each prospect shown their home. 

Numerous added attractions often are prom- 
ised — paint for trimming, caulking window 
frames, payments direct to the siding firm with- 
out interest, insurance policies to cover pay- 
ments if the breadwinner gets sick, lifetime 
guarantees. The couple frequently are told they 
must sign a contract that night, or the privi- 
lege of having a model home will go to some 
one else. 

Eventually they are induced to sign, and, re- 
gardless of their wishes, work almost invariably 
begins next morning. When it is done they are 
asked to sign a paper described as a ‘completion 
slip’; it proves to be a finance company note, 
adding heavy interest to the payments. Insur- 
ance policies and guarantees are not received; 
in most cases no commissions accrue to the 
‘model home’ owners. 





Ancient Walnut Tree Furnishes 
Veneer for Entire Room 


Veneer taken from a single tree personally 
selected by the buyer will be used to panel the 
board room of the Lafayette building, Washing- 
ton, D. C. A history of the tree together with 
a description of its woodland surroundings and 
an account of its cutting and manufacture into 
veneer will be preserved in the archives of the 
Lafayette building. 

The tree was sold to the Wood Mosaic Co., 
Kenova, W. Va., by the Elk River Coal and 
Lumber Co., Swandale, W. Va. It came from 
a virgin timber tract in Nicholas county held by 
the latter company. There are nearly 90,000 
acres in the tract. 
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Sale of Paint Stimulated by 
Annual Demonstration 


At about the first of April every year, 
Southeast Missouri Lumber Co., Illmo, 
Mo., stages an annual paint demonstra- 
tion. W. A. Coombes, assistant manager, 
states that these demonstrations have not 
only stimulated the sale of paint, but have 
also increased the sale of other items 
which they may feature at the time of the 
demonstration. There is also a prize con- 
test with four gallons of paint as the first 
prize. 

A factory representative of the line 
they handle is always on hand to answer 
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specific questions about painting problems 
and to give demonstrations of the way 
paint should be applied properly. For the 
duration of the demonstration, there is a 
ten percent reduction on all paint and 
brushes that are sold. This reduction, 
Mr. Coombes states, is felt to be justified 
by the fact that a very large volume of 
paint is turned over in a short period. 

To get customers to use the paint, a 
small can of paint and a brush are sold at 
a low price. Other related items are also 
on sale at the time of the demonstration, 
as for example, the sale of roofing and 
shingles to tie-in with exterior house 
painting ; in other words, give your house 
a whole new exterior at the same time. 





Dealers and “Kids” 
Eye School Opening 


The good old days are here again, 
When loafing time is through; 
No fishin’ poles or swimmin’ holes, 

It’s Back to School for you. 


The good old days are here again, 
and ’larm clocks ring anew; 

Come, my dears, and wash your ears, 
It’s Back to School for you. 


Vacation time is drawing to a close. 
School ‘‘marms” and their charges will 
soon return to books and learning. The 
beginning of a new school year is a sig- 
nificant occasion in the lives of the 


youngsters affected. Their attention and 
that of their parents is given to prepara- 
tion for the fall term. Happy hours and 
hard work are before them and their 
thinking is in terms of things to come. 
Wise business men who are alert to 
seasonal trends of public interest do not 








This cut appeared in "ad" of First Na- 
tional Bank, Bay City, Tex. 


fail to recognize this annual event which 
intimately touches the lives of many of 
their customers and friends. An appeal 
to the younger generation and attention 
to its needs and interests pay dividends 
even to those who deal in as earthly and 
rugged a product as lumber. The mer- 


This cut 
appeared in 
"ad" of 
Alamo 
Lumber Co., 
Bay City, Tex. 


chant who caters to a youngster’s inter- 
ests acquires the good will of the child’s 
parents. The young lad of today is the 
prospective customer a few years hence, 
and the far-sighted business man realizes 
that his good will has value. 

A town which believes in giving its 
young folks a good share of attention is 
Bay City, Tex. The townspeople have 
developed the practice of making much 
ado about the return of local youngsters 
to their school work each fall. Last year 
special back-to-school editions of the 
city’s newspapers featured photos of old- 
time local graduating classes and_por- 
traits of present students. The opportu- 
nity to build attractive advertisements 
around the back-to-school theme was 
seized upon by local merchants. The 
First National Bank suggested that it 
was time to get down to real business, 
and illustrated its point with the drawing 
herewith shown. The Alamo Lumber 
Co., of Bay City, took one third page to 
comment in verse on the subject at hand. 
Two stanzas of the poem appear at the 
head of this column. Editorially the lum- 
ber company told the kids how it is now 
serving townspeople who were pictured 
in that edition as school-children of many 
years before. The lumber firm expressed 
its pleasure with the local institutions of 
learning, extended best wishes for a fine 
school year, and asked the youngsters to 
“Remember the Alamo” when they grow 
up and make homes of their own. 

Best wishes to the town’s young set is 
a Grade A oil which will smoothly pre- 
sent a dealer’s bid for patronage. 
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Yard Ils a “Community of Interests’ 


Combines Well 
Stocked Store, 
Building Ser- 
vice, and Living 
Apartment 


In picking a salesman for the lumber 
business, three general types are avail- 
able—the man who has grown up in the 
business, through yard and office; the 
man of exceptional sales ability in other 
fields, but new to the lumber business; 
the contractor or builder who knows 
lumber and estimating from the customer 
standpoint. Marion Watson, owner of 
the Watson Lumber Co., Glencullen, 
Ore., is not sorry that he decided on the 
last of these three types in his choice of 
A. J. Reeder as salesman and estimator 
—a man who was formerly a building 
contractor, with good architectural back- 
ground, developed through self-education 
in that field. 

“In selling, I naturally fall back on the 
thing I know best,” says Mr. Reeder. “I 
work my knowledge of building design 
and construction in every way I can to 
give service to the customer or prospect. 
Estimating goes with it as well as help- 
ing with drawings and specifications. 

“One of the main problems is to know 
how far to go in giving free service in 
connection with plans and drawings. I 
try to make fairly good pencil drawings, 


‘with plans and elevations clearly shown, 


in a professional way, and detailed as far 


Unique location and layout of the Watson 
sheds, office and living quarters — a “community of interests” 








A. J. Reeder, salesman and estimator, Watson Lumber Co., Glencullen, Ore., says: 
"Give a little more service than the customer can reasonably expect, and watch out 


for the ‘joy riders 


as necessary in making estimates. This 
service, whether you land the order or 
not represents cost that has to be ab- 
sorbed. You have got to use your judg- 
ment as to when to go into this, and when 
to determine that the party is just one 
who has everybody get up plans for him 
to look over. The appliance fellows who 
give free demonstrations call this type 
‘joy riders’ and learn to detect them by 
instinct, and stay off them. 

“Because I am genuinely interested in 
buildings and drawing up plans, it is 
hard for me to sidestep a request from an 
owner for such help. I get around this 
by doing a lot on my own time, which is 
not a hardship, because I enjoy the work. 
I have also developed a short-cut method 
of my own for estimating, which saves a 
lot of time, and which I hope soon to 
work up into a form that can be made 
available to other estimators. It looks to 
me as though the best way to sell lum- 
ber, or anything else, is to go at it from 
the standpoint that gives the salesman 
himself the most pleasure in his work. If 
it involves handing the customer a little 
more than he can reasonably expect in 
the way of service, just work that much 
harder to make up.” 




































Lumber Co., Glencullen, Ore., including 





This Watson yard is somewhat unique 
as lumber yards go. Glencullen is a 
town two miles from the city limits of 
Portland. It is confined largely to resi- 
dences hidden in the surrounding wooded 
hills. The only evidence of the town is 
a dozen small business places squatting 
by the highway. Nobody seems to know 
or care what the exact population is. 

Well-designed, commodious sheds for 
the lumber, with separate but connected 
buildings for the allied supplies; a mod- 
ern, well-finished office and _ display 
room; a fine five-room apartment over 
the office end for the owner and his aged 
parents, altogether these make up a com- 
pact little community of interests. The 
yard was situated on a short curve in the 
old highway. When the new one went 
through, about 100 feet distant, it cut off 
this curve, leaving an open space in front, 
the old road becoming a wide, private 
highway for the yard. 

Besides lumber, millwork, and a com- 
plete line of paints, building hardware is 
carried, also septic tanks, lime, cement 
and plaster, tile, masonry supplies, and 
there even is a well-stocked counter of 
household plumbing supply items. A real 
though small center for home building 
and home maintenance items, the place 
might be called. Over the front is a 
good-sized neon sign. 





New Timber Lengthens 
Operation 


WINCHESTER, IDAHO, Aug. 17.—The Craig 
Mountain Lumber Co., of Winchester, recently 
consummated purchase of the Vollmer timber 
holdings near Winchester. W. C. Geddes, 
president Craig Mountain Lumber Co., says 
that much of this timber was intermingled with 
Craig Mountain holdings. The tract embraces 
4,000 acres, including about 50 million feet. 
This additional timber, together with the com- 
pany’s' previous holdings and other timber in 
the vicinity, assures continuation of Craig 
Mountain Lumber Co. operations for many 
years. 
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Western Pine’s Main Topic is Defense; 
Co-ordinated Promotion is Advocated 


San Francisco, CAuir., Aug. 19.—A large and 
representative group of members of the West- 
ern Pine Association was in attendance at its 
semi-annual meeting here today. As is the 
custom in recent years, the well organized 
standing committees held meetings during the 
two days previous to the general meeting, and 
the chairmen of these committees reported 
recommendations to the board of directors and 
the membership. The forenoon was devoted to 
the reports of these committees, and to the 
regular routine business of the board of direc- 
tors, while the afternoon session was given 
over to discussions by Dr. Wilson Compton, 
secretary-manager of the “National Lumber 
Manufacturers’ Association, and C. H. Collin- 
wood, its forester. Swift Berry, Camino, Calif., 
president of the Western Pine Association, 
presided during the session. The all important 
defense program of the United States, its bear- 
ing upon business, and the obligation of the 
lumber industry to meet demands in connection 
with this program, were uppermost in the minds 
of Western Piners throughout consideration of 
their industry affairs. 


President Urges Co-operation in Defense 


President Berry, in his brief remarks to the 
membership, pointed out the serious situation 
which faces the country. He urged this indus- 
try to keep its feet upon the ground, be alert 
to keep men employed, and plant facilities in 
top condition, as well as taking steps to insure 
a sound financial situation. He pointed out 
that the program of national defense would 
entail much lumber consumption, and that the 
procurement board will be counted on to keep 
this large amount of lumber under control, 
so that there shall not be bottle-necks or undue 
inflation. He admonished operators to plan 
to take care of this type of business, and sug- 
gested to them that the association statistics 
would aid them in their planning. 


Activities Reviewed by Secretary-Manager 


Secretary-Manager S. V. Fullaway called 
attention to association activities of importance 
so far this year. A trade promotion activity 
he especially mentoned was the publication of 
the newest booklet entitled, “Story of the West- 
ern Pines,” which is now ready for distribution, 
and is designed particularly for 7th, 8th, and 
9th grade students. Members were urged to 
aid in getting distribution of this booklet in the 
schools of the country. The research depart- 
ment, with its new laboratory and additional 
staff, has been one of the accomplishments 
the past six months. He reported the financial 
situation of the association sound, and that the 
expenditures have been kept well within the 
budget figures. 

It was his opinion that the lumber industry 
has taken an undue amount of punishment 
during the past seven years, some blame for 
which could be laid to the lumbermen them- 
selves, for not making proper efforts in public 
relations work. Mr. Fullaway was critical of 
the administration of the Wage and Hour Act, 
and of the trend of the &Jnited States Forest 
Service, particularly as the latter affected public 
opinion. In summarizing these situations he 
quoted a man who had said, “I have never 
been hurt half as badly when I stood up and 
fought, as when I have been kicked lying 
down.” 


Views as to Fall Prospects Vary 


The statistical position of the western pine 
industry was analyzed by W. E. Griffee, assist- 
ant manager, who said in part as follows: 


“The recent improvement in both sentiment 
and actual orders in the lumber business, 
together with the demand coming from the 
National Defense program, have led many to 
take a decidedly optimistic view of prospects 
for fall business. However, unsettled world 
affairs, and domestic uncertainty regarding the 
election and the rate of progress on defenses, 
all combine to make predictions hazardous, and 
there is more difference of opinion than usual 
at this time of year. 

“Those who take a conservative view, point 
to the inactivity of the stock market, the lack 
of upward trend in most commodity prices, the 
weakening prices for farm products, the cer- 
tainty that taxes will increase, the more deter- 
mined effort to move New England hurricane 
lumber, and the tremendous shock to world 
markets that would result from either a com- 
promise peace or a successful invasion of Great 
Britain. 


Defense Spending Will Stimulate Demand 


“The more optimistic view is supported by 
the facts that residential building still is run- 
ning well ahead of last year, hand to mouth 
buying has been almost the rule for the last 
several months, dealers’ stocks certainly are 
not excessive, and the rapidly nearing election 
will result in a powerful political urge to spend 
defense appropriations as fast as possible. 

“Two weeks ago the National Lumber Manu- 
facturers’ Association circularized an estimate 





SWIFT BERRY, W. E. GRIFFEE, 
Camino, Calif.; Portland, Ore.; 
Presided Presents Statistics 


that National Defense work will require 2% 
to 4 billion feet of lumber in the next six 
months. Our proportion of this footage would 
be 475 to 750 million feet. Even the smaller 
of these two figures would amount to about 18 
percent of the western pine shipments which 
otherwise might be expected. It is hard to 
believe that Government purchases actually will 
reach this figure, even though the Administra- 
tion undoubtedly will be anxious to purchase 
in tremendous quantities at the earliest possible 
date. 

“Compulsory military service, which appar- 
ently is to be enacted, will justify large pur- 
chases for Army barracks, but at the same 
time will at least temporarily lower the mar- 
riage rate and defer purchases of homes by 
many young people. This reduction in demand 
for private housing will be partially, perhaps 


entirely, offset by increased demand for housing 
in industrial centers where war materials are 
to be produced. 


Probable Volume of Shipments Estimated 


“Shipments from our region during the first 
half of the year were 7.5 percent higher than 
in the first half of 1939, but in July were barely 
even with July of last year. It will be remem- 
bered that the big increase in 1939 business 
did not come until September, so there will 
have to be a substantial increase in our busi- 
ness the next few months if we are even to 
equal last fall’s. The carload order report 
mailed last Saturday showed 2,398 cars, and 
was the largest since the first week in last 
October. If our orders during the next ten 
weeks are to equal last year’s, they should 
average 2,550 cars a week. 

“Mr. Fullaway’s letter of June 29 estimated 
shipments for the year at 4800 million feet, 
which would mean a movement during the 
second half of the year of 3.5 percent less than 
during the last six months of 1939. The trend 
of shipments since this letter was mailed has 
continued almostly exactly as anticipated. The 
estimates for the last half contemplated a sea- 
sonally adjusted increase of 4%4 to 6 percent 
over the first half of the year, though still 3% 
percent under the last half of 1939. We feel 
that this prediction is fairly conservative, but 
would be surprised if even the effects of the 
National Defense program should boost the 
total for the year by more than another 100 
to 150 million feet. Very little increase could 
come yet in August, because the necessary 
orders are not on the books, while the near 
record shipments of last November and Decem- 
ber are not apt to be greatly exceeded; so 
most of the unexpected increase, if it comes, 
will have to be between Labor Day and Elec- 
tion Day. That period is also the logical one, 
from a political standpoint, for the Administra- 
tion to speed its purchasing program. 


Can Increase Cut If Market Favorable 


“We have had inquiries from the Defense 
Advisory Committee, through the NLMA, for 
information regarding the industry’s capacity 
to produce lumber. A theoretical figure, built 
upon a 40 hour work week, two shifts, for 
those plants which are equipped for two shifts 
and under good market conditions run_ that 
way, and a maximum number of weeks per 
year which each plant recently has operated, 
amounts to 6290 million feet, compared with 
around 4800 million feet for this year. On this 
basis the industry during July was running at 
71 percent capacity. The heaviest . previous 
year’s cut was 5217 million feet in 1929. Even 
though the industry’s considerable increase in 
plant facilities since 1929 has been more than 
nullified by the reduced work week, it is evi- 
dent that a considerable increase in production 
may be readily attained, particularly if in- 
creased prices warrant, or relaxed hour require- 
ments permit a longer work week. 


Mill Stocks Well Balanced as to Items 


“Another factor which will help the industry 
quickly increase shipments if unexpected orders 
develop, is the present unusually well balanced 
condition of stocks. Although aggregate stocks 
are close to last year’s total, the footage of 
No. 2 and No. 3 boards is considerably larger, 
and the stocks of Ponderosa shop items are 
much smaller. The reduced stock of box lum- 
ber still is about normal, and anyway the 
demand for this item depends more upon ship- 
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ments of fruit and vegetables than upon indus- 
trial production and_ building. 

“As to shop lumber demand, the National 
Door Manufacturers Association expects its 
members’ sales of sash and doors to stay under 
1939, from month to month, during the balance 
of this year. There may be some speculative 
buying of shop, of course, but there is little 
chance that the factories actually will need 
as much lumber as they took last fall. So 
apparently it is fortunate that our stocks since 
last year have experienced a shift from shop 
and box to the higher common grades. 


Prices Are Expected to Strengthen 


“From the standpoint of returns the industry, 
in spite of price reductions made during June, 
is still in a much better position than at this 
time last year. The price indices for all three 
pines are about $1.50 higher than in July of 
1939. What weakness there has been in west- 
ern pine prices has not exceeded that in other 
branches of the lumber industry, or in com- 
modities generally. Considerable increases in 
the orders for Douglas fir and southern pine, 
both of which usually feel a coming rise before 
we do, undoubtedly will result in strengthening 
of prices for those species, in fact it already 
has been reported in the trade press that some 
items of fir yard stock have advanced as much 
as $2 to $3 in the last ten days. Such ad- 
vances should help to relieve the pressure on 
our own prices of yard items, even though 
no marked scarcity of any of them develops.” 


Discusses Operating Under Labor Laws 


J. C. Veazie, Portland, Ore., legal counsel 
for the association, addressed the meeting 
briefly in regard to the annoyances and com- 
plexities of operating a business under the 
many regulatory laws of today. He expressed 
the opinion that the modern business man is 
playing a complicated and somewhat hazardous 
game, and it is the business of lawyers to 
explain the rules of the game. He particu- 
larly mentioned the so called Administrative 
law, which he described in a general way as a 
problem not of the courts but of American 
citizenship. In this respect he quoted an emi- 
nent jurist as having commented that under 
the Wagner Act, the National Labor Relation 
3oard files a claim, then prosecutes that claim 
before itself as the judge. He spoke of some 
of the injustices of this law and its adminis- 
tration. In his opinion, the adequate remedy 
against injustices is to stop poor laws at the 
fountain head, instead of trying the remedy them 
by court processes. He stated that business 
men had been too inarticulate in regard to 
legislation. Said he, “Eternal vigilance is still 
the price of liberty.” 

Reports of the standing committees were 
made by President Swift Berry, for the execu- 
tive and economic committee; W. E. Lamm, 
for the grading committee; E. C. Wert, for 
the promotion committee; Hal Dixon, for the 
research committee; Don Lawrence, for the 
statistical committee, and A. J. Voye, for the 
traffic committee. 

Recommeridations of these committee chair- 
men were acted upon favorably by the board. 
Most of them, while important, were of rou- 
tine and detailed nature. 


Should Co-ordinate Company and 
Association Promotion 


Chairman Wert, of the promotion committee, 
reported that this year the committee will con- 
tinue its promotion work on the budget as 
outlined at the beginning of the year. The 

efense program is of course receiving atten- 
tion. The difficulties in this type of business 
arise from having many purchasing agencies, 
and rules of bidding and specifications. And 
here the association field men are of much im- 
portance. He stated that space advertising is 
still the background of promotional activity for 
the association, and continuous advertising in 
well selected periodicals is the program. He 
recommended that each individual company 
co-ordinate its own advertising efforts with the 
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association program, so that the individual may 
share fully in the benefits of the group activi- 
ties. 


Research Extends to New Projects 


Mr. Dixon’s report on the research commit- 
tee told of the expansion of this department, 
with its new laboratory building, which ade- 
quately houses the “most important activity,” 
and the addition of a new member of the staff, 
a chemist, Dr. B. Weidenbaum. He told of 
plans of the committee to have the research 
staff make comprehensive study of the work 
being done by the J. Neils Lumber Co., Klick- 
itat, Wash., in glueing loose knots in rough 
lumber. Among the many other things under 
consideration are water repellent treatments, a 
new wood preservative treatment, tests of abra- 
sion resistance of flooring material, and possi- 
bility of increasing circulation in dry kilns with- 
out increased use of power. 

In the afternoon session, C. H. Collingwood, 
forester of the National Lumber Manufac- 
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turers’ Association, spoke of the work of the 
industry in timber conservation and his de- 
partment’s present studies and plans. He said 
its purpose was to give to the industry and 
to the public a broad conception of what con- 
servation means. 


Supplying Defense Needs Brings Difficulties 


Dr. Compton laid before the Western Piners 
his views of the Defense problem, and the 
industry’s part therein. He discussed economic 
problems, and political and market factors. 
Said he, many mistakes were made in the last 
World War which reflected credit on neither 
the Government nor the industry. The lumber 
industry is in a position shared only by petro- 
leum in its vulnerability to Government control. 
He outlined the preliminary set-up in the lum- 
ber and forest products division of the advisory 
committee headed by John Watzek. The situa- 
tion becomes complicated because there are 
numerous Government buying agencies, also, 
under present plans, there will be many general 
contractors to deal with. 

Present estimates are that there will be a 
demand for 434 to 5 billion feet of lumber for 
Defense purposes during the next year. This 
estimate is mostly a guess, and depends on 
many conditions, such as whether timber con- 
struction will be favored in order to release steel 
for other purposes. He pointed out that stocks 
of lumber are in fairly satisfactory relation to 
demand. The present ratio of stocks of soft- 
wood lumber to normal annual demand is ap- 
proximately 26 percent, or about three months’ 
supply. At the bottom of the depression, this 
relationship was 82 percent. This industry as 
a whole is in a position to increase production 
40 percent without undue difficulty. Undesir- 
able procurement by the Government is brought 
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about by poor information, as for instance a 
requirement in North Carolina for about 9 
milion feet for truck delivery to start within 
3 days and be completed within 10 days of 
award. What the industry organization can 
do is to help the Government buy intelligently, 
and then there will be no need for bottlenecks. 
Government priority can be enforced, but there 
is no need to enforce it. One of the problems 
that will be faced “is the position of retail lumber 
dealers, particularly in connection with Govy- 
ernment building by contractors. There is a 
theory that this Defense program will last about 
two years but Dr. Compton expressed the 
belief it may be a factor indefinitely. He 
pointed out that the 1918 Defense Act is still 
on the statutes, giving the War and Navy 
Departments the right to commandeer anything, 
including mills and timber, if requirements 
relate to military establishments, even including 
the housing of workers for munitions plants. 
He estimated the probable consumption for 1940 
as 28 billion feet, and pointed out the tremen- 
dous effect the purchase of an additional 5 
a feet for Government purposes would 
nave. 

He indicated that although the small home 
still constitutes the backbone of the lumber 
industry, and there is reason to expect a falling 
off in residence construction during the war 
period, the Defense program apparently will 
be substantial and would seem to indicate a 
fairly prosperous period. 

Following this last business session, the mem- 
bers remained to view a showing of blister rust 
control operations in moving picture film, and 
also a film used in promotion work of the box 
industry. 





Appalachian Operators 
Initiate New Trade Pro- 
motion Activity 


CINCINNATI, OnI0, Aug. 20.—The Appala- 
chian Hardwood Manufacturers, Inc., have an- 
nounced plans for a new trade promotion 
activity, consisting of a series of meetings with 
wholesale distributors and salesmen in several 
important hardwood consuming centers. The 
purpose of these meetings is to present hardwood 
lumbermen first-hand information concerning 
the trade extension program of the Appalachian 
Association. 

At the meetings illustrative material will be 
used to outline the association’s trade extension 
program and explain its benefits to hardwoods. 
Factual information will be presented to show 
that the program is expanding the use of Appa- 
lachian hardwood lumber in the fields of public 
and private construction, industry and education. 

Opportunity will be provided for an exchange 
of ideas and information which will afford both 
the hardwood distributors and the association 
representatives a broader appreciation of the 
problems of marketing lumber—to the end that 
the mutual endeavors will become increasingly 
effective and productive. 

Interesting and instructive features will in- 
clude a display of illustrative lumber sales mate- 
rial, as well as a demonstration of the flexibility 
and beauty of the new standardized Appalachian 
hardwood paneling, whirh was developed by the 
association. 

The meetings will be evening affairs, begin- 
ning at 8:15 o’clock. Following the business 
session, there will be a social period when a 
buffet luncheon, consisting of the usual things 
men enjoy, will be served. 

The first group meeting, at which the Appa- 
lachian Hardwood Manufacturers  (Inc.) 
will act as host, will be held in the Buffalo 
Athletic Club, Buffalo, N. Y., on Friday even- 
ing, Sept. 6. All wholesale lumbermen, their 
salesmen and the Appalachian hardwood manu- 
facturers sales representatives of Buffalo, James- 
town, Rochester, North Tonawanda, N. Y., 
Toronto, Canada, and other nearby cities, are 
cordially invited to attend. 
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West Coast Considers Government 
Needs and Forest Conservation 


Tacoma, WasH., Aug. 15.—The National 
Defense program and the lumber industry’s 
part therein, was the topic to which was devoted 
the major part of discussion at the mid-sum- 
mer meeting of the West Coast Lumbermen’s 
Association, held at the beautiful Tacoma Coun- 
try Club today. 

It was a streamlined program in three parts: 
First a review by Dr. Wilson Compton, secre- 
tary-manager of the NLMA of the problems 
confronting the industry in connection with the 
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National Defense program; second, a_ brief 
summary by Col. W. B. Greeley, secretary- 
manager of the West Coast Lumbermen’s Asso- 
ciation, of the National Defense demand for 
lumber as it affects the West Coast region, 
with a discussion that brought out the views 
of membership for the benefit of President 
Corydon Wagner, of the West Coast associa- 
tion, and Col. Greeley, who will represent this 
region at the meeting of the National’s direc- 
tors in Washington next week; third, a review 
by C. H. Collingwood, forester of the National 
Lumber Manufacturers Association of the for- 
est conservation situation. 


President Discusses Supplying Defense 
Needs 


President Wagner, in calling the meeting to 
order, pointed out the rapid changes that had 
come over the Douglas fir market during the 
few weeks since this meeting was originally 
planned. At that time, as he said, the market 
was in the usual doldrums. The national hous- 
ing program, and defense plans now make it 
necessary for the industry to prepare to take 
care of demands made on it. Mr. Wagner 
asked for informal discussion as to the West 
Coast situation. 

The president alluded to the Federal Bureau 
of Investigation activities in connection with the 
West Coast lumber industry. Turning to the 
stimulation of the market caused by the de- 
mands of the Defense program, he said, “We 
appreciate this business, but they feed us with 
one hand, while investigating us with the other. 
While it seems absurd to try to tie us in with 
anything in the nature of restraint of trade, 
nevertheless we must recognize the seriousness 
of this movement. It would seem that now 


is the time when we should be working 
together to serve the country’s needs in this 
expansion of national defenses, but the Justice 
Department activities will tend to keep us 
apart.” 


Plan to Meet Demands in Orderly Manner 


Col. Greeley gave a very brief summary of 
the most pressing problems of the West Coast 
industry. The association’s record shows that 
so far the Defense program has 55 projects in 
the making that are of interest to West Coast 
lumbermen. The association’s field force is 
devoting its entire time to contacting the men 
who write the specifications for these projects, 
with a view to informing them of the industry’s 
stock conditions and position, so that the plans 
could be made in such a way that demands 
can be met in an orderly, satisfactory manner. 
So far this field force has reached 35 of the 
projects placed in a territory all the way from 
Corpus Christi to Alaska. 

A problem of a different kind facing the 
industry is the “Blitzkrieg of the Department 
of Justice.”” Here the association has a defense 
program of its own, and has increased the 
personnel of its legal counsel. He expressed 
the opinion that this movement seemed to be 
aimed at remaking the laws along New Deal 
lines, rather than enforcing them, which he 
deemed a direct invasion of Constitutional lib- 
erties, and something which the industry will 
fight through the courts. 

He announced the forthcoming new associa- 
tion grading rules. 

For Atlantic Coast waterborne shipments, 
Col. Greeley said, securing ship space is apt to 
be a real problem in the near future. 


National Secretary Discusses Production 
and Distribution 


President Wagner then presented Dr. Comp- 
ton, who in his opening remarks said that 
Washington at the present time is a “hot spot” 
in more ways than one. One of these is the 
weather. Another will be settled in November. 
“T can’t do anything about that, either, except 
to wear my button.” 

“However, we can do something about the 
defense of our country.” 

Dr. Compton then gave his audience some 
fundamentals as to the relation of the industry 
to the Defense program. He said that, from 
the standpoint of demand, it is just one of 
several factors, and it should be a minor part 
of the business, but it is beginning to be a 
very crucial part. 

In 1929, lumber consumption was 36 billion 
feet, in 1932 it dropped down to 13 billion feet, 
and in 1940 an authoritative forecast is 28 
billion feet. This is a very satisfactory re-es- 
tablishment of business, and the present condi- 
tions and present prospects are more satisfactory 
than many people have believed. The supply- 
demand relation has gradually been made 
healthy, and should not be upset. In other 
words, there has been talk of three shift opera- 
tions, and reports of big purchases, and ridicu- 
lous figures have been spread. These reports 
tend to create undue excitement. 

Dr. Compton outlined the problem of Defense 
purchases, largely as he did a few days pre- 
viously at the mid-summer meeting of the 
Western Pine Association. 

He pointed out that one of the problems that 
will have to be faced, and which probably should 
be settled at the start, concerns the relations 
between manufacturers and distributors in con- 
nection with Government purchases. Represen- 


tatives of retailers, wholesalers, shingle manu- 
facturers and plywood manufacturers groups 
have been invited to meet with the National 
Lumber Manufacturers directors in Washington 
next week. 


Members Seek Guidance on Government 
Business 


Some of the pertinent questions brought up 
by members present included: What about 
labor relations? How can we avoid peak loads, 
and, in this connection, what authority can we 
assume? How can we establish what orders 
should be shipped first, as between different 
purchasing Departments? What if lumber de- 
liveries are held up because Departments won't 
pay price to get priority? A statement was 
made that already in some cases wholesalers 
have taken business at a price below that which 
mills will sell. Therefore the wholesaler can 
not get the stock, and Government Departments 
will not get delivery, because the wholesaler 
is trying to protect his profit. 


Consider Group Sales, Increasing Output 


M. B. Nelson, president Long-Bell Lumber 
Co., drew on experiences of the lumber pro- 
curement division during the previous World 
War, and pointed out many things that should 
be avoided from the start. The Army and 
Navy Departments were not as well prepared 
in 1917 as they are now, but even so there 
was not much trouble in supplying them. Most 
of the troubles of the lumber committee in the 
last war arose from the shipbuilding program. 

E. W. Demarest, president Pacific National 
Lumber Co., Tacoma, pointed out that many 
Government orders are too large for any one 
mill company to furnish. He suggested that it 
might be a good idea for John Watzek of the 
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advisory defense commission, to interview 
Thurman Arnold of the Justice Department, as 
to his attitude toward mills joining together 
in groups to pool their stocks and facilities in 
such a way that they could bid on some of the 
large inquiries. It was pointed out that the 
industry has the necessary facilities to rapidly 
increase its production by 40 percent, and it 
is in a position both nationally and regionally 
to competently handle the additional demand 
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for Defense. On the other hand, remembering 
some of the difficulties and mistakes during the 
emergency which existed in World War No. 1, 
the lumbermen are planning to take steps to 
prevent their recurrence, and to assure orderly 
and reasonable delivery of all Defense require- 
ments. 


Forest Conservation Via Federal Regulation 


Forestry and conservation policy, though not 
so pressing as the Defense program, is never- 
theless in the long run of perhaps much greater 
importance to the industry and to the nation, 
and it was sketched by the National Lumber 
Manufacturers’ Association’s new forester, 
C. H. Collingwood. Mr. Collingwood said: 


Fundamentally it is the desire of the For- 
est Service that regulations it advocates 
should be sufficient to stop the destruction 
or deterioration of the forest, and Keep the 
land reasonably productive. Above this basic 
level the Forest Service suggests the re- 
quirements be sufficiently flexible to give the 
owners broad freedom of action. With re- 
quirements to safeguard the public interest, 
the Forest Service disclaims any attempt to 
control species, mixtures of species, or silvi- 
cultural systems. Neither does it require 
sustained yield, as such. To accomplish this, 
Federal legislation is foreshadowed which 
would give the States five, or more probably 
seven years, in which to pass desirable legis- 
lation and get it under administration. The 
Federal Government would contribute to the 
cost on a 50-50 basis. The State legislation 
and the standards of its enforcement would 
have to be satisfactory to the Secretary of 
Agriculture. The Forest Service proposes 
that should cooperation prove impossible 
power be given the Secretary of Agricul- 
ture to enter a State and do the regulatory 
job entirely with Federal funds and per- 
sonnel. Similarly, should a State so request, 
the Secretary of Agriculture would have 
authority to do the job. That regulations 
may be adapted to peculiar local situations, 
Federal, State and local committees are pro- 
posed. 

With published hearings of the Joint Con- 
gressional Committee before them, and the 
assurance that they would be formulated as 
a bill for consideration by Congress shortly 
after April 1, 1941, when the Joint Con- 
gressional Committee report is due, the ex- 
ecutive committee of the NLMA considered 
the matter of Federal regulation at its meet- 
ing in Chicago last May. At the same time 
consideration was given to a substitute bill, 
in the form of an amendment to the Clarke- 
McNary Act, as drafted by Col. Greeley and 
endorsed by the West Coast Lumbermen’s 
Association. No action was taken, other 
than to encourage industry leaders and rep- 
resentatives to discuss the subject of forest 
regulation. The recommendation was made 
that steps be taken to encourage local regu- 
lation along accepted lines of industry 
progress. 


Industry Is Voluntarily Conserving Forests 


To help bring the proposals to the atten- 
tion of the leaders of the industry on the 
West Coast, and to better familiarize myself 
with the situation I have spent the past 
month in a broad but at the same time in- 
tensive study of forest operations in Wash- 
ington, Oregon and California. I am im- 
pressed with the attitude of the timberland 
owners. To an extent which is unfortunately 
not revealed in the published hear- 
ings of the Joint Congressional Commit- 
tee, the West Coast lumbermen are making 
a serious effort to perfect their logging 
methods so as to assure continuous forest 
growth, and thereby place the lumber indus- 
try upon a permanent basis. The rapid de- 
velopment of tractor and arch logging is 
Steadily displacing the more destructive 
operations with high-lead lines. But even 
the older operations are now to an amazing 
extent reclothed with forest growth. It is a 
wonderful demonstration of the recuperative 
Powers of forest land when given the bene- 
fits of forest protection. I look on this as a 
Striking demonstration of the ability, as well 
as desire, on the part of the forest industries 
to organize and regulate themselves. The 
timberland owner and the lumberman are 
more vitally interested in maintaining the 
industry upon a permanent basis than any- 
One else. The public, on the other hand, 
has been led to believe that our forests are 
rapidly disappearing and that nothing short 
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of State or Federal legislation can save the 
nation from facing an era without the bene- 
fits of forests. How are you going to meet 
the challenge that has been thrown in your 
face? The least that can be done is to as- 
sure the formulation and passage of satis- 
factory State laws based upon the experience 
of the past and proved, as far as possible, by 
research. Such can best be done by the 
regional association. Fortunately, in this 
region it is being done. 


Should Industry Formulate Own Program? 


Meanwhile the movement for Federal reg- 
ulation rolls on. With the preparation and 
acceptance by Congress of a Joint Congres- 
sional Committee report, some form of forest 
regulation seems certain to follow. There is 
reason to believe the Forest Service will 
cause its proposals to be introduced in one 
or both Houses. Will the lumber industry 
wait to see what is submitted to Congress, 
and then follow with an effort to cause its 
defeat or modification? That way has its 
difficulties. On the other hand will the in- 
dustry follow the example set by Col. Gree- 
ley and the West Coast Lumbermen’s Asso- 
ciation, and formulate an industry bill, and 
seek its introduction? I trust you will give 
the matter careful consideration at the an- 
nual meeting of the NLMA next November. 


Others who added brief statements as the 
hour was growing late, included Fritz Jewett, 
Weyerhaeuser Timber Co., Spokane; George 
Drake, Simpson Logging Co., Shelton, Wash.; 
Warren Tilton, forester of West Coast Lum- 
bermen’s Association, Seattle; Ted Goodyear, 
Washington State supervisor of forests. 

As the business session was closed, luncheon 
was served, following which the association’s 
trustees held a short meeting, and the rest of 
the afternoon was devoted to digging divots, 
lying about handicaps and hunting for lost balls. 





Storms and Floods Damage 
Southeast Timber and Plants 


Cotumsia, S. C., Aug. 16.—State Forester 
H. A. Smith has announced that mills in lower 
South Carolina and Georgia would refrain from 
buying other timber, and concentrate on that 
which was blown down during the terrific 
storm in the coastal section Sunday, Aug. 11. 
The Southern Kraft. Mill at Georgetown, the 
West Virginia Pulp & Paper Co. at Charles- 
ton, and the Union Bag & Paper Co. at Savan- 
nah instructed contractors to do what they 
could toward salvaging the “down” timber, and 
pay the same price they would for standing 
timber. “Timber that is down must be out 
within thirty days, otherwise it may be worth- 
less,” Gov. Maybank of South Carolina de- 
clared. “Also, unless it is gotten out, a con- 
siderable increase in infestation by southern 
pine beetle may be expected.” 

Preliminary estimates of damage to several 
of the larger industrial plants in North Wilkes- 
boro, N. C., as a result of recent floods, were 
made available Aug. 17. P. E. Brown, lumber 
manufacturer, lost over 3,000,000 feet of lum- 
ber on the yards. Total loss of lumber, and 
flood damage to plant, was estimated at $100,000. 
Other losses were: Oak Furniture Co., $100,000 
in lumber, materials and damage to plant: 
American Furniture Co., $100,000 loss because 
of damage to materials and flood damage to 
plant. Immediate estimates were not available 
on large losses at the Cardwell Lumber Co. and 
various other plants. 





Sharp Increase in Door Produc- 
tion Reported 


The National Door Manufacturers Associa- 
tion has announced, from its headquarters in 
Chicago, that production of stock sash, doors 
and frames during the month of July was 17 
percent above the output of June. The July 
volume also represented a rise of 13 percent 
over the same month of last year, the associa- 
tion said. 
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HOW RETAIL VIOLATIONS OF WAGE- 
HOUR LAW WILL BE HANDLED 


WasuHincton, D. C., Aug. 20.—Rufus G. 
Poole, assistant solicitor in charge of opinions 
and reviews, Wage and Hour Division, has 
made the folowing ruling affecting the lumber 
industry : 


“In cases in which it was doubtful whether 
the Wage and Hour provisions of the Act ap- 
plied to a particular dealer, because of doubt 
as to whether sales to contractors constituted 
retail sales, the Division will not seek restitu- 
tion for violations of the Act prior to May 21, 
1940. In all other cases such as, for example, 
cases in which lumber yards make most of their 
sales to other yards for re-sale by the latter, 
or to business or industrial establishments for 
use by the latter in connection with their busi- 
nesses, or in which the yards engage in manu- 
facturing operations, restitution will be sought 
from the effective date of the act, Oct. 24, 1938. 
The latter cases were adequately dealt with in 
Interpretative Bulletin No. 6, and in the opinion 
letters written by the Division. 

“You will appreciate that the foregoing is a 
statement merely of the Division’s policy, and 
will not affect employees’ suits under section 
16 (b) of the Act.” 


SEASONAL EXEMPTION OF SPRUCE 
AND PINE TIMBER OPERATIONS 
PROPOSED 


WasHINGTON, D. C., Aug. 19.—A partial ex- 
emption from the maximum hours provisions 
of the Fair Labor Standards Act for timber 
operations involving lodgepole pine, Engelmann 
spruce, and commonly associated species of 
timber, in Colorado, Wyoming, and Utah, as 
an industry of a seasonal nature, was proposed 
today in a finding made public by the Wage and 
Hour Division, U. S. Department of Labor. 

The Rocky Mountain Timber Producers’ As- 
sociation applied for the exemption; and the de- 
termination of Burton D. Seeley, senior exemp- 
tions examiner of the hearings branch, was 
based on testimony adduced at the public hear- 
ing in Denver, Colo., on May 14. 

The term “timber operations” means logging 
and may include the hauling of logs to the saw- 
mill and the delivery of logs or rough manufac- 
tured products to local markets or shipping 
points. It does not include the treating or fur- 
ther processing of such logs or rough manu- 
factured products. 

Under the exemption proposed, employers 
would be permitted to work their employees up 
to twelve hours a day, or fifty-six hours a week 
for an aggregate of 14 weeks in a calendar year 
without the payment of overtime. The exemp- 
tion would not in any way affect the require- 
ment to pay the statutory minimum of thirty 
cents an hour, or the child labor provisions of 
the Fair Labor Standards Act. Insufficient in- 
formation was furnished to allow any deterniina- 
tion on operations in Idaho. If no objections 
are filed within: a fifteen-day period, the ex- 
emption will become final. 





Richland Lumbermen Hold 
Monthly Meeting 


RicHLAND CENTER, Wis., Aug. 20.—Twenty- 
five members of the Richland Lumbermen’s Club 
attended the monthly meeting at Park Hotel, 
presided over by President Marden Phillips, 
Reedsburg Supply Co., LaValle, Wis. Don 
Montgomery, Wisconsin Retail Lumbermen’s 
Association, introduced the speakers who in- 
cluded Ken King, association field secretary, 
and “Mac” McDermott, association mortgage 
department manager. 





FEWER ACCIDENTS resulting from equipment 
or track defeats took place on the railroads in 
1938 than in any year on record, 
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Defense Construction Boosts Total 


July Building Contracts Make 
Big Gains Over Comparative 
Months 


Construction contracts awarded during the 
month of July in the 37 eastern States amounted 
to $398,673,000, according to F. W. Dodge 
Corporation. The increase over July 1939 was 
33 percent, and the increase over June of this 
year was 23 percent. Private construction con- 
tracts increased 19 percent over July 1939, and 
public construction contracts (reflecting the 
beginning of awards under the defense pro- 
gram) increased 50 percent. 

Most conspicuous in the increased volume of 
private construction were commercial and manu- 
facturing buildings and single-family houses. 
The latter class of project, which has been 
running very strong from the beginning of the 
year, is making 1940 the largest residential 
building year since 1929. 

The large July increase in total contracts put 
the accumulated volume of all construction 
started from the first of the year one per cent 
ahead of the accumulated total for the first 
seven months of 1939. While private con- 
struction has forged ahead during the preced- 
ing months, its gains up to July 1 were more 
than offset by declines in public construction. 
Thus the preparedness program includes a vol- 
ume of construction that has begun to replace 
the public works programs of former years. 





Benefits of Home Building Are 
Spread Through Many 
Industries 


How home building stimulates business in 
many lines, quite apart from the construction 
materials used, is shown by an analysis of the 
$314,500,000 market for consumers’ goods and 
services created by the 360,000 new houses for 
which savings and loan associations have lent 
the money in the past four and a half years, 
released this week by the home building and 
home owning committee of the United States 
Savings and Loan League. 

Paul Endicott, Pomona, Calif., chairman of 
the League’s committee, says that the $1,460,- 
000,000 worth of new homes, averaging between 
$4,000 and $4,500 financed by savings and loan 
credit since Jan. 1, 1936, have necessitated the 
purchase of $1 of furniture, dishes, gas, elec- 
tricity and similar things for every $4 actually 
invested in the house. 

Furniture manufacturers have sold at least 
$128,880,000 more beds, tables, lamps, stoves, 
chairs and chests, because of the addition of 
these 360,000 houses to the living accommoda- 
tions of America, it was pointed out. The next 
largest market created was for furnishings— 
drapes, curtains and floor coverings—a mini- 
mum of $35,168,400. Household utilities and 
electrical appliances, comprising vacuum clean- 
ers, irons, brooms and cooking pots and pans, 
had to be supplied to amount of at least $27,- 
824,000 for these homes. Needed new linens 
meant sales of $20,988,000 for the dry goods 
merchants, while dishes and silver mounted up 
to $9,000,000. 

“A new residential establishment is created 
with each home built these days,” Mr. Endicott 
pointed out. “This will be true as long as the 
number of new units built does not become 
larger than the current number of new mar- 
riages, or of undoubling of families, and we are 
far from that point as yet, according to all indi- 
cations. Every time a new home is built, even 
if the family moves out of an apartment to go 
into it, and thus already has some of its own 
furnishings, somebody else is. moving into the 


vacated apartment, and eventually we get back 
to the couple which has just started out in es- 
tablishing a home. So the purchase of this 
minimum of new furniture, dishes, and other 
things is an inevitable concomitant of the de- 
mand which creates new houses today.” 





New Set-up of Housing Agen- 
cies Plans Its Program 


WasHiIncTon, D. C., Aug. 19.—More than 50 
representatives of the building industry and 
Government agencies interested in housing met 
in the Agriculture Department, Monday, Aug. 5, 
for the purposes of organizing the program of 
the National Homes Foundation, which is en- 
deavoring to encourage low-cost housing in 
rural communities. Great enthusiasm for the 
program was expressed by all present, who in- 
cluded many agencies and interests that have 
not heretofore been represented in the activities 
of the Foundation. 

As the direct result of the meeting a program 
of information will be launched in which it is 


New Construction Principles for 
Homes Described in New 
Booklet 


WasuinctTon, D. C., Aug. 19.—“‘Plank-and- 
Beam and Roof System for Residential Con- 
struction,” a 16-page booklet describing the 
advantages of this system and its adaptation 
to residential construction, has just been pub- 
lished by the National Lumber Manufacturers 
Association. 

This method of design, long used in factory 
structures but relatively new in_ residential 
building, has been a subject of study by the 
technical department of the N. L. M. A. since 
1937. During this period several homes incor- 
porating the system, including one at the New 
York World’s Fair, were built as tests. 

One demonstration house at Fairway Hills, 
Md., showed that the plank floor in compari- 
son with a joisted floor was 24.8 percent more 
efficient from the standpoint of insulation, and 
required 26.3 percent less labor time; 13.6 
percent less labor time per thousand board feet 
of lumber; 14.7 percent less lumber per square 





BUILD A HOME FIRST 


HATT LUKBER COMPANY 





Prize winning float, 
featuring the idea 
"Build a Home First," 
in the annual "To- 
mato Day" celebra- 
tion at Fort Lupton, 
Colo., entered by the 
Hiatt Lumber Co., 
E. M. Hiatt, pres- 
ident 





expected lumber and building material dealers 
will offer co-operation with Government and 
other agencies in educating the rural public to 
the possibilities of the program, which will in- 
clude repairs and maintenance as well as new 
construction of low cost homes. 

Immediate preparation of a booklet will be 
begun in addition to the “Financial Road Map,” 
a piece of literature which will soon be dis- 
tributed in rural communities designed to 
simplify the technicalities attached to and ex- 
plain the facilities available for financing rural 
home construction. 





"Home Beautiful'’ Show to Boost 
Building and Remodeling 


PitrspurcH, PA., Aug. 19.—Home building 
and modernization interest in this area is 
expected to be stimulated by the Home Beau- 
tiful Exposition which will be staged here 
Sept. 20-28 in Hunt Armory, under sponsor- 
ship of the Home Builders Association of 
Allegheny County. 

“Contracts now signed for the exhibit space 
assure a well-rounded show,” according to 
recent announcement by Grover McDonald, 
managing director of the exposition. “I am 


confident that this exposition will be the most 
complete display ever held in Pittsburgh for 
the benefit of the home building and moderni- 
zation industry.” 


foot of floor area, and 22.6 percent less expen- 
diture per square foot of floor area. 


A more complete study, including data from 
all the “test” houses, revealed that the use of 
plank-and-beam floor and roof construction: 
(1) reduces the number of pieces the carpenter 
must handle, saw, align and nail; (2) reduces 
the number of points at which the floor must 
be nailed to the supporting beams; (3) reduces 
the lumber requirement for the beams; (4) 
eliminates all bridging; (5) permits increased 
use of lower grades of lumber; (6) provides 
more insulation without additional cost; (7) 
reduces waste of material by permitting use of 
multiples of standard lumber lengths; (8) re- 
duces the handling of varying lengths and sizes 
of lumber; (9) simplifies construction details; 
(10) requires shorter exterior wall studs; (11) 
reduces the exterior wall height and over-all 
height for the same ceiling heights, giving more 
usable cubage in a house of the same size, 
or the same usable cubage in a house of smaller 
size; (12) eliminates the layer of finish ceiling 
material, such as lath and plaster, by letting 
the under side of the plank serve as a finished 
ceiling; (13) provides a solid backing in place 
of spaced, narrow-faced nailing members for 
the application of any ceiling materials, if they 
are desired, by leaving the beams exposed; 
(14) provides a thicker nailing base for the 
finish floor, and (15) permits speedy, dry-built 
construction. 


In addition to a technical discussion of the 


Aug 


entir 
the 
arch 
illus 
stor} 
for 


St 


N! 
of pa 
ties | 
an a 
anno 
place 
built, 
statu 
Hou 
the 
who 
gratr 


done 
meas 
muni 
paris 
Loui 
eral 

auth 


Bul 


Th 
eithe: 
recet 
build 
that 
years 
Leag 
disbu 
assoc 
in neé 


Mi 
war, 
tered 
cost, 
study 
and 
Mr. 
faced 
their 
dolla: 
year 
Start 
than 
such 
dolla 
Was 
1, 19 

M1 
incon 
other 
distri 
pendi 
holde 
powe 
neede 
the 
incon 
cost 
come 
conta 
day 
for $ 


terest 








ar 


n- 
he 
on 
ib- 


ry 
ial 
the 
ice 
pr- 
ew 


lls, 


ri- 


and 
3.6 
eet 
are 


pen- 


‘rom 
e of 
‘jon: 
snter 
luces 
must 
luces 
(4) 
ased 
vides 
(7) 
se of 
) re- 
sizes 
‘ails; 
(11) 
r-all 
more 
size, 
valler 
ling 
tting 
ished 
place 
; tor 
they 
osed; 
r the 
-built 


f the 


jugust 24, 1940 


entire plank-and-beam floor and roof system 
the new booklet contains numerous isometric 
architectural detail drawings and delineations 
illustrative of its application to one- and two- 
story houses, plus four pages of tables of spans 
for planking and beams. 





Statute Designed to Expedite 
Building of Rural Homes 


New Or.eans, La., Aug. 19.—Establishment 
of parish (county) and regional housing authori- 
ties under USHA has been provided for under 
an act enacted by the Louisiana legislature and 
announcement has been made of plans for re- 
placement of ramshackle rural houses with well- 
built, low-cost dwellings. The new Louisiana 
statute is being correlated with the National 
Housing Act by Dr. Milton Colvin, chairman of 
the inter-divisional committee of the USHA, 
who came to Baton Rouge to launch the pro- 
gram at the .request of Governor Sam Jones. 
G. T. Owen has been named acting State hous- 
ing co-ordinator. 

Under a statute enacted in 1936, cities of 
20,000 population or more were authorized to 
establish housing authorities, which has been 
done and projects carried through. The new 
measures extends the like authority to com- 
munities of 5,000 population or more, and to 
parishes having 55,000 population or more. The 
Louisiana act has a unique provision that sev- 
eral parishes may combine under one housing 
authority. 





Bulk of B L Loans in June Went 
for New Homes 


The people borrowing to build new homes, 
either for themselves or to sell to somebody, 
received the largest share of the June savings, 
building and loan association volume of loans 
that they have had in any month the past ten 
years, the United States Savings and Loan 
League reports. Out of the total of $106,984,000 
disbursed to borrowers for all purposes, the 
associations placed $35,523,000, or 33.2 percent, 
in new construction financing. 





Rents Register First Rise in 
Eleven Months 


MInNEApOLIS, Minn., Aug. 19.—Effects of 
war, and its resultant tax increases, are regis- 
tered in a slight advance of the nation’s living 
cost, during June, according to a monthly 
study of what people in the United States get 
and spend, made public by Investors Syndicate. 
Mr. and Mrs. American Public, however, 
faced these small price increases calmly, for 
their real income was 9 cents greater on the 
dollar July 1, 1940, than on the same date a 
year earlier. The Publics’ cash income at the 
start of July, was 12 cents more on the dollar 
than on July 1, 1939, as the various forms of 
such income were 6 to 15 cents higher on the 
dollar than a year earlier, while their cash outgo 
Was up only 3 cents on the dollar over July 
1, 1939, 

_ Mr. and Mrs. Public, in this study, receive 
income from wages, salaries, investments and 
other sources in proportion to the national 
distribution of such payments. Their living ex- 
penditures likewise are those of average house- 
holders. Their “real income,” or purchasing 
power, is their actual ability to buy regularly 
needed goods ‘and services. “Real income” of 
the Publics is an average relative figure of 
income and outgo designed to show how the 
cost of living affects the adjusted dollar in- 
come. The wage envelope, dated July 1, 1940, 
contained $1.13 compared with $1 on the same 
day in 1939; the salary check was made out 
for $1.06 compared with $1; dividend and in- 
terest disbursements were at the rate of $1.15 
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compared with $1; other income, which includes 
cash returns from farm crops and animals, 
royalties, and businesses, was $1.06 in contrast 
with $1. 

“Whether the Publics lived in a_ seaside 
cottage, a mountain chalet or a city apartment 
or house, their rent during June cost them $1.01 
compared with $1 on June, 1939. This is the 
first change in shelter quotations since Aug. 1, 
1939, when they rose from 99 cents July 1, 
1939 (compared with $1 a year earlier) to $1, 
or the same level as Aug. 1, 1938. 

This review statistically weighs each of the 
various types of dollars according to its pro- 
portionate importance to the whole national in- 
come. This study is compiled for Investors 
Syndicate by Cambridge Associates Inc. 





Frame Residence Costs 


Following are index numbers of construction 
costs (based on 1926-1929 average as 100), 
compiled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering frame residences: 


1929 1937 1938 1939 Aug. 


Area— Ave. Avge. Avge. Avg. 1940 
pe 82.7 79. 81.6 82.8 85.7 
eee 107.2 88.8 91.9 93.5 97.8 
Birmingham ..... 91.7 80.5 86.3 87.8 89.9 
rere 116.3 103.3 104.1 106.2 110.1 
eS eee 109.2 104.8 107.9 110.6 115.7 
Cincinnati ........100.5 98.8 100.4 103.3 103.0 
oT .,, 107.2 105.1 105.8 106.2 105.1 
re 103.1 89.9 91.2 95.1 99.7 
Sn 95.0 111.9 109.0 112.1 108.8 
TIONG. cic ice oie ci 103.3 93.9 97.1 98.8 100.6 
Kansas City ..... 100.3 95.8 102.5 104.4 106.7 
Los Angeles...... 92.7 93.4 89.7 93.6 94.2 
Mirnearnlis ..... 92.8 101.6 101.2 101.9 104.1 
New Orleans ..... 93.3 83.4 86.3 89.0 95.3 
New York City...133.3 110.5 118.9 122.1 122.3 
Philadelphia ..... 100.3 91.4 93.8 99.2 100.2 
PIttepuren .....<.< 113.3 109.8 112.7 113.8 114.2 
eS 118.6 98.2 104.1 107.0 106.9 
San Francisco .... 87.7 96.7 97.7 99.2 98.8 
ee 84.5 92.6 96.5 96.7 97.6 


Better Product From 


The American Furniture Co. of Batesville, 
Ind., is known wherever distinctive furniture is 
used. This company has always been careful 
in the kiln drying of its various hardwoods for 
it realizes that furniture can be no better than 
the quality of the dried lumber that goes to 
make it. 

Last year the Standard Dry Kiln Company of 
Indianapolis, Ind., modernized one of its kilns 
by installing the Standard Air-O-Speed Internal 
Fan forced circulation kilns for crosswise piling. 
This modern kiln proved, in over six months 
thorough testing, to produce better and more 


Mr. Fred Heitzman is 
shown placing a num- 
ber of heavy maple 
and oak sample boards 
in the load before it 
enters the kiln 
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Slums Worse in Country Than 
City, Says Report 


According to a report just completed by 
Department of Agriculture experts, slum hous- 
ing is worse in the country than in the cities; 
nearly 2,000,000 farm families live in houses 
worth less than $500. 


One-third of all farm families, the report 
revealed, have an average annual income of less 
than $500, including all of the produce they 
grow for themselves. 

Dr. Sherman E. Johnson, acting head of the 
division of farm management in the Bureau of 
Agricultural Economics, directed the commit- 
tee making the report. The study represents 
nearly two years of exhaustive research by spe- 
cialists in every field of agriculture. Recom- 
mendations for far-reaching changes are being 
prepared on the basis of the report. 

The 250-page study is expected to be made 
public in two or three weeks. It will be dis- 
tributed by the Bureau of Agricultural Eco- 
nomics. 





Golden Gate Jubilee to Honor 
Construction Industry 


San Francisco, Catir., Aug. 19.—By a spec- 
tacular four-day program the Golden Gate In- 
ternational Exposition will mark Construction 
Industry Jubilee, to be celebrated on Treasure 
Island Sept. 12-15. There will be balloon as- 
censions and parachute jumps, rock and steel 
drilling contests, parades and shows, including 
a log rolling contest on the Lake of Nations. 
The jubilee is sponsored by every group and 
craft in the field of construction. 


Dry Kiln Installation 


economical lumber drying. Since the original 
installation this company has had three addi- 
tional kilns modernized the Standard Air-O- 
Speed way. 

Large volume air circulation is introduced by 
a series of fans driven directly by special Stand- 
ard glass-insulated dry kiln motors. The fans 
are placed below the rails and in this installa- 
tion, as in most all others, the heating coils 
need not be disturbed. 

All the kilns are equipped with Standard heav- 
ily insulated metal dry kiln doors which save 
steam and protect the valuable lumber against 
fire loss. 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Aug. 29-31—Pacific Coast Hardwood Dealers As- 
sociation, Jasper Lodge, Jasper National Park, 
Alberta, Canada. Annual. 

Aug. 31-Sept. 2—Pacific Logging Congress and 
Paul Bunyan Celebration, Fort Bragg, Calif. 
Sept. 9-10—International Concatenated Order of 
Hoo-Hoo, Stevens Hotel, Chicago. Annual. 
Sept. 24-25—National 
Jobbers, 
Annual. 


Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Oct. 7-14—National Safety Congress, Chicago. 


Nov. 7-9—Southern California Retail 
men’s Association, Santa Barbara. 


Association of Woodwork 
Edgewater Beach Hotel, Chicago. 


Lumber- 
Annual. 


Nov. 11-15—United States Savings & Loan League, 
Chicago. Annual. 





California Retail Lumbermen Set 
Dates for Annual, Nov. 7-9 


Los ANGELEs, CAtir., Aug. 19.—The annual 
convention of California retail lumber dealers 
will be held at Santa Barbara, Nov. 7-9, accord- 
ing to a recent decision of the Southern Cali- 
fornia Retail Lumbermen’s Association which 
will be in charge of arrangements. The board 
of directors of the southern association held a 
meeting at the Miramar Hotel in Santa Monica, 
Aug. 9, as the guests of John W. Fisher, 
Fisher-Swartz Lumber Co., of Santa Monica. 





Louisiana Dealers Are Called to 
Semi-annual Meeting Oct. 12 


Baton Rouce, La., Aug. 19.—Ben L. John- 
ston, president of the Louisiana Building Ma- 
terial Dealers Association, has called a State- 
wide meeting of retail lumber and building ma- 
terial dealers for Saturday, Oct. 12, at the 
Bentley Hotel, Alexandria, La. This will be 
the semi-annual meeting, as the regular annual 
convention is scheduled for March 12-14 at the 
Roosevelt Hotel in New Orleans. 

In a statement to the AMERICAN LUMBERMAN, 
R. Needham Bail, secretary, says that the rapid 
growth of the reorganized Louisiana association, 
with many new dealer yards and manufacturers 
coming into membership, as well as the live 
issues confronting the industry, has made it 
advisable to hold a get-together meeting in Oc- 
tober. On the program there will be three 
nationally known speakers whose names _ will 
be announced in the near future. Attendance 
of 200 is already indicated, according to Mr. 


Ball. 





Optimism Pervades Roofer 
Manufacturers’ Meeting 


CoLuMBus, Ga., Aug. 20.—A feeling of opti- 
mism over recent sharp rises and better demand 
in the lumber market was manifested by both 
wholesalers and retailers at a meeting of the 
Roofers Manufacturers’ Association held here 
recently at the Ralston hotel. 

Members commented on the fact that prices 
have increased with a steady demand that has 
brought mills of this section to around capacity 
operations. Some members were reported as 
too busy with orders to attend the session. How- 
ever, around 25 were present. The better de- 
mand was attributed to increased Army housing 
and general activity in the building industry 
over most of the country. 

Discussion of the effect of wage and hour 
investigations in the industry in this section 
consumed much of the time of the session and 
several members told of their experiences with 
the investigators. 


The next meeting was scheduled to be held at 
Macon on Tuesday, Sept. 24, at the suggestion 
of several members present. The meeting con- 
cluded with luncheon at the hotel at 1 o'clock. 





Assistant Forester Wins John N. Van 
Der Vries Memorial Award 


WasHincTon, D. C., Aug. 19.—Wellington 
R. Burt, assistant forester of the National 
Lumber Manufacturers’ Association, was 
named winner of the John N. Van der Vries 
Memorial Award, given by the alumni of Na- 








Paul Bunyan (Chas. Buck, gigantic 
Caspar Lumber Co. woodsman) 
tucks his gal (Lorraine Bills) under 
his massive arm and starts trucking 
down from the woods for the 
three-day Paul Bunyan Celebration 
at Fort Bragg, Calif., Aug. 31- 
Sept. 2, where all types of logging 
contest right down Paul's alley will 
be held under the rules of the 
Pacific Logging Congress 





tional Institute for Commercial and Trade As- 
sociattion Executives for the trade association 
executive submitting the outstanding essay on 
trade association achievement during the fiscal 
year 1940. The award was made by Homer B. 
Vanderblue, dean of Northwestern University, 
at the opening luncheon of the Institute at 
Evanston, Ill., August 19. 

“A Challenge Accepted” was the title of Mr. 
3urt’s essay, in which he outlined the program 
of the National Lumber Manufacturers’ Asso- 
ciation, designed to foster the construction of 
more low-cost small homes. 
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Salesmen's Association Sponsors All 
Day Picnic for September 


Detroit, Micu., Aug. 21.—The long awaited 
“Lumbermen’s Picnic” is to be held again at 
Frankenmuth, Mich., on the afternoon and even- 
ing of Saturday, Sept. 7. This picnic is under 
the auspices of the Michigan Association of 
Traveling Lumber and Sash and Door Sales- 
men, 3310 Hazelwood, Detroit, Mich. 

The picnic will be held at Hubinger’s Grove, 
located on the beautiful Cass River and famed 
for its log driving history. There will be ball 
games and other contests, and music will be pro- 
vided. All lumbermen and affiliated industries 
and their friends are invited. A chicken dinner 
will be served at Herman Fischer’s Hotel at 
6:30 p. m. There is a nominal charge, which 
includes everything. 





Lumberman's Inspection Association 
of Charlotte, N. C. Formed 


Cuariottre, N. C., Aug. 21.—The Lumber- 
man’s Inspection Association of Charlotte was 
chartered by Secretary of State Thad Eure re- 
cently to “establish a system and method of 
grading and inspection of lumber,” operating as 
a nonstock organization, with the following 
incorporators: B. Earl Barksdale and Beverly 
E. Barksdale, of Charlotte, and W. M. Widen- 
house, of Midland, N. C. 





American Wood-Preservers’ Asso- 
ciation Issues Proceedings 


The proceedings of the thirty-sixth annual 
meeting of the American Wood Preservers’ 
Association has just been issued in book form 
by that body, copyrighted by the association at 
1427 Eye Street, N.W., Washington, D. C. 
Contained in the book is a list of officers and 
committees for 1940, and the addresses, reports 
of committees and individuals, articles of asso- 
ciation, by-laws, membership list and classifica- 
tion and reports of other business pertaining to 
the association that were discussed at the con- 
vention. The convention was held at the Co- 
ronado Hotel, St. Louis, Mo., Jan. 23, 24 and 25. 





Suggests Ways to Increase Low-Cost 
Home Building 


Co_umsus, Onto, Aug. 19.—The Retail Lum- 
ber Dealers Association of this city was 
addressed recently by Carlton K. Matson, who 
advanced five suggestions for stimulating home 
buying among the low-income families of the 
country. The suggestions were, co-operation 
with FHA; making building information avail- 
able on a wide scale in individual communities; 
enlisting the co-operation of building trades 
labor; eliminating the “tar paper” shack type 
of house from the calculations of American 
low-income families; advertising and promoting 
the advantages of home ownership. 





Mississippians Urge “Build Now’ 


Jackson, Miss., Aug. 15.—A_ meeting of 
Mississippi retail lumber dealers in this city 
emphasized a “build now” theme to be sounded 
throughout the State. W. M. Lockhart, secre- 
tary of the Mississippi Retail Lumber Dealers 
Association, stated that there should be nearer 
50 FHA loans a week than the current 25 to 
30, and suggested a promotional campaign to 
secure more FHA and other business. Repre- 
sentatives of several lending organizations pro- 
fessed a desire to get more FHA loans, and 
to co-operate in any program that will induce 
more home building. Mississippi was pointed to 
as a State that had made great progress, and 
in which conditions are good. Dick Stockett 
of the Jackson Lumber Co. stated that he was 
convinced that to build now was to take advan- 
tage of real building economies, 
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Awnings of Wood Find Favor 
In Southern City 


With a slogan of “No rattle, no rags; 
no flaps, no sags,” the Redwood Awning 
Co., Dallas, Tex., offering fifteen differ- 
ent styles of awnings, has jumped its out- 
put by 25 percent for the second quarter 
of the current year, fabricating and mer- 
chandising awnings made of California 
redwood. This concern, formerly known 
as the Hawley company, was absorbed 
by the present controlling organization in 
January of this year, with Erwin Neel 
as manager. 

The redwood slats are received in car- 
load lots from California lumber con- 
cerns, milled and finished to such lengths 
as may be ordered. In their large shops, 
the material is cut to required lengths, 
and expert workmen build the units of 
such size and design as may be on order. 
No attempt is made by the factory to 
turn out any volume which might be 
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of business and establishments of this 
class. One such concern is equipped 
with the longest single awning span in 
this area—a spread of 180 feet—in- 
stalled by the Redwood company. 

In promoting sales the Redwood firm 
has made consistent use of newspapers 
and other pablicity media, besides which 
a large volume of direct mail advertising 
matter has been sent out to a list of po- 
tential awning purchasers. Manager 
Neel, however, says that his best adver- 
tisements are the many redwood awnings 
now in use here. 

Operating throughout the states of 
Texas, New Mexico, Oklahoma, Arkan- 
sas and Louisiana, the Dallas concern em- 
ploys four salesmen, working with deal- 
ers through conventional trade channels, 
lumber yards, hardware and furniture 


stores, etc. It has also developed profit- 











Business buildings, and one residence, equipped with redwood awnings—All in Dallas 


adaptable to uniform size doors and win- 
dows, each individual awning being cus- 
tom made to specific order. In the com- 
pany’s paint shop the awnings are 
finished in such colors as the customer 
may elect. 

When some of the swankiest hotels 
and apartment houses of Dallas _blos- 
somed out with redwood awnings, it of- 
fered something of a new note in awning 
circles. Specializing in big jobs, the Red- 
wood company has been successful in 
equipping many of the larger public 
buildings, factories, apartment houses, 
hotels, etc., with their awning require- 
ments, as against the heretofore conven- 
tional use of the canvas product. 

Flower shops have been another pro- 
lific source of large unit sales by the 
Redwood firm, its product having been 
found particularly adaptable to the needs 


able sales connections through recog- 
nized interior decorators and home 


stylists. 

While concentrating sales efforts on 
large contracts, the Redwood company 
has also vigorously gone after small unit 
sales, finding a ready market with own- 
ers building both expensive and mod- 
estly priced homes, as it is able to fur- 
nish a distinctive awning, in both design 
and finish, in harmony with any type of 
home or surroundings. 

“The small-job volume,” declared Mr. 
Neel, “is what enables us to keep our 
shops going and our personnel on the 
payroll. Even though our awnings cost 
more than the canvas product we find 
our greatest volume in home of the $3,- 
000 to $6,000 class rather than in the 
costly residences whose owners have far 
greater financial means.” 
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WIEQLONG LEAF LUMBER CO. 
HOUSTON.TEXAS. 
| DUSTRIA 


ELIZABETH, LOUISIANA 





Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


CHAPMAN & DEWEY 


LUMBER COMPANY 


- Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 











50 Amemcan fiunherman 


Privately Promoted 
Housing Project 
Arouses Interest 


Close neighbor of Springfield and other industrial centers, 
Chicopee, Mass., is the scene of a privately promoted housing 
project that has several experimental features which are being 
watched with special interest. Unlike a number of such projects 
in the industrial East, the materials for the houses are being 
bought locally ; and while these are cinder-block houses, using 
relatively small amounts of lumber, the materials purchased 
through lumber yards are fairly extensive. The J. G. Roy Lum- 
ber Co., of Chicopee, is furnishing most of this material. 

Cinder blocks are much used in this area, though their use 
in house construction is relatively new. Other features which 
may be considered experimental, in Massachusetts, are the ab- 











Showing inside finish of one of the Fiedler houses 


sence of basements, dry-built inside walls, and the architectural 
feature of corner windows in the bedrooms. The two windows, 
meeting at the corner, make possible adequate wall space for the 
placing of furniture in relatively small rooms. 

Ten houses have been completed, and eighteen more are in 
building. There are about one hundred lots in the tract. Five 
different floor plans have been used, and exteriors have been 
varied. The general plan has two bedrooms, living room, com- 
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Showing construction method of the Fiedler houses 


bined kitchen and dining room, and a bath room. Heating is 
supplied by a streamlined oil heater and a system of circulating 
hot air. In the first houses these heaters were installed incon- 
spicuously in the living room. In later ones they are placed in 
an added storage room at the rear; a room available also for 
storage of garden tools and the like. 

Floors are poured concrete, covered with a special factory tile. 
In preparing to run the floors, 2 by 4’s set on legs are set flush 
with the floor level, at the outer edges and where the interior 
walls are to come. These are used in leveling and floating the 
floor and serve as nailing members in putting up the framing. 
In erecting the building the foundations, floors, rough plumbing 
and frame are put in before the walls are laid up. 

The dry-built inner walls are of special, extra strong and 
extra large Upson sheets. These sheets are made up to 18 feet 
long and 8 feet wide, so that there need be no seams on the side 
walls. Corners are finished with Upson shadow-line moulding. 
Next the outer walls this board is nailed to furring strips, fast- 
ened to the cinder block. Closets have curtains instead of doors. 
The exterior decoration of the houses consists of cement paint, 
laid on the block walls. The painters have experimented with 
pastel colors and have used contrasting colors on the Colonial- 
type shutters. 

While the prices vary, according to size, they average about 
$3,500. All features of the houses have engineering approval 
for this climate. They are approved for FHA loans; though 
the FHA hesitated for a time about the no-basement feature. 

The H. D. Fiedler group, which is building the houses, had 
an opening when the first ten were completed. Three were fur- 
nished and decorated. There were nearly 10,000 people present. 

E. F. Schinck, of the J. G. Roy Lumber Co., handled the 
business for his company; and because of the novel construction 
Mr. Schinck followed the work closely and made many saving 
suggestions. He is deeply interested in the project ; one reason 
being that this area is likely to see high pressure public housing 
projects for industrial workers in the preparedness program. 
Mr. Schinck looks with less than enthusiasm upon public hous- 
ing and hopes private projects, such as this, may make it less 
necessary. 


Above are shown, completed, two typical homes of the H. D. Fiedler group, Chicopee, Mass. 


Aug 


Al 
ceed 
Ce 
& M 
Supt 
IL 
Co. 
Coal 
La 
ceed 
Ta 
Mille 
1O 
ceed 
M] 
(Inc 
Mé 
Lum 
Lam 
nolia 
yard 
ber 
M. 
ceed 
MI] 
(Ine 
NI 
suce 
N¢ 
Lum 
pror 
oper 
N¢ 
Esta 
O} 
suce 
Co. 
Ww 
Well 
PI 
sold 
ber 
oper 
He 
Li 
Mut 
PI 
nam 
Sc 
(Inc 











x is 
ting 
-on- 
1 in 

for 


tile. 
lush 
rior 
the 
ing 


bing 


and 
feet 
side 
ling. 
fast- 
0rs. 
aint, 
with 
nial- 


bout 
“oval 
ough 


e. 
had 
fur- 

sent. 

the 
ction 
ving 

‘ason 

ising 

ram. 
10us- 

- less 








August 24, 1940 


Amenmecan fiumberman 








THE BUSINESS RECORD 








Business Changes 


ALABAMA. Jackson—Gillmore Lumber Co. suc- 
ceeded by W. G. McGowin Mill Co. 

COLORADO. Grand Junction—Gibson Lumber 
& Mercantile Co. name changed to Home Builders 
Supply Co. 


ILLINOIS. Jerseyville—Pollock Lumber & Coal 


Co. local branch purchased by Jacobs Lumber & 
Coal Co. 
Lake Forest—M. H. Hussey & Co. (Inc.) suc- 


ceeded by Lake Forest Materials Co. 
Taylorville—Boyd Lumber Co. succeeded by F. A. 
Miller Lumber Co. 
IOWA. Legrand—Le Grand 
ceeded by Tow & Sawyer. 
MINNESOTA. Nashua—Nashua Lumber Co. 
(Inc.) succeeded by Tintah Lumber Co. 
Magnolia and Worthington—John W. 
Lumber Co. yards at 





Elevator Co. suc- 


Tuthill 
these places purchased by 


Lampert Lumber Co. of St. Paul, Minn. The Mag- 
nolia yard will be discontinued. The Worthington 
yard will continue under the name Lampert Lum- 


ber Co. 

MISSISSIPPI. Duck Hill—Robert E. Raper suc- 
ceeded here by T. F. Taylor, Jr., Lumber Co. 

MISSOURI. Versailles—Versailles Lumber Co. 
(Ine.) succeeded by W. A. Dromgold & Son. 

NEW YORK. Dannemora—Alpert Lumber Co. 
succeeded by Gregory Supply Co. 

NORTH CAROLINA. Gumberry—Northampton 
Lumber Co. sawmill, timber holdings and other 
properties acquired by Clyde Burgess and are being 
operated as the Burgess Manufacturing Co. 

NORTH DAKOTA. Hankinson—John R. Jones 
Estate succeeded by H. M. Jones. 

OKLAHOMA. Madill—Gary Manufacturing Co. 
succeeded by Southwestern Desk Manufacturing 


Co. 

Wellston—Lynch Davidson & Co. succeeded by 
Wellston Lumber Co. 

PENNSYLVANIA. Coudersport—L. B. Elliott has 
sold his interest in the James Elliott & Sons Lum- 
ber Co. to his brother, Donald Elliott, who will 
operate the business in the future. 

Hegins—A. F. Geist succeeded by Guy A. Geist. 
. Lititz—W. H. Muth & Co. succeeded by H. T. 
Muth. 

Philadelphia—E. F. Magee Lumber Co. changed 
name to Magee-Fine Lumber Co. 

SOUTH DAKOTA. Emery—F. M. Slagle & Co. 
(Inc.) sold to Fullerton Lumber Co. 

TENNESSBE. Lexington—Harlan-Morris Manu- 
facturing Co. succeeded by T. D. Gooch. 

TEXAS. San Antonio—Pioneer Lumber Co., 925 
Fredericksburg Road, succeeded by Sam Bassett 
Lumber Co. 


VIRGINIA. Culpeper—Robson Building Supply 


Co. (Inc.) name changed to Culpeper Building 
Supply Co. (Inc.). 
es 
Casualties 
ARKANSAS. Mount Holly—Garland Anthony 


Lumber Co. mill damaged an estimated $40,000 by 
fire; the planer was not damaged. Plan to rebuild. 
Harrison—H. E. Schneitter Lumber & Flooring 
Co. main sawmill was destroyed by fire, with loss 
placed at about $10,000, partly covered by insur- 
ance. The lumber storage sheds, planing mill, and 
other buildings were saved. 
_ CALIFORNIA, Ukiah—Diamond Match Co. plan- 
ing mill damaged an estimated $11,000 by fire. Plan 
to rebuild. Martin Sloper operated the planing mill 
under lease. 

INDIANA. Rensselaer—Rensselaer Lumber Co. 
suffered loss by fire estimated at $75,000, partly cov- 
ered by insurance. The office building, some re- 
cently delivered stock and two trucks were de- 
stroyed. ‘ 

KENTUCKY. Dry Ridge—W. P. Crouch Lumber 
Co. destroyed by fire, with loss estimated by its 
owners at $15,000, partly covered by insurance. 

NEW YORK. Ellisburg—F. E. Hudson & Sons 
(Inc.) main building and an auxiliary building 
destroyed by fire, with loss estimated at $35,000, 
partly covered by insurance. Other structures were 
Saved. 

NORTH CAROLINA. Edenton—M. G. Brown 
Lumber Co. damaged an estimated $50,000 by fire: 
loss partly covered by insurance. Included in the 
loss were 


D the planing mill, glazing room, sash 
Warehouse, carpenter shop, lumber shed, cement 
and mortar warehouse and old office. Only the 


sawmill and new office were saved. 


OHIO. Centerburg—Fred C. Bishop lumber yard 
destroyed by fire, with loss estimated between 
$10,000 and $12,000; will be rebuilt. 

OREGON. ‘Rainbow (P. O. at Blue River)— 
McKenzie Lumber Co. sawmill destroyed by fire, 








HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 





With loss estimated at $30,000. One million feet 
of cut lumber on the docks was saved. No insur- 
ance was carried and plans to rebuild are indefi- 
nite. The plant was operated by C. R. Belknap. 

PENNSYLVANIA. Pittsburgh—West Liberty 
Lumber Co., 1211 West Liberty Avenue, damaged 
an estimated $25,000 by fire. The storage building 
containing cabinet woods and hardwood was saved, 
as were piles of lumber stored in the yards. 

Reading—Merritt Lumber Yards, 442 South 
Third Street, had two sheds and planing mill 
destroyed by fire, with loss estimated at $25,000. 
Business was continued as usual. Storage sheds 
were saved. 





New Ventures 


CALIFORNIA. Los Angeles—Leonard  Kelter 
has obtained a certificate to conduct business un- 
der the firm name of Beverly Floor Co., 648 West- 
mont Drive. 

Los Angeles—A certificate to conduct business 
under the firm name of Serv-Rite Floor Co., 4831 
South Arlington Avenue, has been issued to Ches- 
ter I. Swan, Fred B. Platt and Walter S. Deniston. 

San Francisco—The Economy Lumber Yard was 
recently opened at 367 Bay Shore Boulevard; H. J. 
Grosshans is manager. 


NEW YORK. Cheektowaga—Cheektowaga Lum- 
ber Co. has recently opened; John Piasecki, pro- 
prietor. 

PENNSYLVANIA. Philadelphia—American Sup- 
ply & Lumber Co., 1907 North 6th Street, recently 
opened. 

TEXAS. Troup—Tru-Tex Lumber Co. opened, 
handling a full line of building materials. Harry 
Evans is owner; Albert Webb is manager. 


Incorporations 


FLORIDA, Lake City—Harkness & Carver Lum- 
ber Co.; B. Harkness, E. O. Doss and W. M. 
Carver, directors. 

INDIANA. South Bend—Great Lakes Distribut- 
ing Co. (Inc.) of Indiana, 227 West Broadway. 
The new firm, made possible through the amend- 
ment of the corporate name of National Lumber 
Co., will wholesale lumber and building materials 
in northern Indiana and southern Michigan. It 
will occupy the buildings formerly used by the 
City Lumber Co. 
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MICHIGAN. Baraga—Keweenaw Bay Lumber 
Co.; to deal in timber products. 

Dearborn—Hansen Wholesale Lumber Corp.; to 
deal in lumber and building materials. 


NEW YORK. New York—tTropical Woods (Inc.); 


$25,000. Logs, lumber, veneers, shingles. 
New York City—Bernhard Walker (Inc.); 
$20,000. Lumber and wood products. 


VERMONT. Brattleboro—C. E. Bradley Mills 
(Inc.); timber merchants, sawmill proprietors and 
timber growers. 


New Mills and Equipment 


IDAHO. McCall—Brown Tie & Lumber Co. will 
start construction of its new mill about Sept. 1, 
to replace one burned recently. The new mill will 
be larger and more modern than the former one. 

INDIANA. Noblesville—The Capital Furniture 
Manufacturing Co., a subsidiary of Sears, Roebuck 
& Co., here, which had a $110,000 fire loss, will 
be rebuilt immediately, it is reported. 





Manufacturer Completes 
Arrangement to Sell Sash 
and Door Stock 


KLAMATH Fa ts, Ore., Aug. 20.—Ivory Pine 
Co. has completed an arrangement to sell the 
output of sash and door cut stock from the 
E. E. Crom Lumber Co. of Alturas, Calif. They 
now offer 4/4, 5/4 and 6/4 stock cut to speci- 
fications from either air-dried or kiln-dried 
lumber produced in the Klamath Basin and from 
similar uniformly soft and light-textured Pon- 
derosa in the immediate vicinity. 

The plant of E. E. Crom is modern, having 
been put into operation less than one year ago. 
The personnel is experienced in cut stock manu- 
facture and every care is exercised to furnish 
lumber accurately cut and graded to meet the 
requirements of the best cut stock trade, accord- 
ing to the manufacturer. 

The company states further, “We earnestly 
solicit your inquiries and specifications and look 
forward to an opportunity of shipping you a 
car, which we trust will bring us more of your 
future business.” 











It’s Easy to Show My Customers That 





p— Trade-Marked~Grade-Marked 

Southern Pine — Southern 

Hardwoods — ‘Ponderosa 

‘Pine—West Coast Woods 
Oak Flooring 











Is The Word For 


QUALITY LUMBER 


Extradry. Pre-shrunk. Kiln dried. Thor- 
oughly seasoned. Precision-made. Top- 
notch finish. Each of these is a potent 
descriptive phrase that influences people— 
helps make sales. All are summed up in 
the ESSCO trade-mark along with others 
such as virgin timber, double end trim- 
med and end matched. You don’t need 
to pull your punches on any of them when 
talking up Essco lumber. The 61 year 
old record of Essco Mills makes them 
ring true. Write us today for full facts. 


EXCHANGE SAWMILLS 


1111 R.A. Long Kansas City, 
Building SaALes Co. Missouri 
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Western Pine Summary 


PortLanp, Ore., Aug. 17.—The Western Pine 
Association reports as follows on operation 
of identical Inland Empire and California mills 
during the two weeks ended Aug. 10: 

Report of an Average of 110 Mills: 

Total for 2 weeks ended 
Aug. 10, 1940 Aug. 12, 1939 

189,371,000 163,288,000 
Shipments 166,429,000 156,849,000 
Orders Received.. 182,822,000 167,037,000 

Report of 113 Identical Mills: 


Production 


Aug. 10, 1940 Aug. 12, 1939 
Unfilled orders... 277,917,000 228,541,000 
Gross stocks .1,638,705,000 1,616,390,000 


Report of 113 Identical Mills: 
a for SAR, 


194 1939 
Production ‘ . 2,200,353,000 1,974,930,000 
Shipments .......2,296,395,000 2,136,685,000 
Orders .....+++++%,d01,678,000 2,144,559,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Orteans, La., Aug. 21.—Following is 
a summary of reports from southern pine mills 
for two weeks ended Aug. 17: 
Average weekly number of mills, 130; 
Units,+ 104 


wo Weeks 

Three-year average production* 62,895,000 
BS eae 63,550,000 
ES Ee eee eens a 73,070,000 
eae ee 86,424,000 

Number of mills, 132; Units,+ 105 

On Aug. 17, 1940 

, EER eT er 111,157,000 
i rer 

*Oct. 26, 1936, to Oct. 28, 1939. 


TUnit is 304,000 feet of 


‘ “3-year average” 
production. 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors. 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








‘n Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
@ Rates From $3.50 © Dinner Music 
®@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasuinctTon, D. C., Aug. 19.—Following is the National Lumber Manufacturers’ Association’s 
report for two weeks ended Aug. 10, and for thirty-two weeks ended that date, covering mills 
whose statistics for both 1940 and 1939 are available, and percentage comparisons with statistics 
of identical mills for the corresponding period of 1939: 





Av. No. 
Mills 

TWO WEEKS: Rpte. 
Total Softwoods 394 
Total Hardwoods... 78 
Total Lumber ..... 458 


Total Flooring .... 79 
THIRTY-TWO W ae 


Total Softwoods. 399 
Total Hardwoods. S86 
Total Lumber...... 468 
Total Flooring..... 79 


Production 
apt 
079,000 
664,000 
43,000 
12,000 


6,623,627,000 
254,689,000 


6,878,316,000 


301,366,000 





Per- Per Per 
cent Shipments cent Orders cent 
of 1939 1940 of 1939 1940 of 1939 
111 490,304,000 101 568,951,000 112 
85 15,385,000 88 21°396,000 12: 
110 505,689,000 101 590,347,000 112 
113 22'532'000 122 35,403,000 145 
108 6,831,147,000 106 6,966,121,000 106 
104 269,800,000 97 279°702,000 100 
108 7,100,947,000 106 7,245,823,000 106 
117 301170000 142 334,627,000 124 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuincton, D. C., Aug. 19.—Following is statement of seven groups of identical mills of 


unfilled orders and gross stock footage on 


Total Softwoods* 
Total Hardwoods* 


Total Lumber 
Oak Flooring 


*Of Northern mills, 
stocks. 
total. 


12 reported on softwoods, 
The total of softwood mills includes 


No. of Mills 
Reporting 
389 


Aug. 10: 
Unfilled Orders 
940 1939 


Gross Stocks 


940 
3,595,507,000 
317,843,000 


3,639,442,000 
373,019,000 





851,454,000 759,847,000 
59,030,000 55,101,000 
910,484,000 814,948,000 
70,495,000 43,193,000 


3,913,350,000 
68,522,000 


13 on hardwood unfilled orders; 
12 northern units also 


4,012,461,000 
77,151,000 
14 mills on 


included in softwood 





NATIONAL STATISTICS FOR JULY BY REGIONS 


WASHINGTON, 
tion’s 


D. C., Aug. 


19.—Following is the National Lumber Manufacturers’ 
report for the five weeks ended Aug. 3 and for thirty-one weeks ended that date, cover- 


Associa- 


ing mills whose statistics for both 1940 and 1939 are available, and percentage comparison with 
statistics of identical mills for the corresponding period of 1939: 


Av. No. 
Mills 
FIVE WEEKS: Rpte. 
Softwoods: 
Southern Pine ..... 116 
WEOGE CORSE ..cccces 124 
Western Pine ..... 109 
California Redwood 3 
Southern Cypress .. 9 
Northern Pine ..... 8 
Northern Hemlock. 16 
Total Softwoods.. 396 
Hardwoods: 


Southern Hardw’ds. 
Northern Hardw’ds. 





Total Hardwoods. 8 

Total Lumber.... 46: 
Oak Flooring 
Maple, Beech and 

Birch Flooring .. 14 
THIRTY-ONE WEEKS: 
Softwoods: 


Southern Pine ... 121 
LD. fo” err 124 
Western Pine ..... 117 
California Redwood 13 
Southern Cypress.. 9 
Northern Pine ..... 8 
Northern Hemlock. 17 
Total Softwoods.. 409 
Hardwoods: 
Southern Hardw’ds. 769 
Northern Hardw’ds. 17 
Total Hardwoods. 86 
Total Lumber ... 478 
Oak Flooring ..... 65 
Maple, Beech and 
Birch Flooring .. 14 


*Units. 


Production 


1940 


22,235,000 
6,266,000 


28,501,000 


1,125,961,000 
43,401,000 


5,790,000 


8,446,000 
77,067,000 
56,289,000 


6,464,773,000 


166,324,000 
82,665,000 


248,989,000 


6,713,762,000 
257,357,000 


33,333,000 











Per- Per- Per- 
cent Shipments cent Orders cent 
of 1939 1940 of 1939 1940 of 1939 
91 156,671,000 103 181,720,000 119 
101 505,885,000 105 597,118,000 113 
112 374,983,000 102 401,311,000 101 
105 39,046,000 114 36,923,000 106 
89 11,867,000 103 11,286,000 120 
117 15,761,000 106 18,253,000 117 
38 8,363,000 78 6,992,000 68 
104 1,115,570,000 105 1,267,017,000 110 
78 28,799,000 87 32,502,000 92 
125 10,354,000 10% 9,912,000 8S 
85 39,153,000 90 42,414,000 91 
103 1,154,723,000 103 1,309,431,000 109 

43,913,000 55,438,000 

6,572,000 6,695,000 
96 882,401,000 6 912,913,000 98 
109 3,141,852,000 110 3,168,370,000 107 
111 2°251,804,000 107 2,305,966,000 109 
106 232,712,000 106 228,304,000 104 
S4 68,258,00 65,897,000 100 
110 73,759,000 109 75,587,000 104 
121 47,987,000 sO 48,834,000 83 
107 6,698,773,000 106 6,805,871,000 106 
96 192,915,000 93 197,056,000 94 
129 69,585,000 111 71,600,000 119 
105 262,500,000 97 268,656,000 100 
107 6,961,273,000 106 7,074,527,000 106 

254,916,000 pis 284,705,000 

34,508,000 31,702,000 





REGIONAL 


UNFILLED ORDERS AND STOCKS AUG. 3 


Wasuincton, D. C., Aug. 19.—Following is the monthly statement by regions of eight groups 
of identical mills and two groups of hardwood flooring plants of unfilled orders and gross stock 


footage on Aug. 3: 


Softwoods— 


Southern Pine 
West Coast 
Western Pine 
California Redwood 
Southern Cypress 
Northern Pine 


Total Softwoods 


Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods 

Total Lumber 
Flooring— 
Oak Flooring 
Maple Floorin 

Units of production. 








No. of Unfilled Orders Gross Stocks 

Mills 1940 1939 40 1 
Rawr 122 96,941,000 74,437,000 486,864,000 497,291,000 
ears 124 408,411,000 402,074,000 855,221,000 840,368,000 
eae we 107 265,212,000 219,204,000 1,572,405,000 1,560,800,000 
wae 13 26,193,000 28,005,000 5,150,000 7,621,000 
«aoa 9 6,320,000 4,351,000 191,042,000 196,043,000 
ater 8 7,303,000 7,598,000 122,678,000 155,725,000 
oie 11 26,000 9,104,000 45,176,000 64,434,000 
eis 394 815,706,000 744,773,000 3,558,536,000 3,602,282,000 
ase 765 36,628,000 39,518,000 221,828,000 265,820,000 
Da a 13 19,451,000 14,126,000 95,792,000 108,729,000 
nt Ae, 78 56,079,000 53,644,000 317,620,000 374,549,000 
ews 461 871,785,000 798,417,000 3,876,156, 000 3,976,831,000 
gureaed 75 64,037,000 41,472,000 69,515,000 i: 936,000 
bee 16 7,420,000 9,000,000 15,397,000 3,470,000 
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West Coast July Facts 


SEATTLE, WaAsH., Aug. 17.—There was a 
strengthening of lumber demand during July, 
due principally to requirements of the national 
defense program, says the West Coast Lum- 
bermen’s Association. West Coast lumber has 
shared in this demand, along with the woods 
of other regions. A secondary influence has 
been the awakening of the retail yard trade to 
the fact that the Government will require large 
quantities of lumber, making it advisable for 
dealers to lay in stocks to supply regular local 
demand. A considerable volume of advance 
buying for fall trade has been done several 
weeks ahead of the usual period. Another fac- 
tor of July lumber strength has been in the 
response of timber-using industries, particularly 
the railroads, to national defense needs, in 
mobilizing their facilities for the program. For- 
tified from these three main sources of buying, 
all markets for West Coast lumber improved 
in July, except export which remained at the 
low level of the first six months of 1940. The 
current use of lumber in ordinary building re- 
tains its momentum, but residential building per- 
mits lagged in June as compared with both May 
of this year and June, 1939, indicating that the 
movement of lumber into home construction is 
tapering off. 

The lumber requirements of the entire na- 
tional defense program have been tentatively 
estimated at four billion feet of all species and 
items, extending over 18 months to two years 
before completion. This amount represents 
about one-fourth of the 1939 lumber production 
of the United States. While defense program 
lumber will obviously be an important factor in 
the market situation of the industry nationally, 
it promises nothing resembling a lumber boom. 
A market comparable to that of the World 
War is nowhere in sight. 


Amermecanfiumberman 


In the reviving volume of lumber movement, 
the West Coast industry is again due to be 
squeezed through shortage of intercoastal space. 
At the moment, such space is reasonably ade- 
quate, but the prospect is that it will be wholly 
inadequate in the latter months of the year. 
Less than 65 percent of the producing capacity 
of the West Coast lumber industry is now in 
use. On this score, the industry will be able to 
meet any demand of national defense for lum- 
ber, in addition to the normal needs of building 
and the farm trade. 

Following is a summary of the association’s 
statistics for July: 

Weekly Averages for July 


ee a, nr ire 126,712,000 
Shipments 136,925,000 


ere eee ae ee 162,298,000 
End month— 
Bp eee 509,829,000 


CHIE SRE ince 6 cn se bee eek ess 900,000,000 
Cumulative Totals for 31 Weeks 
sn Se eee ee 4,115,627,000 


a ee ee ee ae 4,241,824,000 

ERE SEES EE A ER eer ee me 4,289,466,000 
Orders by markets— 

Ba OPS ene rer eer 1,954,384,000 

Eromieetic CATHO «....wicccecs vanee 1,539,990,000 

lg Se erie Pe eee 257,160,000 

IN p65 5 ic ar asa ina aera ae GIO 537,932,000 
February output was 64.3 percent, and 


31-week production was 67.4 percent, of 1926- 
1929—years of highest production. 





Manufacturer Appoints Sales 
Manager 


S. Vance Bradley was recently appointed 
sales manager of Puritan Cordage Mills, Inc. 
at Louisville, Ky., manufacturer of sash cord, 
and a full line of braided cotton cords for many 
purposes. 

Prior to joining Puritan Cordage Mills, Mr. 
Bradley was for 16 years associated in an ex- 
ecutive capacity with the McCord Co. of Louis- 
ville, producer of cotton yarns. 


Furniture Manufacturer Installs Dry Kiln 


A familiar name among the furniture and 
wood-working industry in the South and 
Southwest is Myers-Spalti Mfg. Co., Houston, 


Tex., maker of quality furniture for nearly 
company re- 


forty years. This progressive 








Air view of Myers-Spalti Manufacturing 


cently made a_ substantial improvement by 
modernizing old-type  cross-piling kiln to 
Moore cross-circulation system. 

This cross-piling Moore  cross-circulation 
Kiln is three tracks wide and is operated pro- 
gressively. Old kiln building and metal equip- 
ment were utilized to reduce the cost of 
modernization, yet provide an up-to-date installa- 
tion for properly seasoning hardwood lumber 
for making furniture. 

Late kiln design is embodied in this cross- 
piling kiln—drying elements are automatically 
controlled and recorded at each end of the kiln 
independently by a Moore Autographic Mas- 
ter Controller. This instrument also controls 
the roof ventilators, conserving steam and fuel 
and placing the drying on a scientific basis. 

All fans in the kiln are on a single shaft, 
operated by one motor and drive. Motor, 
drive, electric wiring, instruments, etc., are lo- 
cated in control room, protected against high 
temperature and humidity and providing the 
operator with “finger-tip” control of drying 
conditions. 


Co's furniture plant at Houston, Tex. 
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Douglas Fir Export 
Company 


SEATTLE, WASHINGTON, U.S. A. 
1125 Henry Building 


PORTLAND, OREGON, U. S. A. 
1112 Yeon Building 


DFXCO 


( Shipping Mark ) 


EXPORT SHIPPERS 


Cargo and Parcel Shipments 
TO ALL FOREIGN MARKETS 
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Among the Lumbermen’s Clubs 


Lumbermen Enjoy Annual Picnic 


Satispury, N. C., Aug. 19.—Approximately 
a hundred lumbermen from the Carolinas and 
Tennessee gathered at the Bent Creek camp 
ground in Pisgah National Forest for the West- 
ern Carolina Lumbermen’s annual picnic. The 
group included manufacturers, wholesalers, 
dealers, foresters and lumber inspectors. The 
re in charge consisted of W. H. Donnell, 

Gordon and N. J. Warner. 

“Highlights of the day included horseshoe 
pitching, a wood guessing contest, coin pitching, 
music by a “hill billy” string band, a buck 
dancing contest, won by Neal Rutherford, a 
straw vote on the Presidency, and _ several 
rounds of fast boxing. 





Portage District Lumbermen Hold 
Golf Tournament 


CoLtumsus, Wis., Aug. 19.—Approximately 
150 retailers and guests attended the annual 
stag outing of Portage District Lumbermen’s 
Club at Columbus Golf Club here. Sixty 
golfers took part in the tournament despite 
the “over 100 degrees in the shade” tempera- 
ture which prevailed prior to a deluge late in 
the afternoon. General stag entertainment was 
provided for the non-golfers. 

Following the dinner members held a brief 
business meeting with short talks by Otto 
Lieber, Jr., Lieber Lumber Millwork Co., 
Neenah; Max Critchfield, Indianapolis; “Mac” 
McDermott of the State association mortgage 
division. In recognition of his high standard 
of ethics, fellow dealers and competitors pre- 
sented C. S. Walker, Walker Lumber Co., Co- 
lumbus, and president of the State association, 
with a handwrought and handengraved watch 
charm. 





Pacific Northwest Lumbermen Battle 
for Golf Honors 


Tacoma, WasH., Aug. 17.—Aaron Aiken of 
Puyallup with a gross 76, four over par, won 
the individual Pacific Northwest lumbermen’s 
golf title at the Tacoma Lumbermen’s club’s 
20th annual tournament on the Tacoma Country 
& Golf Club course here last Friday. Corydon 
Wagner, Tacoma, with one stroke more, was 
runner-up and last year’s champion, Leo Rist- 
vedt, Tacoma, trailed with 84. 

The four-man teams of Tacoma and Puyallup 
tied for first honors and the former won in 
the playoff. Other winners included F. K. 
Weyerhaeuser of St. Paul, low net, with a 69, 
only player fined under the rule assessing $1 
for each stroke under 70; V. E. Studebaker 


of Enumclaw, runner-up; Donald Doud, Ta- 
coma, whose net 71 won the Class A division 
title; Gar Olsen, Enumclaw, second; E. H. 
O’Neill, Snoqualmie, net 70, Class B title, with 
Ben Bogan, Tacoma, second; L. B. McDonald, 
Tacoma, took the Class C event with Sam 








The Nine Lives of 
HOO-HOO 


National Defense Program 
Low-Cost Homes 

Repairs and Modernization 
Co-operation With FHA 
National Home Builders Club 
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Service and Leadership 
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Show the world that 


the Old Cat Yet”—by attending the 
annual International Concatenation, to 
be held in the Stevens Hotel, Chicago, 
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Sizer, Tacoma, second. C. P. Burkey nosed 
out G. E. Karlen, both of Tacoma, for a special 
putting event. Among the 97 players were 
lumbermen from all over the Western Wash- 
ington and Oregon fir district. 





Many Entrants Will Compete in 
Annual Golf Tournament 


Mempuis, TENN., Aug. 19.—A large field of 
entrants from all sections of the South is 
expected to tee off in the annual tournament 
of the Lumbermen’s Golf Association at the 
Colonial Country Club here on Thursday, Sept. 
12. The trophy play will be 18 holes. Most 
of the entrants will play 36 holes; 18 in the 
morning and same in the afternoon. They 
must specify before starting which 18 is to be 
for the tournament. Handsome trophies will 
be awarded. A banquet will conclude the day. 

F. Work, Sr., is president of the association, 
Harry A. Darnell, secretary. C. F. Work, Jr., 
is the defending champion, having won _ the 
president’s trophy for three successive years. 





Milwaukee Hoo-Hoo to Hold 
Golf Tournament 


Mitwaukeeg, Wis., Aug. 21.—The golf tour- 
nament committee of the Milwaukee Hoo-Hoo 
announces that a golf tournament will be held 
on August 27 at North Hills. The course is 
located on Highway 41, a couple of miles north 
of Milwaukee. 





Buffalo Hoo-Hoo Has First 
Annual Ladies Day 


BurraLo, N. Y., Aug. 20.—The first annual 
ladies’ day of the Buffalo Hoo-Hoo Club was 
held recently at the Automobile Club in Clar- 
ence, N. Y. The attendance numbered around 
130. The afternoon program included various 
sports and contests and bridge for the ladies, 
with prizes awarded at the dinner which was 
served at 6:59 P. M. William P. Betts was 
dietitian; Eddie Gemmill was director of sing- 
ing and Norman Brautigan was “vox popper”. 
Dancing followed, with music furnished by 
Seelbach’s Orchestra and Norman Benbow act- 
ing as dancing master. Edward J. Hoffman was 
chairman of the day and was assisted by Wil- 
liam P. Betts, Norman Benbow, Norman 
Brautigan, Joseph Evans, Daniel Hayes, Jack 
McCulley, Elmer J. Sturm, Fred Roginson, 
Fleming Sullivan, Ralph Taylor and Oliver 
Veling. 





Cxiass I railroads on Dec. 1, 1939, had 36,198 
new freight cars on order, the largest number 
at any one time in more than two years. 





NATIONAL DISTRIBUTION 






WAREHOUSES =!" 


For Orderly 
Distribution 
to the Trade 


PANU PRODUCTS 


FAST, COURTEOUS SERVICE BY TRUCK and TRAIN 


Straight or Mixed Carload Shipments 
PAMUDO PLYWOOD ... DOORS... FRAMES 


MOULDINGS, SASH & GLASS. 


LOS ANGELES, California 
ST. PAUL, Minnesota 


KANSAS CITY, Kansas 
CHICAGO, Illinois 


PACIFIC MUTUAL DOOR CO., 1°2"2:;0n 


. WALL BOARD 


BALTIMORE, Maryland 
NEWARK, New Jersey 
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THE LUMBERMAN POET 








FITTING THE PUNISHMENT TO THE 
CRIME 


From Issue of Feb. 7, 1903 


According to a normally veracious 
correspondent, a prominent mill man 
located on a short line of road was in 
Texarkana, Ark., a few days ago and 
exhibited a letter which was handed him 
by the despatcher of his road, upori his 
request for cars. From this it appears 
that the official, instead of putting in his 
time building more cars, prefers trying his 
hand at rhyming. The letter reads as 
follows: 


“Who are you?” the devil asked, as the man 
rapped at the gate, 

“Oh, I’m a railroad man,” he said. “Please 
open—I can not wait.” 

“Why do you long to be within this place of 
groans and tears?” 

The man’s frame shook with anguish, and his 
ashen face showed fears. 

He said, “On earth I had no peace; my life 
was full of jars, 

I lied to all the sawmill men because they 
wanted cars.” 

The devil said, “Go away, poor man; this is no 
place for you; 

The hold is full of sawmill men waiting to put 
you through. 

They’ve got a cast-iron freight car well heated 
through and through; 

They’ve held it now so very long the demur- 
rage is up to you.” 


OTHER POETS THAN OURS 


POSTS AND POSEY 
From Issue of Jan. 17, 1903 


H. J. Miller, of the H. J. Miller Lum- 
ber Co., Chehalis, Wash. who is well 
known to many Lumberman readers as 
the Tennyson of the Pacific Coast, and 
who is a retail lumber dealer as well as 
a manufacturer, writes poetic ads for his 
retail yards, and the Lumberman here- 
with prints a sample which he uses for the 
Connell Lumber Co., at Connell, Wash., 
an institution that is owned by the H. J. 
Miller Lumber Co.: 


A little chintz bug 
As he scrambled and dug 
Near a poor widow’s land, said, “I’ll bleed her.” 


Just then like a chump, 
He hit with a bump 
’Gainst a post made of Washington Cedar. 


The strange odor so sweet 
Sent him clear off his feet 
And a post for about seven cents 


Knocked him clean out of sight 
And the poor widow’s mite 
Was well placed in a Red Cedar fence. 


Don’t get hypnotized by the fair Goddess of 
Procrastination, but save your wheat by fenc- 
ing it in with sweet smelling, lung preserving, 
bug terrifying RED CEDAR POSTS. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Ike Stephenson, Jr., of 


have increased from one to 


work is now received by 
them. In San Francisco the 








Menominee, Mich., superin- 
tendent of the Ludington, 
Wells & Van Shaick Co.’s 
mill business, says: “The 
person who is told that in 
1889 the toal amount of 
lumber cut on the Menomi- 
nee River was 578,448,573 
feet, can scarcely realize 
that the first sawmill here 
was built by Farnsworth & 
Bunch in, 1832 within the 
present city limits and the 
second at Twin Island, 
eighteen miles above the 
mouth by Chas. McLeod. 
These were water mills and 
the lumber was floated to 
the mouth in rafts and was 
then loaded upon the ves- 
sels. In the first mill, every- 
thing but the saw was made 
of wood. The business 
would not pay, and the mill 
was sold for debt and bid in 
for eighteen barrels of white 
fish. Dr. Hall built the sec- 
ond mill in 1844, with a 
sawing capacity of 6,000,000 
feet a year, and ran it until 
1851. It was burned in 1856, 
and the dam went out, but 
it has since been built by 
the boom company. Then 
in forty-four years the mills 





twenty-one, and the cutting 
capacity from 6,000,000 feet 
yearly to 600,000,000 feet 
and over. That the lumber 
industry has seen its best 
days on this river no one 
doubts.” 


* * * 


One of the pioneer in- 
spectors of Saginaw Valley 
section remarked recently 
that lumber that used to 
run 20 percent to uppers 
will only go a little better 
than common now, and 
when you get a cargo of the 
20 percent article you have 
something that in old times 
would have been pretty 
much all clear stuff. 


* * * 


Employees of the Oakland 
(Calif.) lumber yards have 
effected the organization of 
a union, to be known as the 
Oakland Lumbermen’s Pro- 
tective Union. They expect 
to affiliate with a similar 
union in San Francisco and 
will join the Federated 
Trades of Alamedo County 
and Knights of labor. Two 
dollars per day of ten hours 





organized lumbermen get $3 
per day for nine hours work 
of similar character. It is 


disclaimed by the officers 


that any attempt is to be 
made to regulate wages, as 
they state all they want is 
a reduction of hours. A 
rather singular fact is that 
the temporary officers are 
not themselves lumbermen, 
but saloon keepers. 


* * * 


There are several rules 
and tables published for de- 
termining the contents of 
logs, but the Doyle rule is 
in most universal use, and 
is considered the standard. 
Small logs will generally 
cut more than the Doyle 
rule gives, and for this rea- 
son some New York export- 
ers have adopted other 
tables, the most popular of 
which is Gard’s G. F. Her- 
ring’s log tables which are 
published at Houston, Tex., 
are used to a considerable 
extent in the Southwest. 
These tables give results 
considerably below the 
Doyle rule. 
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Dougias FIR 


The Structural Lumber 
of 100% Dependability 


In offering this Booth-Kelly Certified Lum- 
ber to your customers, you can give it the 
backing of your own unqualified recommen- 
dation. That's one of the big advantages 
of handling this famous line of lumber. It's 
from our own superb stands of old-growth, 
big-bodied timber, seasoned, cut and ac- 
curately manufactured in our modernly- 
equipped mills. Remember the mark of 
"20" on this lumber is the Booth-Kelly 
pledge of top quality and careful manu- 
facture; and the Association marks guaran- 
tee right grading. 


Let us supply you with DOUGLAS FIR 
DIMENSION, FLOORING, CEILING, DROP 
SIDING, FINISH, STEPPING, MOULDINGS, 
CASING, BASE, etc. Let us quote on your 
requirements. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Bothell 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Canada's June Imports 


MONTREAL, QuE., Aug. 19.—A decline was 
recorded in Canada’s June imports of planks 
and boards, the value totalling $315,000, com- 
pared with $706,000 in June, 1939, the Dominion 
Bureau of Statistics reports. The import came 
almost entirely from the United States. 


HUTHER BR0s. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves 
any width, with or 





across grain. Guaran- 
teed to do your work 
satisfactorily. 

SUPER- 


QUALITY 
SAWS 


Favorites for over 52 years. 
Today. write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg.Co 


Rochester, N. Y. 


BOARD FOOT 
CALCULATOR 


Accurate 
Quick 


A Sliding Rule Lumber 
Calculator for quick and 
accurate figuring of 
Board Feet. Not neces- 
sary to find a page in 
a book, merely slide to 
the desired width and 
thickness and instantiy 
find the correct number 
of board feet directly 
under any desired 
length. It is not neces- 
sary to change the rule 
setting for any number 
of different lengths of 
the same thickness and 
width. 


On the back of the rule 
the average weights of 
68 different specie of 
woods are given. 
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Figures are black on 
white enamel so they 
can be easily read. The 
rule is contained in a 
heavy carton. A very 
handy “tool” for every 
lumberman’s desk. 






oe of > 
gakvnslontlivuttonastivaatinn 





ie 


POSTPAID 35 Cents. 





AMERICAN LUMBERMAN. 
Chicago, Ill. 


Enclosed find remittance for ...... ; please send 
Slide Rule Calculator(s) to the name and 
address below. 
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Here’s What’s New 


Manufacturer Tells Story of Boiled 
Linseed Oil 


High quality and simplified display and han- 
dling are claimed for “Pol-mer-ik” boiled lin- 
seed oil in cans. The inconvenience of bulk 
selling of linseed oil is eliminated by packaging 
this oil in pint, quart, one, two and five gallon 
containers. The ten percent of polymerized 
linseed oil in the product is said to cause paints 
to brush evenly and to give them high gloss 
and great durability. The ninety percent of 
boiled oil insures accurate drying and elimi- 
nates film burning, the company claims. A dis- 
play rack for the cans of oil, in a variety of 
sizes, is available through Archer-Daniels- 
Midland Co., Roanoke Bldg., Minneapolis, 
Minn., makers of “Pol-mer-ik” linseed oil. A 
folio on merchandising the product may be 
secured at no cost from the company. ‘“Pol- 
mer-ik” dealers are furnished with free adver- 
tising folders to distribute to retail customers. 


Cold Roofing Material Specifications 
Are Offered to Dealers 

A series of specifications for application, and 
advertising leaflets for “Abesto,” a cold roofing 
material, has been issued by the Abesto Manu- 
facturing Co., Michigan City, Ind. Reproduced 
on the reverse side of some of these sheets are 
customers’ testimonial letters telling of their 
satisfaction with this brand of roofing material. 
The exclusive use of “Viscoroid” a synthetic 
hydrocarbon resin which, according to claims of 
the manufacturer, increases ‘“Abestos” qualities 
of adhesion and weather resistance is particu- 
larly emphasized. Abesto is designed to pro- 
vide permanent weather proofing for new roof 
construction and re-roofing jobs. No heating 
is required for its application. Copies of speci- 
fications for application and descriptive litera- 
ture will be furnished upon request to the 
Abesto Co. 


Booklet Pictures Diesel Engine 
Installations 


More than a hundred typical installations of 
Caterpillar Diesel Engines are reproduced 
and discussed in a booklet, “On the Job,” which 
has just been issued by Caterpillar Tractor Co. 
Twenty specific classifications, and a number 
of miscellaneous installations are illustrated 
and discussed in order to demonstrate various 
adaptabilities of the diesel engine. Cities, hotels, 
quarries, ice plants, cotton gins and marine use 
are among the installations receiving a page or 
two of the 32-page book. The last seven pages 
of the booklet are devoted to miscellaneous 
jobs, being done by “Caterpillar” Diesel power. 
Copies of the booklet may be obtained by 
writing Caterpillar Tractor Co., Peoria, Illinois, 
and requesting Form 6056. 


New Plywood Panel Has Random 
Vertical Lines 


A decorative relief surface of random vertical | 


lines on plywood is now being offered under 
the trade name “Weldtex” by the United States 


Plywood Corp., 616 W. 46th St., New York, | 


N. Y. It is claimed that the texture of the 
new surface produces many unusual and strik- 
ing effects on a wall. The striations relieve 
surface tension of the panel and tend to neutral- 
ize expansion and contraction across its face, 
the manufacturer claims. Nails used in its 
installation are lost in the cavity shadows and 
relieve the necessity of countersinking or putty- 
ing. Donald Deskey was the designer. The 
paneling may be seen under actual home condi- 
tions in the dining room of “Collier’s House of 





Ideas,” a demonstration house located on a 
terrace of the International Building, Radio 
City, N. Y. The panels are produced in grades 
suitable for interior and exterior use. One size 
48 x 96 x 7% inches is in regular production, but 
other thicknesses may be had on special quan- 
tity orders. An illustrated pamphlet and more 
detailed information may be had by writing the 
manufacturer. 


New Synthetic Rubber Compound 
Used Cold for Sealing 


A new material for caulking and waterproof- 
ing is called “Ablo Synthetic Rubber Com- 
pound” and is produced by the American Bar 
Lock Co., Inc., Long Island City, N. Y. It 
is applied cold with 
a gun or trowel. 
The material is 
suited to a wide 
variety of sealing, 
caulking and 
waterproofing jobs 
and _ adheres to 
many surfaces. 
“Ablo” is supplied 
in cartridges for 
use with the manu- 
facturer’s special 
convertible car t- 
ridge gun, or in 
one or five gallon 
cans and 55 gallon 
drums. Further in- 
formation and _ lit- 
erature may be obtained from the Ablo Prod- 
ucts Division of the American Bar Lock Co. 


Copper Armored Kraft Paper 
Is Now Available 


Moisture protection afforded by copper in 
home building has been made available at low 
cost by the Sisalkraft Co., 205 W. Wacker 
Drive, Chicago, Ill., according to a statement 
issued by that company. They are the manu- 
facturers of Copper Armored Sisalkraft, a 
heavy kraft paper to which an electro deposit 
of copper reinforced with sisal fibers is bonded 
by a special asphalt preparation. Economical 
construction costs are listed by the manufac- 
turer as one of the advantages of this paper. 
It is said that the new material will not kink, 
crack or tear. Its consistency makes application 
easy. F.H.A. engineers have approved it as 
adequate termite protection when laid over the 
top of the foundation wall on any building that 
is fully excavated or any portion of a building 
that is excavated. It is also recommended as 
an effective moisture barrier between founda- 
tion and sills. Upon request the Sisalkraft Co. 
will send more detailed information. 





Booklet Explains Uses and Beauty of 
Pecky Cypress Blocks 


A leaflet promoting the use of“Pecky” cypress 
blocks for paving rustic garden paths, terraces 
and driveways has been issued by the Southern 
Cypress Manufacturers’ Association, Jackson- 
ville, Fla. The “Pecky” blocks are cut from 
Tidewater red cypress, are resilient under foot 
and resistant to decay. “Coarse Peck” blocks 
are recommended as being the most attractive, 
because the large openings permit a profuse 
growth of grass and clover within and through 
the blocks. It is also suggested that the blocks 
be laid at least one-half inch apart to allow 
grass to grow between them. Large cypress 
producers in the South who are members of 
the Southern Cypress Manufacturers’ Associa- 
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tion all make “Pecky” blocks. The associa- 
tion will supply those who are interested with 
further information and names of manufactur- 
ers. Association correspondence should be ad- 
dressed to the Jacksonville headquarters. 


Slide Rule Figures Lumber Quantities 
in Board Feet 


A ten-inch slide rule for calculating lumber 
quantities in board feet is now available. Ob- 
tainable through the American Lumberman, 
431 So. Dearborn St., Chicago, Ill., the rule 
consists of four scales, two of them on the slid- 
ing member. The top scale shows thickness in 
inches from one-quarter inch to 20 inches. The 
bottom scale shows board feet from two-tenths 
of one board foot to 100 board feet. The top 
scale on the sliding member shows width in 
inches from one-quarter inch to 30 inches, while 
the bottom scale on the sliding member shows 
the length in feet from one-quarter foot to 40 
feet. To get the number of board feet in a given 
piece of lumber, the slide is moved so as to 
place the width in inches as shown on the slide 
directly under the thickness in inches as shown 
on the top scale. With the rule thus set, the 
length of the piece in feet is located on the 
lower scale of the sliding member, and directly 
beneath this figure the number of board feet is 
read. The rule will calculate board feet of any 
piece of lumber with cross-section dimensions 
of one-quarter inch or more and of any length 
greater than two-tenths of one inch. For lum- 
ber of given cross-section dimensions, one set- 
ting of the rule will enable the operator to read 
board feet for any length. On the reverse side 
is a table of weights in pounds per cubic foot 
of commonly used lumber at 12 percent moist- 
ure content. 





Research Entomologist Added 
to Company's Staff 


New Orteans, La., Aug. 15.—The addition 
to its staff of M. B. Christian, research ento- 
mologist, employed during the past two years 
on the lumbermen’s cooperative Lyctus powder- 
post and Ambrosia beetle project, is announced 
by the A. D. Chapman & Company, Inc., of 
New Orleans, Louisiana, and Chicago, Illinois. 

Mr. Christian is a recognized expert on the 
causes and control of wood deterioration due 
to insect attack. Following employment by the 
U. S. Bureau of Entomology and Plant Quar- 
antine, he was engaged to investigate the Lyctus 
powder-post and Ambrosia beetle problems 
under a cooperative arrangement between the 
Chicago Mill and Lumber Company of Tallulah, 
Louisiana, and interested hardwood lumber and 
chemical companies. The work at Tallulah, 
Louisiana, contributed greatly to the practical 
control of these important insects and _ the 
results were followed with widespread interest 
throughout the lumber industry. Lack of funds 
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made it necessary to terminate the cooperative 
project on August 1st. 

Believing that continued work on the beetle 
problem will lead to further improvement in 
control and thereby prove of value to the lum- 
ber industry, the A. D. Chapman & Company, 
Inc., has engaged Mr. Christian to carry on 
the insect investigations. The company also 
offers his technical services to lumber manu- 
facturers and other wood-using industries 
requiring help on the causes and control of 
insect problems. Mr. Christian can_be reached 
by writing to the New Orleans office of this 
company. 





Company Picnic Attracts Four 
Hundred Fifty Guests 


Fifteenth annual picnic given by the Bots- 
ford Lumber Co., Winona, Minn., on August 
11 at the Lakeside Club, Waseca, Minn., 
brought out 450 guests. Forty-six yards in 
Minnesota, Iowa and South Dakota were rep- 
resented. There were seventy-six children in 
the crowd and each one of them received a 
prize. The largest delegation came from 
Winona, Minn., sixty-two in all, including Mrs. 
O. M. Botsford, widow of the former president, 
and G. F. Streater, president, and his family. 

During the dinner hour and for the song fest 
which followed, music was furnished by a five 
piece orchestra. Ernie Lind, with the Devoe 
Raynolds Co., directed the singing, assisted by 
A. F. “Marquardt of the Ruberoid Co., har- 
monica player. 

A golf tournament started at nine o’clock 
in the morning with thirty-eight Botsford 
entries and thirty guest golfers. Lars Bondhus 
of Austin won the Botsford Trophy, with D. A. 
Galligan of Waseca and E. H. Warren of 
Jackson tied for second place. Two Botsford 
cups have previously been retired, the first one 
having been won by G. A. Streater of Winona, 
and the second one by L. A. Geise of Winona. 

While the golf tournament was in progress, 
cards (contract, auction and schafskopf) were 
played in the club house lounge. Other events 
were: horse shoes, broadest grin, shoe kicking 
and bottle ringing. 





Lumberman Inspects Hard- 
wood Panels in ''Homes of 
Tomorrow’ 


J. B. Belcher, president of J. B. Belcher 
Lumber Co., Bluefield, W. Va., recently re- 
turned from a combined business and vacation 
trip, during which he attended the New York 
World’s Fair. At the Fair, Mr. Belcher in- 
spected the “Homes of Tomorrow” and was 
interested in the fact that most of these homes 
were utilizing hardwood wall paneling. Panel- 
ing is quite a feature of Mr. Belcher’s busi- 
ness. Last year he paneled a new home for 
his daughter and son-in-law, using character 
marked hardwoods. 





Taxes And Depreciation 
Are A Headache! 


If you have any engines, motors, gen- 
erators, tractors, steel rails, locomotives 
or other machinery that you are not using 
and is a dead loss to you, someone in the 
lumber or allied industries may be look- 
ing for that very piece of equipment. 
it through a classified ad in the American 
Lumberman, 431 S. Dearborn St., Chicago. 


Sell 
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San Francisco, Calif. 


LUMBER CHARTERS—Offerings of space 
for lumber in the eastbound intercoastal 
trade are showing continued improvement, 
with the rate being pegged at the Confer- 
ence minimum of $14. Because of Australian 
restrictions on American imports, the Com- 
monwealth market for lumber space remains 
soft; rates are between $25 and $28, depend- 
ing on ports of discharge. 


BUILDING—Contrary to seasonal expec- 
tations, the volume of construction author- 
ized in southern California during July in- 
creased from the June level, according to 
monthly summary of Security-First National 
Bank. For the first time in many months, 
numerous large building permits were issued 
for industrial construction. Residential 
building in July continued active. 


CALIFORNIA PINES—Demand for Ponde- 
rosa is reported not as strong as might be 
expected. Prices have shown little tendency 
to move up. Stocks at mills are plentiful. 
While sugar pine has been in better posi- 
tion than Ponderosa, due to its use for pat- 
tern work, it has not shown the firmness it 
should. A small volume of éxport business 
is being placed. Space for moving lumber 
to South America is scarce. Current per 
thousand rate to South Africa is too 
high, $55. 

REDWOOD—Demand continues fair, with 
prices maintained. Stocks at mills show no 
tendency to increase. Yards are buying hand 
to mouth for prompt shipment. 


Tacoma, Wash. 


WEST COAST WOODS—Orders are brisk in 
both the domestic cargo and the rail trade, 
with the latter leading. Foreign demand is 
still dull. Manufacturers consider that the 
national defense program, with its stimula- 
tion of industry generally, is the chief factor 
in the improvement. Yards are buying 
earlier than usual for the fall trade, which 
is expected to be fair on the basis of good 
crops that will encourage new building and 
repairs. Although additional capacity of 
mills is available, it is not being pressed 
into service. Mills are booked with fat back 
orders, but inventories are also heavy, and 
they can fill the demand without undue wait- 
ing. The cargo trade is supplied with bot- 
toms for present and immediate future needs. 
Log inventories are adequate. 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders are com- 
ing in at a rate that is steadily building up 
mill files. The end of the drying season is 
fast approaching. Demand is keeping pace 
with production, so stocks are not increas- 
ing at the usual summer rate. Wholesalers 
are already expressing the fear that they 
will have difficulty filling orders this fall. 


Seattle, Wash. 


WEST COAST WOODS — RAIL — Business 
continues to improve, and during the past 
two weeks prices have advanced $1 to $3 on 
all principal items. A new West Coast Lum- 
bermen’s Association list, D 40, became ef- 
fective Aug. 1, and base price will be $4.50 
higher than in D 39. Dimension is now 50 
cents over D 39. Principal demand is for 
yard stock, but all kinds of Government 
orders are being placed or are in prospect. 
Drop siding is a particularly popular item, 
and B&better has advanced $3, while C and 
D are up $2. 

INTERCOASTAL—Prices firmed up about 
50 cents since Aug. 1. Buyers are accepting 
higher prices, but trading is limited by space 
shortage. The Government is placing some 
orders for water shipment. Meantime the 
cargo mills have good orders files and are 
apt to be choosy about what orders they 
accept. 

CALIFORNIA—This market is demanding 
more lumber, though large stocks of unsold 
are still on the docks, for consumption is 
increasing. Space is plentiful. 


SHINGLES—Demand for shingles is ex- 
panding. Prices of No. 1 royals and perfec- 
tions have advanced 5 cents since Aug. 1, 
and other grades are very firm. All No. 1 
grades are heavily oversold, and stocks of 
others are below normal. Production is much 
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Market News from Am ler 


greater, but demand is more than absorbing 
St. 

EXPORT—No inquiries or orders are com- 
ing from the United Kingdom, although 
American mills are loading two cargoes for 
that market. There is no business from the 
Orient. Some inquiry comes from Argentina, 
and South Africa is taking a little lumber. 


LOGS—Merchantable fir logs, the No. 3 
known as “peewies,”’ are very much in de- 
mand and inventory is about one-half that 
of a year ago, while stocks of old-growth 
logs are larger. Shingle logs are stronger. 
Very dry weather is keeping some camps 
down until early in September. For the pres- 
ent demand from mills, supplies of all logs 
are ample. 


Vancouver, B. C. 


BRITISH COLUMBIA sawmills are fairly 
swamped with business. All mills are run- 
ning to greatest possible capacity. Bottoms 
are plentiful for movement to England, and 
demand is all that the mills can take care 
of. The Canadian Government is also a very 
heavy purchaser, lumber going for canton- 
ments, training camps, air fields ete. Prairie 
Provinces seem to be assured of one of 
the greatest wheat crops in history, while 
there was a large carry-over, and many of 
the storage warehouses are filled, so lumber- 





COMMUNISTS KNOWN 
IN 1620 


To most persons the name “Com- 
munist” is comparatively new. 
While it appeared in public print 
very rarely prior to a few years 
ago, it is not a newly coined word. 
Away back in 1620 the “Corn Law 
Rhymester” of England contained 
the following definition, in po- 
etry: 

What is a Communist: One 

who hath yearnings 

For equal division of unequal 

earnings. 

Idler or bungler, or both, he 

is willing, 

To fork out his copper and 

pocket your shilling. 





men are being deluged with inquiries for 
lumber to build farm granaries to house pos- 
sibly three to four hundred million bushels 
of wheat. The lumber price for Canadian 
Government purchases is set at the level pre- 
vailing last June. The price on lumber for 
England is negotiated between the industry 
and the timber controller. The Canadian 
demand for red cedar shingles is greatly in 
excess of normal, because of Government 
needs; the Canadian Government recently 
placed orders for 250 cars for both sidewalls 
and roofs of hutments. Procurement of air- 
plane spruce for both Canadian and British 
governments is difficult; very disconcerting 
has been the revelation that supply from 
the Queen Charlotte Islands and British Co- 
lumbia coastlines, even with present very 
limited production, will exhaust the avilable 
accessible forests within two years. 

Very little lumber is being shipped from 
Canada to the United States, there being 
practically an embargo against shipment of 
dry lumber, as Canada needs more than the 
mills can supply. Among items being shipped 
are flat grain flooring and 1x6-inch clear 
strips. No dry common fir, cedar, nor spruce 
is moving. But producers of cedar siding 
are finding their principal market in the 
United States, and are booked heavily on 
most items. Shipping of green cutting is not 
so restricted. An example of what a good 
Canadian mill can still do is the recent ship- 


ment by Timberland Lumber Co., New West- 
minster, B. C., of which J. G. Robson is 
president and general manager, of two Doug- 
las fir spuds, 28x28-inch and 88 feet long, 
to Seattle by truck, each piece being a load. 


Memphis, Tenn. 


SOUTHERN HARDWOODS — For the first 
time in many years, sales of hardwood lum- 
ber have reached a total that represents 100 
percent of normal production. Hardwood 
prices have stiffened considerably in the past 
two weeks. Much of the lumber now being 
sold is sap gum, and this is low in price, but 
is a few dollars higher than it was a month 
ago. Other low-cost lumber is stepping up 
the sales total. Much of this is going to fur- 
niture factories. Considerable quantities are 
being taken by box and crate plants. The 
Defense Program is causing the purchase of 
big amounts of hardwoods. Flooring mills 
are taking large quantities of flooring 
oak—generally white and red oak mixed; its 
price is still low. Poplar is moving rapidly 
in the domestic market and for export. Con- 
siderable quantities of hardwoods are moving 
overseas; practically the only buyer is the 
British Timber Control. Heavy rains in 
large areas of the producing belt have put a 
crimp in logging. Many mills have been un- 
able to obtain enough logs to operate on, 
and have shut down, while others are run- 
ning part time. Sections of Louisiana have 
been hardest hit. Hardwood inventories are 
at the lowest point in more than six years, 
and are constantly being reduced. 


OAK FLOORING sales and shipments con- 
tinue to mount. Many items are far over- 
sold. This is particularly true as far as 
2%-inch stock is concerned. Prices are up 
$1 to $3. Many are having trouble in getting 
adequate amounts of dry lumber, and flooring 
mills cutting rough stock from logs are ex- 
periencing difficulty in getting an adequate 
supply of logs. 


Houston, Tex. 


SOUTHERN PINE—With many items be- 
coming very scarce, several mills have an- 
nounced their withdrawal from the market. 
In No. 2 dimension, 2x6- to 8-inch are in low 
supply, and there is no surplus of No. 3. 
No. 2 shiplap, 1x8-inch, is $24 to $26; No. 2 
dimension, 2x4-inch, $24 to $26; 2x6-inch, 
$23 to $25. All items of No. 3 are advancing 
$2 to $3. No. 3 shiplap, 1x8-inch, has sold 
as high as $21, mill. Railroads are con- 
tinuing to increase purchases, and 1x4-inch, 
9-foot car siding is $45@48, mill. Demand 
for shortleaf timber, for creosoting, is grow- 
ing daily. Because the mills are unable to 
export the longleaf, it is not so strong but 
is holding its own. United States Govern- 
ment purchases are increasing. The British 
Government continues to buy all the No. 
3&better in 2x4- to 2x9-inch and 3x4- to 
3x9-inch that it can secure. 


HARDWOODS—Mill stocks are getting 
lower all the time. Demand for flooring 
lumber is increasing and prices are stiffen- 
ing. Many mills are oversold for six weeks 
to three months on flooring, and it is almost 
impossible to buy No. 2 mixed oak flooring 
for immediate shipment. 


SHINGLES AND LATH—Shingles have 
shown some advances in the past few days. 
Lath stocks are constantly being decreased; 
prices range $5@5.25 for No. 1, and $3.50@3.75 
for No. 2, f.o.b. mill. 


Shreveport, La. 


SOUTHERN PINE—The market is very 
strong here. There has been an advance of 
$2@3 in prices of yard stock in the last two 
weeks. No. 2 shiplap is quoted at $24.50 to 
$27.50 f.0.b. mill, yet $24 to $24.50 is consid- 
ered market. Many eastern wholesalers are 
sending in orders at recent list prices, but 
many of these are being returned, because 
mills are short of items, especially in dry 
condition, and can not furnish prompt ship- 
ment. Orders are coming from every direc- 


tion. The railroads are buying more heavily 
than for a long period. 
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SOUTHERN HARDWOODS—tThere is ex- 
cellent demand for all items, and stocks are 
so low and are being so depleted, that prices 
are strengthening. There is consistently 
heavy demand for such items as sap gum, 
and also No. 2 and 3 flooring oak, and these 
items advanced at least $2 in the last thirty 
days. Large amounts of beech are being 
used by the Government at CCC camps. Mills 
dislike to book large orders for future de- 
livery. Shipments of all hardwoods are far 
above production. 


Warren, Ark. 


ARKANSAS SOFT PINE--Demand con- 
tinues to come from yards, factories and 
railroads in all sections. Retailers in the 
North and East as well as the Southwest 
have recently come into the market more 
heavily. New business and shipments, now 
at highest peak for this year, continue to 
run in excess of mill output. The market is 
decidedly strong. Some scarcer items have 
advanced $1 to $1.50. Heavy orders are com- 
ing in, with many being turned down by 
mills, most of which already have sold up 
their stock, while many have booked all they 
can hope to ship in the near future. Natu- 
rally on a rising market mill men are re- 
luctant to book orders for long deferred ship- 
ment. Weather has been more satisfactory 
for logging recently, and mill output has 
been stepped up. 


SOUTHERN HARDWOODS —Steady im- 
provement is noted in sales of nearly all 
species and grades. Most mills have booked 
sufficient business to keep extremely busy 
for several weeks, and, anticipating sharp 
price advances in the near future, seem re- 
luctant to book far ahead. Items moving 
best are 4/4 FAS and No. 1 plain and quar- 
tered sap gum and 4/4 black gum. It is 


hard to buy straight cars of 4/4 FAS quar- 
tered sap gum at any price, although there 
are a few cars of No. 1 and better available. 
Flooring oak has been gaining strength 
slowly but surely, with prices up about $1. 


Norfolk, Va. 


NORTH CAROLINA PINE—Almost the en- 
tire producing territory has been visited by 
hurricanes and heavy rains, so, naturally, 
logging is impossible. Previous to the last 
storms, the far South roofer section had been 
hampered by bad weather. Demand has been 
very good, not only from abroad but from 
the Federal Government for its defense pro- 
gram, and also from retail dealers. In this 
immediate vicinity, there is a tremendous 
amount of Federal defense construction, and 
building of small residences to take care 
of defense workers. Demand for rough and 
dressed pine for export continues very brisk. 
Prices of many items had been advancing 
rapidly, and now mills will not quote on 
new business, some holding for higher prices. 
Many items have advanced again this week. 
Dry small framing and air dried roofers and 
boards are strengthening rapidly, and bet- 
ter grades of pine are also stiffer. Demand 
for finish has not been as brisk as that for 
lower grades. Dressed framing is up about 
$1.50. Air dried roofers are advancing, and 
prices of 6-inch are expected to reach $25, 
f.o.b. Georgia main line mills. 


Birmingham, Ala. 


SOUTHERN PINE—tThere is a demand for 
lumber for Government projects and for in- 
dustrial and railroad use, with big jobs listed 
from end to end of the Southern States, and 
hundreds of millions of feet has been in- 
quired for in the last couple of weeks. Re- 


59 


tail dealers, however, are buying conserva- 
tively. Prices are rising steadily. Common 
dimension, boards and timbers have advanced 
at least $4, but No. 2 flooring, 1x3- and 1x4- 
inch, is up only $2. Prices on exeeptional 
items have sky rocketed $15.50 to $25. Ship- 
ments have been greatly increased, but mills 
are still behind on their orders. Operating 
time has been lengthened. 


RETAIL—Demand on the retailers has ex- 
panded a little. Prices are about the same 
to their customers. In the larger cities, 
there is need for additional 4- and 5-room 
homes at reasonable rental or sale price, and 
demand for accommodation increases with 
the activity of industries working on Gov- 
ernmental supplies. Common labor and me- 
chanics are being put on at steel and other 
centers. The yards are increasing their con- 
struction activities. 


Minneapolis, Minn. 


NORTHERN PINE—Demand has increased 
noticeably during the past two weeks, reach- 
ing the highest peak of the year to date. 
Manufacturers report that most shipments 
are going to middle West retailers. With 
some of the stock manufactured earlier in 
the year getting into shipping-dry condition, 
production is rapidly overtaking sales and 
shipments, enabling the mills to cut down 
on their unfilled orders. Considerable mate- 
rial is going to industrial users, with some 
purchasers tending to go beyond immediate 
needs. Some items in short supply continue 
to command higher prices, but generally the 
quotations that have prevailed for several 
months are still in effect. 


NORTHERN WHITE CEDAR—Dealers are 
buying in small quantities merely to keep 
stocks rounded out. Short poles are in con- 
siderable demand for rural electric and_tele- 
phone lines. Prices are maintained. 


MILLWORK—Business has increased con- 
siderably. With most Mississippi Valley 
mills running at capacity, or close to it, a 
further increase is in sight, manufacturers 
believe. Prices are firm. 








with direct driven fans. 









Standard Air-O-Speed Kilns at Miller & Company 
Selma, Ala. 


This company produces quality lumber that wins and holds the 
most exacting customers. In '38 they installed two Air-O-Speed 
Kilns and just this year they have installed two additional kilns 


PARDON US If We Seem Tof 
—aueeens Brag—BUTS 


We are proud that such a large part of our kiln 
business is repeat business (over 50%, last year) 
from customers who have tried, tested, checked 
and found that Standard Air-O-Speed Kilns pro- 
duce higher quality drying at less cost per 1000 


Bd. Ft. 


The Standard Air-O-Speed Internal Fan Kiln with 
reversible cross-flow circulation and with the fans 
driven directly by glass insulated motors is used 
by concerns throughout the country that insist 
on the highest quality drying requirements and 
efficiency. 


The Standard Direct Driven fan unit is ideal for 
the economical modernization of your present 
cross or end piling natural draft kilns. Write 
today for particulars. 


TAN DAR 
DRY KILN COMPANY 
INDIANAPOLIS INDIANA 

Sottex and AIRWANX Drying 





CE 1887 





Systems 
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Eastern Trade News 


[F. J. Caulkins | 


Mass., Aug. 19.—The market posi- 
tion of lumber in New England has strength- 
ened steadily during the past four weeks, as 
schedules for lumber in connection with pre- 
paredness activities absorb available supplies. 
Recent visitors to the mills in eastern Canada 
report very light stocks on the mill yards, with 
practically all current or prospective cuttings 
conscripted either by the British Control Board 
or by the Canadian officials, for war purposes. 
Nearly if not quite all of the larger mills have 
withdrawn their stock sheets from their repre- 
sentatives in Boston and New York. As all 
United States Government lumber schedules for 
delivery in New England specify that the stock 
must come from American mills, it is clear 
that the northern New England softwood pro- 
ducers will be hard pressedvin supplying indus- 
trial and Government schedules as wanted. The 
British Control Board—two weeks ago— 
authorized an advance of $2 per thousand feet 
on all lumber shipped overseas, and this is to 
be followed within a few days, at a number 
of New England spruce mills, by new price 
lists that incorporate advances. The expand- 
ing call for coarse boards and small dimension 
has added about two dollars to the market price 
of West Coast fir and hemlock boards, and has 
moved the dimension discount, within four 
weeks, from $9 and even $10 down to the 
present range of $6 to $7, with every indica- 
tion that the $6 level will shortly be uniform. 

Salvage Office has disposed of a large block 
of square edge stock at one of its mill locations 
near Keene, N. H. It has also received bids 
from box makers for more than nine million 
feet of logs in holding ponds, under which the 
Administration agrees to reduce them to round 
edge lumber at its Government mills, at cost. 
This volume will be greatly increased when 
bids filed but not yet opened are disposed of. 
It is further urged upon owners and regular 
operators of pine timberlands—as a contribu- 
tion to the well-being of the industry—that 
they forgo gathering the usual log harvest next 
winter, and draw their log supplies for next 
season from the salvaged logs now held in 
hundreds of ponds, chiefly in Massachusetts and 
New Hampshire. It is further learned that 
Forest Service officials have been in conference 
with John W. Watzek, Jr., of Chicago, who 
heads the Lumber Division of the Advisory 
Defense Commission, with a view to enlisting 
his co-operation in diverting, to this salvaged 
pine in New England, Government prepared- 
ness orders for lumber for housing at military 
and flying fields, to the end that the market in 
New England for both western and eastern 
pine be brought back to normal. 

Terminal facilities in New E england for inter- 
coastal cargoes, from which consignments are 
back-hauled to the interior yards, will be in- 
creased shortly when the new dock at New 
Haven will be ready to handle shipments. For 
a long time New London was the only port on 


Boston, 


Long Island Sound between Providence and 
New York having facilities for the prompt 
handling of these large cargoes. Bridgeport 


came into the picture several years ago, and 
now the New Haven Terminal (Inc.), with 
J. Heffernan as manager, is ready to supply 


docking and delivery service to the interior 
within trucking range. The New London 
Terminal normally has handled annually be- 


tween 20 and 25 million feet of West Coast 
lumber. Its tally in 1940 to Aug. 15 totals 
13,447,268 feet. Its location is 50 miles east 
of New Haven. 


WEST COAST WOODS—Receipts of fir and 
hemlock at Boston docks for August will 
approximate the average of the previous ten 
years, 9,732,000 feet. The price list for both 
dimension and boards has_ strengthened 
sharply in the past two weeks, the discount 
for dimension from page 18 of list 33 ec. i. f. 
the local docks having moved from $7.50@ 8 





with the promise of an 
early drop to $6, at which figure several 
leading distributors have already arrived, 
though no sales have yet been reported at 
that level. The discount for small lots, sold 
to dealers at wholesale yards remains $3, but 
spot stocks are small and badly broken. 
Hemlock takes the same discount as fir, and 
transit lots are upon a price parity with 
orders for direct shipment from the mills. 
The buyer counts himself as fortunate if he 
picks up a transit lot of desirable sizes. 
Boards have gained a full dollar and, while 
there are sales of No. 2 as low as $30, the 
asking price varies from $30.50 to $31. The 
No. 3 boards sell as low as $26.50, with most 
offices holding firmly at $27 Preparedness 
activities have drawn heavily upon the sup- 
ply of boards and small timbers in all sections 
of the country. West Coast mills are clearly 
oversold, and local distributors find it diffi- 
cult to place orders for boards. Ship space 


down to $6.50@7, 
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prices. That means that small dimension, 
2x3-, 4- and 5-inch, also 3x4- and 4x4-inch, 
is firm at $35, delivered at Boston rate 
points, and up to $42@43 for the 2x10- and 
12-inch. There is a steadily growing scarcity 
of all widths of inch boards and, for prompt 
delivery, some offices are quoting one and 
two dollars above list. For 1x5-inch, rough 
or dressed, the usual delivered price is $36, 
with the 6- and T7-inch at $39; 8- and 9-inch, 
$40, and the 10- and 12-inch $43. For 2- and 
3-inch bundled furring the larger mills are 
demanding $33@34, though there are small 
isolated mills that will shade this figure one 
and two dollars. For 1x4-inch boards the 
price is seldom below $35. A general ad- 
vance of the entire spruce list is in the mak- 
ing, and will be broadcast early this week. 


LATH AND SHINGLES—There is a limited 
call for lath and white cedar shingles, with 
the 1%-inch steady at $3.50 per square, and 
the wider size at $4@4.15, while shingles are 
firm at $4.25@4.30 for extras; $3.85 for clears, 
and $2.90@3 for 2nd clears and clear walls, 
Top grades of West Coast red cedars, both 
18- and 16-inch, appear to be heavily over- 
sold and are offered subject to acceptance of 
orders by mills. The No. 1, 18-inch Perfec- 
tions have been advanced 10 cents per square 











THE PEACE ARCH, 
astride the United 
States - Canadian 
boundary at Blaine, 
Wash., was dedi- 
cated on Sept. 6, 
1921, to commemo- 
rate a century of 
peace between two 
English speaking 
peoples. The Ameri- 
can face, shown 
above, béars the in- 
scription "Children 
of a Common 
Mother"; while the 
Canadian side has 
"Brethren Dwelling 
Together in Unity." 
The arch is the gift 
of the late Samuel 
Hill. 








is as tight as at any time in the past six 
months, with very little available for load- 
ing before late October. 

EASTERN SPRUCE—tThere is a _ steadily 
expanding demand for spruce for industrial 
plant extension, and for the housing of mili- 
tary and naval units in all sections of New 
England. The yard trade, which through 
June and July was well below normal has, 
in the past two weeks, shown a real buying 
interest, as current and prospective produc- 
tion and offerings at the mills are rapidly 
being covered by orders. As previously noted 
in this column Government schedules are 
being placed with a great deal of secrecy, 
but there is every assurance that they bulk 
large, and, with Canadian mills practically 
out of the picture as a source of supply, the 
mills in northern New England are being 
swamped with new business at full list 


to $4.61, delivered by rail at New England 
points, and the 5 X No. 1 move up 10 cents to 
$4.21, while the 2’s and 3’s continue at $3.46 
and $2.82, respectively. There is no space 
available in the intercoastal ships for bring- 
ing in shingles by the water route. 


PINE BOXBOARDS—Fairly wide and 
straight round edge pine box is in good de- 
mand and firm in price at close to $14@16, 
f. o. b. the mill yard. There are inferior 
lots that sell as low as $11@12, but this type 
moves with difficulty and accumulates. The 
larger box shops look with favor upon the 
proposal of the Salvage Administration to 
purchase “hurricane” logs from the ponds, 
same to be cut into round edge at Govern- 
ment mills to buyers’ specifications.. Close 
to 10,000,000 feet has already been contracted 
for. The market for square edge No. 3 and 
4 common is more active, but pressure to 
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move a heavy surplus results in an unsettled 
price level. There are sales of No. 4, 6- to 
10-inch, at $29@30 and as low as $24@26. 

MWASTERN HARDWOODS—Little change is 
noted in the market for maple and birch. 
The larger mills have a limited output and 
are well supplied with orders, particularly 
for thick maple, with the 2-inch, kiln dried, 
quoted at $100@105. Inch FAS birch or 
maple is oversold at $88@90. There have 
been few transactions in 8/ and 9/4 maple 
for heels. The shoe factories are flooded 
with orders for Army shoes, and activity in 
ladies shoes is temporarily halted. 





The lumber personnel of New England was 
well represented at Elwood, Ind., on Saturday, 
Aug. 17, at the Wendell Willkie ceremonies 
of notification. Mrs. Louise M. Williams, wife 
of Alfred B.. Williams, head of A. G. Williams 
& Co., retail dealers at Taunton, Mass., who is 
the Massachusetts committeewoman in_ the 
National Republican organization, was accom- 
panied to Elwood by Mrs. Sidney A. Bailey, 
secretary of the Massachusetts committee, who 
is the wife of Sidney A. Bailey, head of M. C. 
Bailey & Co., retail dealers at Northampton, 
Mass. 

Horace B. Shepard, treasurer of Shepard & 
Morse Lumber Co., at Boston, who in his 86th 
year recently underwent an operation for the 
removal of an eye cataract, leaves Wednesday, 
Aug. 21, for a three weeks swing around the 
scenic spots of the West Coast, to include a 
visit at the company’s Seattle office. He will 
return through the Canadian Rockies with stops 
at Vancouver, Banff and Lake Louise. His 
brother, T. H. Shepard, president of the com- 
pany, has been making weekend cruises in his 
new 61-foot yawl, the Jrondequoit, which was 
built last winter at the Lawley boat yard. Its 
home port is Marblehead, where Mr. Shepard 
has spent many summers. 


NEW YORK, N. Y. 


The effect of the National Defense program 
has not, as yet, been felt in the Greater New 
York area, nor has the announcement of this 
program had any influence on the dealers as 
far as their purchases are concerned. In other 
words, until something of a more definite 
nature is released by the Government as to 
just what the program is to consist of, the 
dealers here are not going to get excited and 
make large purchases on speculation. Since the 
first announcement of this Defense program. 
the market has been very jittery, and this in- 
stability has had the effect of retarding pur- 
chases. The news last week that Canadian 
spruce was withdrawn from this market has 
not had any effect on dealers. The report also 
that West Coast products were becoming 
harder to get has had very little influence on 
the dealers purchasing policy. They are pur- 
chasing only that for which, they feel, they 
are going to have a demand. At present, stocks 
here are normal and quite sufficient to take 
care of the demand that is expected. There is 
a very light industrial demand at present, and 
speculative building during the past fifteen days 
has slowed up considerably. 


Baltimore, Md. 


NORTH CAROLINA PINE—Demand is in- 
creasingly active, with home builders and 
box factories in the market at a time when 
mills are handicapped by heavy rains. Pro- 
ducers are able to pick their orders and have 
Sharply advanced prices. Stocks are not in 
excess of current needs, and there is possi- 
bility of an actual shortage. 

LONGLEAF PINE—Concerns able to supply 


larger sizes are very busy. Prices are rising 
rapidly. 





CYPRESS—Business is very active. Last 
week prices advanced to $2 and $3, with 
moulding discounts reduced by 3 points. All 
grades and thicknesses of No. 1 and better, 
Including factory Gulf flooring, 85 percent 
heartwood facial timbers, and No. 1 timbers 
With 85 percent heartwood, have been 
Marked up $3 and more; while all grades 
and thicknesses of No. 2 and lower, includ- 
ing sheathing, furring strips, heart roofing, 
flooring and decking and other specifications. 
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are up $2. Other advances range from $1.50 
on bevel siding to $1.75 and $2.25 on bunga- 
low siding, and $1.50 to $2.25 on panel and 
ceiling stocks. 

WEST COAST WOODS—Volume of sales 
is mounting, and quotations are being re- 
vised upward every day, and are 20 percent 
higher on some items. Shipping by rail is 
on a broad scale. A scarcity of lumber is 
threatened. 


HARDWOODS—As things look now, the 
mills are likely to be swamped with busi- 
ness, for even export trade is expanding, 
with every indication of an early mark-up 
in quotations. 


Buffalo, N. Y. 


The lumber market has shown greater 
strength, as offerings of stock have been de- 
clining. Retailers have not been placing 
many orders, though their purchases are in- 
creasing. Government purchases have been 
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large and will probably absorb much of the 
available mill stocks. Southern pine, fir and 
spruce are among the woods which have 
shown a notably strong trend of late. 


HARDWOODS—Demand is being held back 
by hot weather and vacations. The tendency 
is to increased strength in prices, partic- 
ularly in the leading woods, including oak, 
maple and birch. 


WESTERN PINES—Ponderosa is display- 
ing a stronger tone, particularly in No. 4 
common and D selects. Some mills are find- 
ing C selects moving out faster than they 
were a short time ago. Demand for Idaho 
pine is increasing, and early advances are 
looked for. 


NORTHERN PINE is moving out well from 
mills, and the offerings are smaller. De- 
mand for upper grades is likely to increase 
because of industrial activity. Only small 
stocks of commons are available and prices 
of these are firmer. 














MODERN * 





BEAUTIFUL * 


WG y lf. Pj, Ni [" 


Solid Philippine Mahogany Wall Panelling 


A Sensational New Product That Sells On Sight 


Write for Samples and Literature 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Blvd. Los Angeles, Calif. 


ECONOMICAL 











CAYUTA FLOORING 
Onk, Beech and Maple; strip flooring, block 


flooring, Character Type flooring. 


The first thought in Cayuta flooring is quality. 


TTON HANLON 


ODESSA , NY. 








NORTHERN 





HARD MAPLE 


Band sawn and circular sawn; end dried and 


flat piled; kiln dried 


and air dried; good 


stock, quality second to none. 
250,000 ft. 8/4 and thicker FAS ready for 


prompt shipment. 


LEE H. SHEPHERD, President 


M. C. SHEPHERD, Vice-President 


H. SCOTT SHEPHERD, Secy.-Treas. 


HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


wiousans ot V@llow Pine and Hardwoods 


Timbers, Rough and Dressed, up to 18x 30-40 . . . Plank 

... Dimension ... Boards. . . Flooring . . . Kiln-Dried Finish 

.. . Ceiling . . . Siding . . . Railroad and Car Material. 
Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 138, MONTGOMERY, ALABAMA 
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YARD, MILL 





Newsy Notes of Persons and Places 


and OFFICE 








Hal Dixon, vice president and manager of 
the Western Pine Mfg. Co., Spokane, Wash., 
leaves shortly for a month’s business trip in the 
East. 

Robert E. Fairchild, treasurer of Mixer & 
Co., Buffalo, N. Y., lumber wholesalers, is 
spending a two weeks’ vacation at Conesus 
Lake, N. Y 


Ben Perrine, manager of Stotlar-Herrin 
Lumber Co., Inc., of Johnston City, Ill., left 
with Mrs. Perrine for Hot Springs, Ark., to 
spend their vacation. 


Charles A. Miller, president of the Carl Mil- 
ler Lumber Co., Milwaukee, Wis., has been ap- 
pointed an honorary colonel on the staff of 
Gov. Julius P. Heil of Wisconsin. 


Chas. L. Coftman, president of the Exchange 
Lumber & Manufacturing Co., Spokane, Wash., 
and Mrs. Coffman returned last week from a 
month’s vacation trip spent on the eastern sea- 


board. 


Formal opening of the Home Lumber Co., 
Council Bluffs, lowa, was held recently. The 
yard will be run by Max and L. K. Shostak. 
At the opening, each woman who registered re- 
ceived a gift. 

E. Israelson, of the Dorris Lumber and 
Molding Co., of Dorris, Cal., was a visitor in 
Baltimore and paid a call to John G. Tibbals, 
manager of the Pacific Mutual Door Co., Bal- 
timore, Md. 


Diamond Match Co., Chico, Cal., announces 
transfers of Kenneth Warren, formerly of Red- 
ding and Chico, to Colusa; Ralph Hupp, of 
Willows, to Chico; and Allen Hinshaw from 
Meridian to Willows. 


D. R. Meredith, of the D. R. Meredith Lum- 
ber Co., Inc., of New York, N. Y., spent two 
days in Baltimore recently and saw a number 
of the distributors. He reported that business 
had become very active. 


J. Harold Loizeaux, vice president of 
Loizeaux Builders Supply Co., Inc., Elizabeth, 
N. J., has been appointed a member of a spe- 
cial committee to supervise national defense 
activities of the Elizabeth Chamber of Com- 
meree. 


M. S. Baer, of the hardwood producing and 
distributing firm of Richard P. Baer & Co., 
Baltimore, Md., has returned to his office af- 
ter having been away on a vacation and look- 
ing after affairs in North Carolina and Boga- 
lusa, La. 


Mrs. F. R. Titcomb, wife of F. R. Titcomb, 
prominent Tacoma, Wash., lumberman, has 
been chosen chairman of a committee of Tacoma 
citizens that is endeavoring to find homes in 
the United States for British war refugee 
children. 


Among the firms to recently celebrate anni- 
versaries, was the D. R. Phelps Lumber and 
Coal Co. of Wahoo, Nebr., which passed its 
fifty-first year in August. M. A. Phelps, pres- 
ent owner, joined the company with his father 
in 1889. 


F. Everson Powell, president, Powell Lumber 
& Construction Co., Columbus, O., recently pur- 
chased the estate of the late P. B. Chase. This 
estate, known as Beverly, occupies about 400 
acres and and will be used by Mr. Powell as 
his home. 


A number of lumbermen of Baltimore, Mary- 
land, answering an invitation to meet Fred 
Martin, secretary of the Middle Atlantic Lum- 
bermen’s Association gathered at the Merchants’ 





Club recently to hear Mr. Martin expound pro- 
visions of the Wage and Hour act. 


J. A. Currey of the J. C. Turner Lumber 
Co. and president of National-American 
Wholesale Lumber Association returned last 
week from a business visit in Florida where 
his company is interested in a number of lum- 
bering enterprises. 


Members of the Kiwanis Club of Lima, Ohio, 
were entertained at one of their recent Tues- 
day luncheons by a movie entitled “Trees and 
Men”. The film, which deals with the lumber 
industry in the Northwest, was produced by the 
Weyerhaeuser Sales Co. 


Frank H. Lamb, of Hoquiam, Wash., widely 
known manufacturer of logging equipment, was 
elected second vice president of the Northwest 
Rivers and Harbors Congress at the recent 19th 
annual session of that body. Mr. Lamb is a 
member of the Port of Grays Harbor commis- 
sion. 


On August 1, 1890, the late E. A. Enochs 
established the lumber business known as the 
E. A. Enochs Lumber Co., Natchez, Miss., and 
this year the firm is celebrating its fiftieth an- 
niversary. The business is now operated by 
sons of E. A. Enochs, and many friends have 
sent congratulations to them. 





O. GS. HUGHSON, 
Portland, Ore.; 


Fieldman State Building 
Congress, who at age 75 
is actively promoting 
Boy Builders clubs; and 
has just equipped him- 
self with a new car, to 
carry on that work still 
more efficiently. (See 


cut on front cover) 





Reports from Crosby, Miss., indicate that the 
Crosby Lumber & Manufacturing Co. there has 
resumed operations following a forced close 
down caused by flood waters from the Homo- 
chitto river. The entire town of Crosby was 
forced to shut down as the boilers and power 
plant of the mill were flooded. 


C. O. Wurzberger & Sons, Baltimore, Md., 
producers of millwork who, over a year ago 
vacated its old building to occupy a new one, 
have again equipped part of the old building 
in order to command facilities needed to take 
care of new contracts. Both the old and new 
buildings are now being used. 


Guy Shipton, former Grays Harbor, Wash., 
logger, has been named logging superintendent 
of the Feather River Mill Company’s new mill 
20 miles east of Oroville, Cal. For a number 
of years prior to taking over his new post, 
he was with the Feather River Lumber Com- 
pany’s operations at Delleker, Cal. 


R. I. McWilliams has been named North- 
eastern Iowa sales representative of the Shev- 
lin Pine Sales Co., Minneapolis, Minn., to suc- 
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ceed S. H. Nigh, who has resigned to enter the 
retail business in California. Mr. McWilliams 
was previously associated with the sales de- 
partment of the McCloud River Lumber Co. 


Announcement of the opening of a new lum- 
ber yard, The Lumber Market, was made re- 
cently by Earl W. Rubush at Houston, Tex. 
Commenting, Mr. Rubush said, “We wish to 
grow with Houston and play our part in its 
successful development.” Mr. Rubush has been 
in the lumber industry for over 27 years. 


Eastern Kentucky Lumber & Supply Co., and 
F. S. Van Hoose & Co., were among those con- 
tributing time and materials for the construction 
of a float for local swimmers at Louisa, Ky. 
Construction of the float was sponsored by the 
citizenship committee of the Women’s Club. 
The float has been anchored in the Levisa fork. 


Andy Bubser, of the Bubser Lumber Co., 
Pottsville, Pa., entertained a host of business 
friends at a clambake given on the company’s 
timberland recently. Those present voted 
Mr. Bubser a perfect host in that no detail was 
overlooked. Introductions were made in the 
auto trailer that the host has fitted up for his 
convenience in the woods. 


Arnold Moss, plant superintendent of the 
Keystone Frame and Manufacturing Co., Spo- 
kane, Wash., is home from a several weeks in- 
spection trip of middle west and eastern manu- 
facturing plants. He is the son of A. C. Moss, 
president of the company and was accompanied 
by his younger brother, Richard, who works in 
the plant summers and enters the University 
of Washington this fall. 


William H. Day, former official of the Wood 
Mosaic Company, Louisville, Ky., hardwood 
lumber concern, and president of tne William 
H. Day Company, electrical refrigerator deal- 
ers, today was appointed managing director of 
the Louisville Convention and Publicity League, 
effective Sept. 1. The business bearing Mr. 
Day’s name will be continued by his associates. 


Recent visitors to California included: Lloyd 
Fry, Lloyd Fry Roofing Co., Chicago; A. E. 
McIntosh, president, West Oregon Lumber Co., 
Portland, Ore.; Harry T. Kendall, vice presi- 
dent and general manager, Weyerhaeuser Sales 
Co., St. Paul, Minn., and Myron Woodard, 
president, Silver Falls Timber Co., and West- 
port Lumber Co., Portland, Ore. 


A. G. Hauge, forest supervisor of the Col- 
ville Indian agency at Nespelem, Wash., has 
succeeded James Howarth, retired, as forest 
supervisor at the Taholah Indian agency near 
Hoquiam, Wash. Mr. Howarth who retired 
recently after serving approximately 30 years 
with the Indian service, will make his future 
home on Hood Canal in Washington. 


An entertaining program marked the celebra- 
tion of the Silver Anniversary of the Johnson 
Lumber Co., of Nemaha, Nebr. The program 
was arranged by J. O. Johnson, manager, and 
began with a concert by the local high school 
band; a history of the company was read, and 
motion pictures were shown by Dick Geber, 
Lincoln, of the Republic Steel Corp. 


Over 2,000 people have visited the Johns- 
Manville Guild Home erected by the Meek 
Lumber Co. at Lincoln, Nebr. This number 
visited the home over a two week period, and 
includes 1,000 that viewed it on the opening 
day. According to Mr. Meek the design is quite 
a departure from the conventional type of con- 
struction and is attracting much favorable com- 
ment. 


R. C. Winton of the Winton Lumber Sales 
Co., Minneapolis, Minn., was host at a luncheon 
in that city Aug. 16 to a number of lumber 
manufacturers of the Twin Cities, whom he had 
invited to confer with Dr. Wilson Compton, 
secretary and manager of the National Lumber 
Manufacturers Association. Dr. Compton was 
en route to his Washington headquarters after 
a trip to the West Coast and Inland Empire. 


C. D. Hudson of Washington, D. C., secre- 
tary-manager of the National Wooden Box 
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Association is spending a number of days in 
Spokane. He will speak at the Chamber of 
Commerce membership luncheon next Tuesday 
and at the Timber Products Bureau of the 
Spokane Chamber of Commerce on Wednesday. 


Approximately 100 lumber dealers and yard 
managers within a one hundred mile radius of 
Lubbock, Tex., attended a demonstration of 
Masonite products recently. John Crisler, man- 
ager of Wm. Cameron & Co., Inc., at Lubbock 
co-operated in the demonstration. Cecil Brooks, 
of Dallas, State representative of the manufac- 
turer, was the master of ceremonies at the din- 
ner, and Charles E. Gregory, Lubbock, who 
also represents Masonite, was in charge of the 
arrangements. 

Recent roving Californians, vacation and/or 
business, included: Horace R. Williams, West 
Oregon Lumber Co., San Francisco, to Everett, 
Wash.; M. L. Euphrat, Wendling-Nathan Co., 
San Francisco, Pacific Northwest; Jim Ahrens, 
Growers’ Lumber Co., Sunnyvale, Yellowstone 
National Park and Black Hills of South Da- 
kota; Bob Sutton, Security Materials Co., Los 
Angeles, in Pacific Northwest; Frank Minard, 
C. S. Pearce Lumber Co., Fresno, Canadian 
Rockies, and John Morley, Homestead Lumber 
Co., Sacramento, to Portland, Ore. 


Seaboard Lumber Sales Co., Ltd., Vancouver, 
B. C., directors and principals have united to 
forward checks totaling $12,500 for erection of 
a new hospital for the Prince of Wales Fair- 
bridge Farm School at Cowichan, Vancouver 
Island, B. C. Construction of the unit will 
release accommodation for an additional 28 
children from Britain at the school. In addition 
the Lumber Sales Co. men will each contribute 
to the support of one of 32 children at the 
school for the duration of the war. The school 
brings children out from the British Isles and 
trains them for farm work. 

Twenty-seven lumber and coal dealers in 
Washington and Ozaukee counties, Wisconsin, 
attended the first-annual joint picnic at Thomas 
Resort west of West Bend, Wis., July 30th. 
George Hood, Brittingham & Hixon Lumber 
Co., of West Bend, Wis., acted as master of 
ceremonies for the outing program of baseball, 
horse shoes, and card games. A dinner was 
served in‘the evening. Speakers included Oscar 
King, secretary, Wisconsin-Upper Michigan 
Fuel Dealers Association, and Don Montgomery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association, discussing two pending applications 
for natural gas companies to enter this State. 





Lumberman Nominated to High 
Office 


MeMPHIs, TENN., Aug. 20—C. Arthur 
Bruce, vice president of the E. L. Bruce Co., 
and one of the South’s foremost lumbermen, 
was nominated as the 
Republican candidate 
for the governorship of 
Tennessee by a mass 
meeting of Republicans 
at Knoxville. Mr. Bruce 
was in Memphis at the 
time and was _ notified 





C. ARTHUR BRUCE 
Memphis, Tenn 


Republican Nominee 
for Governor 





of his nomination by 
newspapermen. He was 
a candidate for the gov- 
ernorship in 1930 when 
he polled 81,259 votes. 
He was defeated in that 
year by Henry H. Hor- 
ton who polled 148,313 
votes as the Democratic candidate. 

Mr. Bruce was a Republican delegate to the 
G, O, P. Convention this year. 
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Two New Officials Appointed 
by Saw Manufacturer 


Don H. Potter recently was elected secretary 
and treasurer of E. C. Atkins and Co., saw 
manufacturers of Indianapolis, Ind, He suc- 
ceeds the late Fred C. Gardner. Mr. Potter has 
been associated with E. C. Atkins and Company 
for over twenty-five years, having been em- 
ployed during his summer vacations while in 
high school and college, and upon graduation be- 
coming permanently employed in the financial 
control division of the business. Other advance- 
ments have been awarded him and ultimately his 





D. H. POTTER M. M. POOLE 
Indianapolis, Ind. Indianapolis, Ind. 
Secretary-Treasurer Elected Director 


new office. Mr. Potter is a member of the At- 
kins Pioneer Club and is well known in the 
saw industry. 

Major M. Poole who has been purchasing 
agent for Atkins & Co. since 1906 has been 
elected to the board of directors. He has also 
been very active in all phases of factory pro- 
duction. Mr. Poole was first associated with 
the company October 23rd, 1899, in the cost 
department, and is a member of the company’s 
Pioneer Club. 

Other officials are: Henry C. Atkins, presi- 
dent; Elias C. Atkins, vice president; Keyes 
W. Atkins, vice president, in charge of sales; 
Henry C. Atkins, Jr., vice president and su- 
perintendent; William A. Atkins, vice president ; 
and Frank R. Weaver, member of the board 
of directors. 





RETAIL YARD CHANGES 


OKMULGEE, OKLA.—Earl Ayres, who for the 
past two years has been assistant manager of 
the Stephenson-Browne Lumber Co. in Okmul- 
gee, has been appointed manager of the same 
yard. Mr. Ayres has already begun his new 
duties. ' 


BELLEVUE, OH10—Ed Lynch has been named 
manager of the Gordon Lumber Co. here. Mr. 
Lynch was in charge of the company’s yard 
at Marblehead, Ohio, for four years previous 
and has been with the company for eight years. 


Lenox, Iowa—Herbert W. Anderson, for- 
merly assistant manager of the Hawkeye Lum- 
ber Co. at Iowa City has been appointed man- 
ager of the company’s yard at Lenox. He has 
been affiliated with the company since 1935. 





Stuart, Nern.—Mark Nelson is the new man- 
ager of the H. N. Galleher Lumber Co. here. 
Mr. Nelson has moved his family and they are 
now settled in Stuart. 


CHatswortH, Int.—C. B. Strawn has re- 
signed as manager of Kohler Bros. lumber 
business here. Willis Pearson will take his 
place. Mr. Strawn’s plans for the future are 
indefinite. 


Newton Farts, Onto.—Robert J. Klotzle, 
formerly manager of the Western Reserve 
Lumber Co. at Girard, Ohio, has been trans- 
ferred to Newton Falls as manager of the yard 
there. Because they were unable to find a suit- 
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For Fall Profits 


gell Abesto 


for New Roofs 
for Roof Repairs 


The higher level of industrial activity during 
summer mont means better roofing sales 
opportunities this fall. 


Other dealers are laying their plans now to 
cash in on Abesto for laying new built-up roots 
and re-coating old roofs. 


Abesto is no ordinary roof coating. It has a 
viscoroid base and is applied cold—eliminat- 
ing hot kettles, hot mopping. fire hazard, 
scorched felts and coked asphalts. 


Send today for the 
Abesto circular. You'll 
be interested in this 
wonderful product. Once 
you sell it you won't 
sell any other. 


Abesto Mfg. Co. 
Michigan City, Ind. 








“CORNER” 
There’s Profit 
for You! 





Save valuable time on every Asbestos 
Siding job. Profit from using “KOKOMO 
KORNERS,” individual corner strips. Sim- 
plifies fitting at corners and along window 
and door frames, improves appearance, 
gives added protection. Made of oxidized 
zinc . . . will not stain. Lengths suitable 
for any Asbestos Siding Shingle. For com- 
plete details write 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 


CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around bee 
and Doors in order to provide a reall 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 
Asbestos Shingle Siding usually requires c 
Brilliant White color or Brilliant Light Gray 
other colors can also be furnished. Made ir 
several Grades, easily applied with Calba 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 







































FROM THE BARN DOOR HANGER 
TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 
and profitably. Catalog No. 61 describes the 
line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR CAREFREE DOORS 
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able residence, the company is putting up a 
bungalow type building in conjunction with the 
office. 





Lumber Stands on End in Firm's 
Rebuilt Storage Shed 


BaLtimMoreE, Mp., Aug. 19.—The large storage 
shed for choice hardwoods and other high grade 
stocks of the Mac Lea Lumber Co. has been 
rebuilt, and the accompanying photograph 
affords a good idea of the arrangement} for 
keeping lumber under cover in an upright posi- 
tion. The concern likes this method of storage, 
and points out that it prevents warping and 
twisting. Plenty of air space is afforded, giving 
the lumber further seasoning. 

The new Mac Lea structure is constructed 
solidly and has great capacity. The shed has 
about 80 feet of frontage. 

An addition was put onto the office to double 
the size of that building. It is finished inside 
in maple and other woods, has oak floors, and 
novel lighting effects. 

The company has mailed letters to all mem- 


THE REBUILT STORAGE 
SHED OF THE MAC 
LEA LUMBER CO., 
BALTIMORE, MD., 
SHOWS GOOD CON- 
TRUCTION AND END 
PILING OF LUMBER 


bers of the trade who contemplate going to the 
fair in New York to stop and inspect the plant. 
A map of the city is enclosed to aid visitors to 
find the company’s place of business. 





Company Announces Move 
to New Location 


Battrmore, Mp., Aug. 16.—The Baltimore 
Lumber Company announces by advertisement 
that it will move September 1 to the former 
site of the James Lumber Company, at Alice- 
anna, President, Albemarle and Lancaster 
streets, in the central part of the city and in 
the midst of what was formerly the big lumber 
district. Accordingly, it is closing out all new 
lumber stocks at the Fallsway branch, the office 
and storage shed of which were completely 
destroyed by fire several months ago. The 
corporation plans extensive improvement in its 
new location. 





Firms Entertain Lumbermen from 
Three States 


Sroux City, Iowa, Aug. 20.—About 700 lum- 
bermen were the guests of nine host firms for 
a one day visit here recently. The visit included 
a dinner at the Martin Hotel and a trip later to 
the Star Brigade, Summer Circus feature. Also 
included in the entertainment were a visit to 
the Thrill Circus in the afternoon, free refresh- 
ments and informal chatter. 

The lumbermen’s big party began many years 


Amemecanfiumberman 


ago as a dinner party, and has grown up through 
the years to become quite a large affair, begin- 
ning in the morning and lasting until late at 
night. 

Che host firms were: Curtis Companies, Inc. ; 
E. S. Gaynor Lumber Co.; Hansen Glass & 
Paint Co.; Knapp & Spencer Co.; Lehigh 
Sewer Pipe & Tile Co.; Thomas Mould Lumber 
Co.; A. Y. McDonald Manufacturing Co.; 
Omaha Hardwood Lumber Co. and Sioux City 
Brick & Tile Co. 





Canadian Lumberman Contributes 
to His Country's War Efforts 


MonrreaAL, Aug. 17.—Prominent lumberman, 
W. E. Golding, Saint John, New Brunswick, 
will contribute his knowledge and extensive 
experience in the lumber industry to the war 
effort of Canada in response to the request of 
H. R. MacMillan, National Timber Controller. 

Mr, Golding will look after the interests of 
the Bepartment in New Brunswick and Nova 
Scotig and will serve without remunerations. 
He will have his headquarters in Saint John. 





Mr. Golding is vice-president of George 
McKean & Co., Ltd.; president of the River 
Valley Lumber Co., Ltd., and the Bonny River 
Lumber Co., Ltd.; a director of the New Bruns- 
wick Power Company, Saint John, managing 
director of the New Brunswick Railway Co., a 
member of the executive board of the New 
Brunswick Telephone Co., Ltd., and director of 
the Canadian Lumbermen’s Association. 





Duck Dodges Into Dumping Yard; 
Delays Developments 


Tacoma, Wasu., Aug. 17—A mother duck 
is delaying logging operations at the plant of 
the Dickman Lumber Company here. 

Mrs. Duck decided that the hollow left when 
a knot broke off on a log in the mill’s dumping 
yard would make an excellent nest. She pre- 
empted the hollow and had filled it with eggs 
by the time company employes discovered her. 

Informed of the situation, President Ralph 
Dickman of the mill, who is a well known 
sportsman, gave orders that Mrs. Duck was not 
to be disturbed until the eggs were hatched. 
Now, oblivious to the mill activity going on 
around her, Mrs. Duck is patiently engaged in 
hatching her family. 





Forest TREE SEEDLINGS to the number of 98 
million have been planted in Mississippi during 
the twelve-year period ending Dec. 31, 1938, 
according to reports from U. S. Forest Service 
to Mississippi Forestry Commission. 


August 24, 1940 


OBITUARY 


ARTHUR H. FLEMING, 84, described as 
one of the last large lumber operators of the 
Old West, died on August 11 at his home at 
1003 South Orange Grove Avenue, Pasadena, 
Calif. He was distinguished as the principal 
financial supporter of the world famous Cali- 
fornia Institute of Kanan png A in Pasadena. 
Fleming and his daughter, arjorie (Mrs. 
Wilton Lloyd-Smith) made gifts to this in- 
stitution amounting to more than $5,000,000 
in the name of the Clara H. Fleming Memo- 
rial Fund, which was established in honor of 
Mrs. Fleming, who died in 1904. Fleming 
was a Chevalier of the Legion of Honor of 
France, and is known there as donor of the 
park and pavilion at Compiegne, where the 
World War armistice was signed. He en- 
tered the lumber business in 1896 and be- 
came president or chief owner of the Madera 
Sugar Pine Lumber Company, the Madera 
Lumber Company, the Minarets and Western 
Railway Company, the St. Anthony Mining 
Company and the Santa Monica Mountain 
Park Company. He was also a director of 
the Southern California Edison Company. 


ABEL C. ALEXANDER, 78, president of 
Alexander Brothers Lumber Co., and _ for 
many years a leading figure in the lumber 
industry, died in a hospital in Columbus, Ga., 
August 9. Mr. Alexander’s home was in Wav- 
erly Hall, Ga. He had been in feeble health 
for some months. Mr. Alexander had been 
engaged in the lumber business in that sec- 
tion for more than forty years, and was a 
great believer in land and lumber conser- 
vation. For some years Mr. Alexander had 
represented the twenty-fifth district in the 
Georgia senate. 


FRANK E. SMITH, 63, vice president of 
Gross Lumber Co., Bellevue, Ohio, died in a 
hospital there Aug. 6. During the greater 
part of his life he had been associated with 
the Gross Lumber Company, starting in his 
youth when he was employed there during 
vacation periods. About 12 years ago he 
succeeded his father as superintendent of the 
mill and a few years later was made vice 
president of the company. Survivors include 
an uncle and a sister-in-law. 





WARREN H. LYON, 75, a retired Brighton, 
Colo., lumber company operator, died in St. 
Joseph’s hospital, Denver, Colo., August 8. 
He was born in Mount Carroll, Ill., and 
taught school in Smith County, Kansas, for 
twenty-eight years before going to Brighton 
in 1920. He owned and operated a lumber 
company there until his retirement five 
years ago. He is survived by his widow, 
six sons and seven daughters. 





GEORGE N. GLASS, 72, president of the 
Keystone Lumber Co., Pittsburgh, Pa., since 
1890, suffered a fatal heart attack August 17 
while driving his automobile. He stopped 
his car near a hospital just before he col- 
lapsed. Mr. Glass was a member of the 
Pittsburgh Builders’ Exchange, the Chamber 
of Commerce, and various religious and fra- 


ternal organizations. He leaves three grand- 
children. 


GEORGE D. LYON, 60, for the past 34 
years a member of the Lyon Lumber Co., 
Decatur, Ill., died August 13 at his home in 
Decatur. A native of Decatur, most of Mr. 
Lyon's business career had been spent in the 
lumber business, of which his father, George 
S. Lyon, was one of the founders. Surviving 
are his widow, Maude Hays Lyon; a daugh- 
ter; a step-daughter; a brother, C. R. Lyon 
of Decatur; and a sister. 


JOHN SEILER, 71, treasurer of Charles H. 
Finch & Co., Inc., Brooklyn, N. Y., died there 
August 2. Mr. Seiler had been born in 
Brooklyn and lived there all his life, having 
been engaged in the lumber business for 
more than 40 years. Surviving are his widow, 
two sons and one daughter. 


FRED A. COE, 74, a former official of the 
Red River Lumber Company at Westwood, 
Calif, who retired eight years ago, died in a 
sanitarium at Selma, Calif., on August 6. 
He is survived by his widow, a married sis- 
ter and a brother. 


JOHN G. MEINCER, 74, retired cabinet 
maker, for many years in the employ of the 
Stephan Lumber Co., Upper Sandusky, Ohio, 
died August 11 at his home. His wife, two 
children and a brother survive him. 


ERNEST M. TREMBLAY, 66, formerly a 
partner in the lumber firm of F. Tremblay & 
Co., died August 14 at his home in Montreal, 
Canada. He was a native of Chambly. 


JAMES N. BRYANT, 66, lumberman of 
Shellman, Ga., died August 6 after a long 
illness. He is survived by his widow, one 
son and a sister. 


D. S. FELLOWS, for 30 years the Philadel- 
phia representative of the Kaul Lumber Co. 
of Birmingham, Ala., collapsed of a heart at- 
tack and died instantly August 12. 








For 


é 


